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Used Car Price Peg Imminent 


Success of voluntary war bond 
sales campaigns dim chances for 
a forced savings plan, it’s said. 

* = & 


Buyers now look at the car in- 

tead of the tires, used-car dealers 

eport. Reason: Tires and recaps 

comparatively easy to get; not so 

ith repair parts or a new engine. 
* * * 


Helicopter-advocate William 
Stout speaks at Michigan road 
builders convention. Quoth he: “Fu- 
ure highways will revert to ruts.” 
Quoth the concrete boys: “Who in- 


vited that guy?” 
* * * 


V elcome, Kaiser! 

As indications grow that Henry 

niser will invade the postwar 
auto field, leading auto makers say 
privately that they’d welcome the 

ipbuilder as a competitor. ... 

Because they believe they can 
run circles around him in a field 
where Kaiser won’t be able to 
rely on government finances. 

* * & 


944 Model Car? 

Because he clings to his belief 
e war will be over next fall, a 
prominent car maker says off-the- 
ecord his company plans to pro- 
uce a 1944-model car. 

Since re-conversion would take 
bout six months, he says, the post- 
var model will be out next spring 


(he hopes). 
* $s 


Yar Knowledge 

One car maker opines that his 
ompany has learned little out of 
war production—except how to 
make planes, tanks, etc., and to 
fold to close tolerances—“none of 
which will be necessary in building 
postwar cars.” 

However, he admits that the auto 
industry will take advantage of 

any new developments brought 
On as a result of the war, such as 
high octane gas, lighter metals, etc. 

* * 


‘Word to Wise’ 

“A conference is a group of men 
who individually can do nothing, 
but as a group can meet and de- 

de that nothing can be done. 

“A statistician is a man who 
draws a mathematically precise 

e from an unwarranted assump- 
tion to a foregone conclusion. 

“A professor is a man whose job 

is to tell students how to solve 
the problems of life which he him- 

3I1f has tried to avoid by becoming 
A professor. 

“A consultant is a man who 

mows less about your business 
than you do and gets paid more 
or telling you how to run it than 
hu could possibly make out of it 
even if you ran it right instead 
f the way he told you. 

“A specialist is a man who con- 
centrates more and more on less 

d less. 

“An optimist thinks the future 
is uncertain. 

“A pessimist is afraid the opti- 
Mist is right. 

“An economist is a man who can 

ake a simple subject complex, a 
complex subject simple; in other 
words an economist is simply sim- 
re.”.—Author unknown. 
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‘Deadline’ Parts Output Up 


Considerable Help’ 


On Materials is 
Provided by WPB 


Dealers Urged to File 
Critical Orders Properly 
to Get Quick Delivery 


By Jack Weed 
Service Editor 


DETROIT. — WPB’s an- 
nouncement that considerable 
relief has been provided in 
the replacement parts situa- 
tion, particularly on super- 


critical items, is borne out generally 
by a survey made last week by 
AUTOMOTIVE NEwSs. 

The relief has been provided 
through amendments to Order 
L-158 and through efforts of WPB’s 
Automotive division which has 
been viewing as special cases many 
items that have been particularly 
acute and have been forcing ve- 
hicles on the “dead line.” 

In a check among manufacturers 
who built many of these super- 
critical items, Automotive News 
finds that considerable help has 
been given the manufacturers by 
WPB and that, as a result of this 
special attention, some of the stress 
has been taken off of these acute 
items for the moment. 

However, it is pointed out that 
the situation is still very serious, 
and dealers must realize that 
they cannot expect to obtain 
many so-called fast-moving parts 
for stock. 

One manufacturer, whose _in- 
ability to furnish replacement parts 
was the cause of laying many 
trucks on the “dead line” for 
weeks, reported that “we have 
made substantial improvement on 
replacement parts shipments due 
largely to the great help given us 
by the Automotive division of 
WPB in obtaining critical mate- 
rials.” 

Another maker said: “While it 
is too early to draw any conclu- 
sions regarding the effect of any 

(Continued on Page 21, Col. 1) 


Additional Gas 
Is Allowed for 
Salesmen, Others 


WASHINGTON. — Provisions for 
lifting the ceiling on mileage which 
may be allowed for in-course-of- 
work driving outside the eastern 
shortage area from 470 miles a 
month to 720 miles a month were 
announced last week by OPA, with 
the office of rubber director making 
sufficient increased quotas available 
to cover the additional tire require- 
ments. 

This action, supplementing a 
previous order permitting addi- 
tional home-to-work mileage in 
hardship cases, is intended to help 
car Owners who need more mile- 
age in the course of their work 
than they have been able to get, it 
was stated. 

It does not change the mileage 

(Continued on Page 6, Col. 1) 


Are Automobile Dealers Due 


For Another Lashing? 


From all indications, OPA apparently is convinced 
that it must take the step “over the brink’’ by clamping 
ceilings on used car prices—“over the brink” into a 
chasm of confusion, “black markets,” interference, and 
serious threat to the conservation of America’s essential 


vehicles. 


If the proposed price ceiling is promulgated, these 


will be some of the results: 


Many dealers, barely able to keep out of the red 
through unrestricted sales of used cars, will be forced 


1 


to liquidate thereby closing additional service shops, the 
number of which already is inadequate to care for the 
nation’s transportation system. 


2 


To circumvent the price ceilings, individual-to-in- 
dividual sales will skyrocket and add further to the 


deterioration of essential cars, since these cars would not 
receive the repairs usually accorded by dealers. 


3 


Because OPA will not be able to police these in- 
dividual-to-individual sales, the only result will be 


further confusion on the home front—if at all possible. 


RFC will be forced to buy back a greater number 
of frozen new cars, due to the lack of trade-ins 
offered dealers and because of higher dealer mortality. 


In view of these—and numerous other disadvantages 


which might be cited—we 


do not feel that OPA can 


justify imposition of a lid on used car prices at this time. 
Checking a few instances of exorbitant prices is one 
thing; adding to the peril of transportation is another. 


‘Victory’ Used Car Program 


Includes Some 


SEATTLE.—A carefully worked- 
out plan for the care and preserva- 
tion of the nation’s essential used- 
car stockpile has been evolved by 
the dealers of this state. The de- 
tailed plan has been forwarded to 
the National Automobile Dealers 
Assn., for its consideration with 
the hope of its being presented to, 
and eventually adopted by, the 
Office of Price Administration. 

The plan of the Washington 
state dealers has been submitted to 
NADA as the proposed “National 
Automobile Dealers Assn, Victory 
Car Program.” 

“Victory Dealers and Repairmen” 
would be established by it. Cars 
of B and C gasoline ration book 
holders would be_ subjected to 
periodic mechanical inspections, 
with preventive maintenance a 
basic idea. 

Rationing in “shortage” areas 
is proposed, but not price ceil- 
ings. The rationing is to apply 
to all 1937-42 cars offered for 
sale, these to be divided into two 
groups, “as is” and “Victory” 


The Draft Problem 


A three-step procedure, to be 
followed by dealers in prepar- 
ing for the deferment and 
drafting of key employes, will 
be found on page 6 today. 


Rationing 


which have been properly re- 
conditioned by a licensed and 
authorized Victory Dealer or 
Repairman. 


While ceiling prices are not 
advocated, in case they are estab- 
lished, a simple basis for them is 
set forth. In such event, there is 
a provision for “deaiers’ voluntary 
aid in price ceiling program” to 
see that the regulation is adhered 
to in every sale, for which a Vic- 
tory Label is required. Services of 
dealers to locate idle cars and 

(Gontinued on Page 10, Col. 1) 


Nov., 1940, Book 
Average Seen As 


Basis for Freeze 


Dealers Swamping OPA 
With Protests; Meetings 
In N.Y.C. and St. Louis 


y William 
Washington Correspondent 


WASHINGTON. — A _ defi- 
nite step toward the estab- 
lishment of a price ceiling for 
used cars is set for 10:30 


a.m. Tuesday (May 4), at the 
McAlpin hotel, New York City, 
when officials of the price section 
of OPA will meet with automobile 
dealers of the Eastern Seaboard 
for a discussion of the subject. A 
second meeting is scheduled for 
Thursday (May 6) in St. Louis. 


OPA wants a used car price 
ceiling; National Auto Dealers 
Assn. doesn’t want it and voted 
to that effect during an executive 
committee meeting here Apr, 28. 


A brief, which has been widely 
circulated among dealers and liber- 
ally signed during the past week, 
was ordered drawn up to be pre- 
sented to OPA following the ex- 
pressed opinion of an OPA spokes- 
man that a used car price ceiling 
was definitely coming and that the 
sooner it arrived the less damage 
would be done dealers, and the 
longer it was delayed, the more 
serious the reduction would be. 


The New York and St. Louis 
meetings have been arranged 
purely for discussion of the sub- 
ject, it is announced, The matter, 
it may be safely assumed, has not 
been cut and dried by OPA, else 
there would be no necessity for 
discussion, although that has not 
always been the case in the past. 


Just what sort of a ceiling the 
OPA has in mind could not be 
learned definitely. 


OPA officials declined positively 
to give even a hint of what they 
have in mind to propose, express- 
ing the opinion that it would be 
unfair to the initial meeting to 
give out such information in ad- 
vance. But adding up comments 
and observations gathered here 
and there among those interested 
on both sides of the question, it is 
the opinion of this correspondent 
that if there is a used car price 
freeze it will be on the average of 
the November (1940) book. 

That guess, put up to several 
OPA officials, brought nothing but 

(See USED CARS, Page 23, Col. 2) 


May New-Car Ration Quota 
Is Boosted to 50,000 


WASHINGTON.—In anticipatior | 
of a seasonal pickup in demand for | 


new passenger automobiles, OPA 
last week increased to 50,000 the 
quota for rationing in May from 
an April allotment of 38,000. This 
is in addition to reserves totaling 
14,200 which may be called upon 
to fill demand that may develop in 
excess Of quota, the announcement 
states. 

Rationing certificates which local 
war price and rationing boards 
issue and charge against the quotas 
are required for purchase of any 





1942 car, except those with a manu- 
facturer’s list price of $2,500 or 
more. Sale of the latter also is 
subject to rationing restriction, but 
on different terms under which no 
certificate is required. 

Eligibility for the cars for which 
certificates are needed falls into 
two classifications: 


For cars with a list price over 
$1,500, and convertibles regardless 
of price, eligibility extends to any- 
one gainfully employed in any oc- 

(See QUOTAS, Page 22, Col. 5) 
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CHRYSLER OFFICIALS participate in Army maneuvers. 


president (left), and E. J. Hunt, 
(right), worked with Maj. Gen. W. 
the Sixth Armored Division, U. S. 
during fighting maneuvers. 
and unt ate, sle 
maneuvers. Since 
little time for slee 
division, Keller an 


o 
A 


or rest. 


ratin 
it. H. Tecerio 
rmy 
For three and a half days and nights Keller 
t and participated in every wa 
hese were conducted under fightin 
During their visit with the Sixth Armored 
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K. T. Keller, 
manager of the Tank Arsenal 
r., commanding officer of 
(center), at Desert Center, Calif., 


with the Army in its 
conditions, there was 


Hunt were able to watch Chrysler-produced materiel, 


including General Sherman tanks, in action. 


Briggs’ War Output Rate 


Twice Peacetime Pace 


DETROIT.—Briggs Mfg. Co. has 
just completed its first full year of 
war production, and now is turn- 
ing out aircraft and ordnance ma- 
terial at a dollar rate approximately 
twice its normal peacetime rate, it 
was reported last week by W. O. 
Briggs, chairman, and W. P. 
Brown, president. 

The number of its employes is 
about 32,000 as compared with a 
peacetime peak of 23,000. Of these 
approximately 10,000 are women 
and that number is expected to 
increase to around 20,000 within 
a year. 

During 1942, Briggs completed 
two large aircraft contracts which 
it had commenced in 1941, con- 
tinued a very large one which it 
had begun in the same year, tooled 
up and reached volume production 
on seven other aircraft and two 
ordnance contracts and began tool- 
ing for four new ones. The several 
divisions of its war work involve 
many individual assemblies, each of 
which is virtually a separate job. 

“Our business in 1943 will de- 
pend primarily upon delivery of 
materials and the changing de- 
mands for individual products aris- 
ing from the fluid condition of the 
war,” the statement said. “Although 
it is impossible to forecast accur- 
ately our 1943 total dollar volume, 
nevertheless we can say that we 
expect it to exceed substantially 
that of 1942. Up to the present 
time our war orders amount to 
about $500,000,000. 


100,000 Planes in °43 


Foreseen by Batt 

NEW YORK.—William L. 
Batt, vice-chairman of the War 
Production Board, told the U. 
S. Chamber of Commerce last 
week that nearly 100,000 air- 
planes would be built this year, 
an increase of nearly 50,000 over 
1942 and said that “management 
and labor must be prepared for 
idle plants in war time.” 

Batt explained that the plane 
production covered all types of 
aircraft but that almost all of 
them now are engaged in some 
sort of war work. 


: P. 
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Warner plant to receive the Army-Navy E. 


Following a peacetime practice 
of working with subcontractors, 
Briggs has shared its war work 
with more than 2,000 firms from 
which it has purchased parts, as- 
semblies, raw materials, cutting 
oils, tools, jigs, dies, fixtures and 
machines. 

“The automobile body production 
and engineering experience of 
Briggs during the last 30 years is 
largely responsible, both for the 
volume of contracts awarded to the 
company and the scheduled carry- 
ing out of these contracts, the 
statement said. 

On Aug. 1, 1940, Briggs secured 
its tirst contract for fabrication of 
aircraft wings. On Jan. 30, 1941, it 
shipped its first completed pair of 
wings and by August, 1942, had 
shipped thousands of wings along 
with many other aircraft as- 
semblies. 

“Today the products of the 
Briggs Mfg. Co., instead of being 
automobile bodies, plumbing ware 
and rolled sections, are bomber gun 
turrets, outer wings, outer wing 
tips, ailerons, flaps, gas tank doors, 
bomb-bay doors, fins, rudders, sta- 
bilizers, elevators, ducts, rib-cords, 
rib-reinforcements, bulkhead chan- 
nels and assemblies, landing gear 
doors, and nose wheel doors; fighter 
and patrol plane outer wing panels, 
flaps, complete wings, wing tips, 
and tail cones; General Sherman 
tank hulls, turret machining, hull 
roof top plate assemblies, hull rear 
door assemblies, hull air intake as- 
semblies, and hull top door assem- 
blies; heavy field gun and howitzer 
steel shell casings; large search- 
light front and rear drum casings, 
retainer rings, gear covers, and 
vent sheds; exhause flame dampers 
for bombers; miscellaneous air- 
craft engine parts; non-ferrous 
castings and some other items we 
cannot mention. 

“When we get into production on 
the three jobs which are now in the 
tooling stage and reach full pro- 
duction on those where our sched- 
ules have been increased, our dol- 
lar rate should be considerably in 
excess of twice our normal peace- 
time rate and our employment will 
probably reach 42,000.” 


<“a£ AL 


MECHANICS UNIVERSAL Joint division, Rockford, Il., is the fourth Borg- 


Outstanding performance in 


production of a magazine feed for aircraft cannon was cited by Ordnance 


officials as one of the chief reasons for the award. 
resident of Local 285, UAW-CIO; C. 


to right, are Arthur W. Keene jr., 
Davis, president of Borg-Warner, an 


Unfurling the flag, left 
s. 


C. Gridley, president of Mechanics. 


Mostl 


in Price Reductions... 


Renegotiations Save 


2! Billions 


DETROIT. — Through renegotia- 
tion of contracts by the War and 
Navy departments and the Mari- 
time commission between Apr. 28, 
1942 and March 31, 1943, the federal 
government has saved an estimated 
$2,539,000,000, the Office of War In- 
formation announced last week. 

The total represents $1,583,900,000 


On Labor Front 


WMC Controls 
On Job Shifts 
May Widen 


DETROIT.—It now appears that 
Manpower Chief Paul V. McNutt’s 
original wage-job freeze regula- 
tions are to be extended, in the 
form of control over all job shift- 
ing, on a nationwide scale. Barring 
any new changes in the WMC 
heads plans, transferring by an 
essential worker to another job 
paying similar or lower wages in 
areas not covered by local control 
can be blocked. 

The WMC freeze order, certain 
aspects of which were termed un- 
democratic and objectionable to 
labor by the CIO, is designed to 
cope with manpower problems as 
they exist in different sections of 
the country. Under the order, job 


shifting by an essential worker to; 


obtain higher wages is forbidden, 
with certain exceptions. 

In 67 designated areas, however, 
a worker is allowed to take a new 
job at higher pay if the change of 
jobs is in the interest of the war 
effort. In other, more critical, areas, 
job shifting is not permitted. 


Deputy WMC Chairman Fowler V. | 


Harper said the latter areas con- 
stitute about 80 percent of the 
country. 

The nationwide plan was to have 
been a mutual agreement between 
management and labor, but indi- 
cations now are that the plan will 
be enforced through administrative 


order. 
eo * 7 


Vacations Near Home 


Urged by Govt. 

WASHINGTON. — Vacations for 
war workers—considered essential 
by the government— should be 
spent as near home as possible, the 
Office of War Information said last 
week in a summary of the vaca- 
tion policies of six principal pro- 
duction agencies. 

The government policy, OWI 
pointed out, has two broad phases: 
first, vacations are a good idea— 
they help boost morale and thereby 
help boost production; second, it is 
imperative that vacations be 
planned in the light of the no- 
unnecessary-travel policy of the 
Office of Defense Transportation. 


Goodyear Offers 
Synthetic Patents 


AKRON.—Goodyear Tire & Rub- 
ber Co. has turned over to the 
federal government, through the 
office of William Jeffers, rubber 
director, its Buna-S synthetic rub- 
ber patents. 

In announcing the move, P. W. 
Litchfield, chairman of the board, 
stated, “Two months ago, Good- 
year went on record expressing 
willingness to make available to 
the government its Buna-S syn- 
thetic rubber patents for the good 
of the nation. We are now so 
doing, and view the developments 
as being very constructive.” 


Goodrich Plant in L. A. 


Receives ‘E”’ Award 

LOS ANGELES.—B. F. Goodrich 
Co. factory here has been selected 
to receive an Army-Navy “E” 
award for excellence in production 
of war materials, Robert P. Patter- 
son, assistant secretary of war an- 
nounced. 

First of the Pacific Coast rubber 
factories to be cited for the award, 
the Los Angeles plant is the sev- 
enth B. F. Goodrich manufactur- 
ing division to be so recognized 
since October, 1942. The award 
will be made in May. 


So Far 


of price reductions on contracts and 
$955,100,000 in refunds by contrac- 
tors and miscellaneous recoveries. 

In many cases, OWI said, it was 
found necessary to re-examine 
original prices to eliminate excess- 
ive profits not anticipated by either 
contractors or the procurement of- 
ficers at the time contracts were 
signed. 

OWI said price reductions and 
cash refunds are being negotiated 
daily by the three agencies, “but 
not at the expense of production.” 

OWI cited some current unit 
prices, compared with unit prices a 
year ago. These included: 

Bombers (airframes only), $160.- 
000 and $235,000; fighters (air- 
frames only), $72,000 and $84,000; 
attack bombers (airframes only), 
$64,000 and $76,000; automatic 
pilots, $2,200 and $2,900. 

Parachutes (assembly), $70 and 
$90; generators, $490 and $590; 
X-ray field units, $1,060 and $1,270. 

75 mm. tank guns, $2,150 and 
$3,000; 20 mm. anti-aircraft can- 
non, $840 and $1,280; 30-caliber 
machine guns, $230 and $290; 50- 
caliber anti-aircraft machine guns, 
$450 and $640. 

High explosive 105 mm. shells, 
19 and $24.50; 2,500 horsepower 
engines, $96,000 and $110,000. 


Wibel Resigns 
As Head of Ford 
Purchasing Div. 


DEARBORN.—A. M. Wibel, vice- 
president in charge of purchasing 
for Ford Motor Co. resigned last 

week because of 
ill health. 
Wibel, who had 
returned only last 
week from five 
weeks in Florida, 
had been with 
Ford Motor 31 
years having 
come to Detroit 
in 1912 from edu- 
cational work in 
Indiana. He be- 
A. M. Wibel gan in the engi- 
neering depart- 
ment, and seven year later became 
its head. 


In 1927 he was put in charge of 
purchasing, and in July, 1941, when 
Vice-President P. E. Martin re- 
signed, Wibel was elected vice- 
president in charge of purchasing, 
and C. E. Sorenson was made vice- 
president in charge of production. 


Wibel, 57, lives in Birmingham, 
Mich. 


New Army Contract 


WAUKESHA, Wis.—National Truck 
Equipment Co., which specializes in 
converting 1% ton trucks into vehicles 
re op to three tons, has signed 
a $1,500, contract with the ar 
department. The contract, calling for 
delivery of converted heavy dut 
trucks, truck parts and carry-alls, will 
take five months to complete, accord- 
ing to E. O. Dale, manager of the 


GM’s Deliveries _ 
Of War Materials 
Hit New Peak | 


NEW YORK.—General Motors 
deliveries of war materials in thé 
first quarter of 1943 established a 
new all-time production record fo 
the corporation, with new peaks 
for employment and payrolls 
Chairman Alfred P. Sloan, jr., 
vealed last week in his quarterly 
report to stockholders. 

War material products delivered 
in the first quarter had a dollar 
value of 765,525,835, as against $753, 
711,139 in the last quarter of 1942 
and $245,057,842 in the first quarte 
of last year. (1942 figures have beer 
adjusted to reflect retroactive price 
reductions.) 

Total sales of the corporation in 


the first quarter of this year, 


amounted to $813,529,947, include 
other authorized products, Sle 
stated. 

“The first quarter’s operationé 
followed the general trend that 
prevailed throughout the yeay 


1942,” Sloan reported. “War produc™. 


tion continued upward. Deliveries 
for the period exceeded all previ 
ous records an dwere at a rate.on 


an annual basis equivalent to more 


than $3,000,000,000. 

There was an average of 405,804 
employes on the corporation’s pay- 
rolls during the first quarter o 


1943, Sloan reported. This exceeded 


the average employment of an 

previous quarter in the corpora 
tion’s history. It was 144,513 higher 
than the average of 261,381 during 
the first quarter of 1942. 

During the first quarter of 1943 
there was disbursed a total o 
$285,308,239 for salaries and wages. 
This compares with $158,756,859 for 
the first quarter of 1942, an in 
crease of $126,551,380. 

“Net income available for divi- 
dends for the first quarter of 1943 
amounted to $33,074,031, as com- 
pared with $23,229,991 for the sam 
quarter a year ago. After payin 
the regular dividend of $2,294,555 
on the $5 series preferred stoc 
there remained in the quarte 
under review net income of $30,779,- 
476 available for the common stoc 
equivalent to $0.71 per share on 
the average number of shares out; 
standing during the period. Thi 
compares with $20,935,436 for the 
corresponding period of 1942. 


AN X-RAY CAMERA so powerful that its invisible rays penetrate moy 
than 10 inches of solid aluminum, has been installed in an aluminum found 


at Dodge, according to F. 
general manager of the division. 


An extensive 


J. Lamborn, vice-president and newly appointed 


boratory set up to handle t 


pictures produced by X-ray equipment also includes substantial equipmer 


for study and research purposes, 


Lamborn explains the use of the new 


equipment as unusual in that laboratory technicians will mainly use the 


mold design. 


| powerful new camera to study aluminum castings with an eye to improvi 
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By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 


addressed to John 0. 


Munn in care of Automotive News, Detroit, 


and the writer’s name will be kept in confidence if requested. 


“DEPAIR services for automo- 

biles, trucks, buses and tires 
are considered essential activities 
where the various units are used 
for war work, such as the trans- 
portation of workers to war jobs. 
Trucks used exclusively for whole- 
sale or retail delivery, are held not 
to be related to war production, 
and therefore, not an _ essential 
activity.” This statement was made 
by Dean William H. Spencer, re- 
gional director of the War Man- 
power Commission, at the dealer 
luncheon meeting of the Chicago 
Automobile Trade Assn. held re- 
cently. 

As far as my information goes, 
Dean Spencer did not qualify 
this statement in any way. I 
wonder if the Dean doesn’t real- 
ize that there are really three 
war fronts—(1) the combat 
front; (2) those of us at home 
who are making war munitions; 
and (8) those who feed, house 
and clothe the first two fronts. 
Americans on the third front are 
basic to the war effort, They 
have to be strong and carry on, 
if the first and second fronts are 
to be effective. 


Army Praises 


se of Cars 


OT enough people realize yet 
how completely the automobile 
has worked itself into the economy 
of the nation and the world in the 
ast 25 years. The use of passenger 
cars and trucks is essential and 
will continue to be even more so 
n winning the war. It was, there- 
fore, heartening to hear Maj. Gen. 
. P. Cross, chief of transporta- 
on, Services of Supply, U. S. 
Army, recently say: 

“Many persons were unaware 
of the fact that the automobile 
had passed through the evolu- 
tionary status of being a purely 
pleasure vehicle, into the cate- 
gory of being an essential means 
of worker transportation. Many 
still find it difficult to realize the 
extent to which American indus- 
try has become dependent for its 
labor supply upon the private 
automobile and bus.” 

* * * 


ot Fair 
o Public 


ERE are rumors that price 
ceilings are to be put on used 
ears. Automobile dealers are op- 
posing it vigorously, individually 
nd through their trade associa- 
tions, I think this opposition isn’t 
altogether in self interest, but the 
embers of this trade have had a 
lot of experience in price regula- 
ons on used cars during the old 
RA days. They realize that the 
only effective and fair way to put 
price ceiling on used cars would 
be to put a price ceiling on each 
of the 27 million used cars now in 
peration, because all have a dif- 
ferent value. They realize, too, that 
age never can be a fair factor in 
etermining the value of a used 
car. Neither can mileage. 

So dealers feel that anything 
hat is not fair to the public 
naturally is not fair to the trade. 

hey feel, too, that any artificial 
lampering with used car prices 
will merely force used car busi- 
ness from the dealer and put it 
nto the hands of owners them- 
selves, Already 50 percent of the 
used car sales in most territories 
are being transacted between in- 
dividuals direct. A large percent- 
ge of the remaining business is 
going through independent used 
car retailers. 

* + * 


But Theory 


on’t Work 
t EALERS feel that with no new 
cars entering the market, and 
all cars wearing out, if the trans- 
portation system of America is not 
ing to break down, it is because 
the automobile dealers are the only 
anes with the equipment and fa- 
lities for rebuilding cars and 


putting them back in circulation. 
The automobile dealer now, instead 
of being a new car purveyor, is in 
effect an automobile manufacturer, 
so any new regulations to be 
promulgated should encourage him 
to stay in business rather than to 
penalize him further. 

The government, I understand, 
contemplates making the price 
ceilings, when they are an- 
nounced, binding on the individ- 
ual as well as on the dealer. 
This in theory is fair, but can- 
not be put into actual practice. 
The government cannot adminis- 
ter such a regulation as it applies 
to the consumer. There isn’t a 
big enough organization to police 
it. If the government establishes 
two sets of ceiling prices—“as is” 
and “reconditioned and guaran- 
teed”—it will penalize the regu- 
lar automobile dealer, Many in- 
dependent used car dealers have 
no investment. They can sell a 
car as “reconditioned and guar- 
anteed” on which they have done 
little work and make real money 
at the ceiling price, while the 
dealer with a big investment and 
a reputation to maintain, must 
really and truly recondition the 
car so as to deliver satisfaction. 
After the war he expects to stay 
in business while the independ- 
ent used car operator with no 
investment, can close up and 
take his profit. 


* * a 
Alternative 


Is Offered 
oo ceiling prices over the 
whole country has a disadvan- 
tage, in that it will discourage the 
normal flow of used cars from 
where they are not needed to 
where they are needed in war- 
industry areas. No artificial regu- 
lations can be flexible enough to 
meet this condition fairly. The 
whole system reverses our Ameri- 
can competitive plan and puts a 
premium on sharp dealing and a 
penalty on good _ conscientious 
operations. 

I believe that the competitive 
situation will take care of itself 
and keep the used car prices 
within reason. Should the experts 
in the government not concur in 
this belief, I suggest that a fair 
alternative would be to put a 
ceiling upon the price for which 
an owner can sell a used car to 
a dealer, then control the dealer’s 
markup. Only about three hun- 
dred thousand used cars in the 
hands of dealers, while the bal- 
ance of the 27 million belong to 


owners. 
* * * 


Much Simpler 
To Operate 


F the government is afraid of 

the inflationary effect of high 
priced used cars, this system 
would attack the problem at its 
base. It would be rather simple 
and fair to operate. The govern- 
ment merely would set a sale price 
for all used cars throughout the 
country based upon age of the car, 
and then make it mandatory for 
the dealer to deduct from the price 
the cost of reconditioning the car 
into a stipulated standard of value. 
This cost of putting the car in 
condition would be based upon the 
flat rate in vogue in the industry, 
and list price for repair parts used. 
In other words, the government 
would be putting a list price on a 
car of a certain standard of value. 
This price would vary throughout 
the country only to compensate for 
differences in transportation costs. 


After these cars were taken in 
and rebuilt on this basis, the 
established government price 
would actually cover cars of a 
definite standard of value. Then 
the wholesaler or retailer would 
be allowed his normal markup 
on the government ceiling, de- 
pending upon the type of busi- 
ness he was in. This government 
ceiling, plus the markup, then 
would be the _ selling price 

(Continued on Page 23, Col. 2) 


Clearance Now Possible 


On Pre-Freeze Cars 

WASHINGTON.—Dealers who 
have new cars they set aside 
for use before Jan, 2, 1942, the 
date when sales by the trade 
were frozen preliminary to 
rationing, will be able to get 
clearance statements for reg- 
istering the vehicles in their 
own names, OPA has an- 
nounced. Applications for clear- 
ance should be filed with OPA 
headquarters here before June 
1, 1943. 

Provision for this procedure is 
contained in Amendment No. 8, 
issued Apr. 29, to ration Order 
2B, automobile rationing regu- 
lations, Effective date is May 5. 

Clearance statements must be 
presented to the state vehicle 
registrar as evidence that the 
car was not acquired in viola- 
tion of the rationing regulations. 
The amendment also provides 
for issuance of statements by 
local rationing boards in cases 
where the car was (1) bought 
through regular trade channels 
before Jan. 2, 1942, but never 
registered, (2) bought from a 
consumer before Feb. 2, 1942, 
but never registered, (8) ac- 
quired before Feb. 2, 1942, by a 
person who used the car for his 
own purposes but held it in the 
name of another. 


Eligibility List 
Added to Car 
Ration Order 


WASHINGTON.—The list of es- 
sential uses of cars, upon which 
eligibility for purchase of hard- 
topped 1942 automobiles with a 
manufacturer’s list price under 
$1,500 depends, is being incorpor- 
ated in the automobile rationing 
regulations by an amendment is- 
sued last week by the Office of 
Price Administration. 

Previously the eligibility list was 
not a part of the automobile ration 
itself, but by cross-reference the 
regulations gave eligibility to any- 
one who needed a car for the pur- 
poses listed in the “C”’ list of the 
gasoline rationing regulations. 

The list, effective May 1, now 
being brought into the automobile 
regulations is practically the same 
as the “C’” list as it stood when the 
present automobile rationing order 
was issued. It includes: Official gov- 
ernment or Red Cross business, 
travel from school to school, group 
transportation to school, carrying 
U. S. mail, wholesale newspaper 
delivery and supervision, carrying 
non-portable photographic equip- 
ment, professional medical calls or 
calls by licensed farm veterinaries, 
public health nurses or licensed 
embalmers. 


It also includes religious calls by 
practicing ministers or religious 
practicioners, carrying farm pro- 
duce and supplies, transporting 
farm workers, fishermen, seamen, 
marine workers, and radio broad- 
cast engineers, transporting various 
essential workers, recruiting and 
training workers, maintaining 
peaceful industrial relations, trans- 
porting construction workers, re- 
pair, maintenance, and installation 
men, (skilled services), members of 
armed forces, various delivery serv- 
ices, dealing in scrap metal, profes- 
sional calls by social workers and 
selling essential products. 


In addition, a person who has 
Office of Defense Transportation 
permission to add a taxicab to his 
fleet or who wishes to replace an 
unserviceable cab operated under 
ODT authority is eligible. 


Other Dangers Cited... 


U.C. Price Peg Held 
Flow Deterrent 


By Mel Adams 
Staff Correspondent ; 
CHICAGO. — Chicago Automobile 


Trade Assn. in a bulletin to 
dealers, went on record last week 
in opposition to price ceilings for 
used cars, and listed eight reasons 
for its stand. 

At the same time, CATA issued 
a warning to dealers to the effect 
that “if a used car price regulation 
does come, it will come because of 
present used car prices and be- 
cause of possible higher used car 
prices in the future.” 

Appearing simultaneously was 
the association’s monthly used car 
sales and inventory report showing 
a sharp drop in the supply of used 
cars to 60 days on Apr. 1, as against 
83.1 days on March 1, and 111.3 
days on Apr. 1 a year ago. Report- 
ing dealers in Cook County, 174 in 
number, sold 1,731 used cars dur- 
ing March, an average per dealer 
of 10, and had 3,466 on hand at the 
end of the month, an average of 
20 each. 

Opposition to used car price ceil- 
ings was taken for the following 
reasons: 

1 “If the ceiling is low and if it 
is enforced against individual- 
to-individual sales, it will result in 
present owners refusing to dispose 
of their cars. This ‘freezing’ would 
interfere with the necessary flow 
of cars so essential to the prosecu- 
tion of the war, since persons re- 
quiring automobiles could not ob- 
tain them. 
2 “It will result further in more 
cars being sold without proper 
reconditioning and in more car 
sales by individuals, since dealers 
cannot compete with individual-to- 
individual prices because of repair 
and guarantee costs. 
“The more rapid deterioration 
of used cars sold without re- 
pairs will hasten a national crisis, 
due to insufficient running auto- 
mobiles. 
4 “It is very difficult to enforce a 
used car price regulation, since 
sO many cars are sold by individu- 
als. A huge police force would be 
needed to make such a ceiling 
effective; otherwise, the dealer 
alone would be subjected to the 
control of such a regulation and 
thereby unable to compete with in- 
dividual sales. 
“It is the trade-in that controls 
the real selling price of a car 
and the trade-in price can go up or 
down regardless of ceiling. The con- 


St. Louis Dealer Punished 


For OPA Tire Violations 

ST. LOUIS.—Posey W. White, 
president of P. W. White Motor Co., 
who was charged with failure to 
account for 68 new automobile tires 
and five new tubes, has been sus- 
pended by OPA Hearings Commis- 
sioner Israel Treiman from receiv- 
ing or selling rationed automobile 
tires for 50 calendar days beginning 
Apr. 12. In addition to the charges 
of failing to account for the tires 
and tubes, he also was charged 
with failure to file reports required 
by OPA and with having recorded 
the sale of a passenger automobile 
tire as the sale of a radio. 


A suspension of 28 days from 
selling gasoline, beginning Apr. 12, 
was ordered by Treiman for Claude 
Mann, operating the Wedge Serv- 
ice Station, who was charged with 
having sold 9,599 gallons of gasoline 
from Dec. 1, 1942, to last Jan. 18, 
without receiving coupons from his 
customers. 


WITH MADAME Chiang Kai-Shek and San Francisco’s Mayor Angelo J. 
Rossi (left), oy Ernest Ingold, Chevrolet dealer and president of the 
m 


San Francisco 
tendered 


r of Commerce. 
Madame Chiang by business 


a was toastmaster at the banquet 
and civic leaders of the city. 


dition of a used car of like make 
and model varies considerably. 
6 “Fly-by-night operators can 

sell used cars at ceiling prices 
without reconditioning them, while 
legitimate dealers spend consider- 
able sums in such repair work. 

“It will be more dfficult for 

dealers to stay in business. 
Dealer mortality will be increased 
and the number of repair facilities 
will be cut down at a time when 
there is already a shortage of re- 
pair shops. 

“If the ceiling is placed high, 

then there is no necessity for 
just another governmental regula- 
tion.” 

Declaring that in part the bur- 
den of proof is upon dealers, the 
CATA adds: 

“Perhaps voluntary efforts on the 
part of forward-looking dealers to 
stabilize used car prices may in- 
fluence governmental authorities 
against such a regulation. At any 
rate, this consideration, plus the 
necessity of dealers doing every- 
thing possible to secure a larger 
share of the used car market, de- 
serves your thought and action.” 


OPA Cuts Staff 
To Increase Help 
In Loeal Boards 


WASHINGTON.—Curtailment of 
staff operations at the Washington 
regional and district offices of 
OPA, in order to make possible the 
addition of 10,000 clerks to local 
war price and rationing boards 
throughout the country, was an- 
nounced last week by Price Ad- 
ministrator Prentiss M. Brown. 

This action was taken as the 
result of Brown’s recent announce- 
ment that OPA would finish the 
fiscal year without seeking a de- 
ficiency appropriation. 

“Local boards are the heart of 
OPA,” Brown said. “Their work is 
of the utmost importance in this 
wartime job of rationing and price 
control and we are going to see 
that they get the help they so 
desperately need in carrying out 
present rationing and price pro- 
grams.” 

With the additional help, the 
5,500 boards will have a total of 
37,000 clerks to handle all rationing 
programs and all price work of 
the local boards. Some boards 
serving a small population may 
have only two clerks, while others 
in metropolitan areas serving a 
large population and having a 
heavy work load will have a larger 
number of clerks. 

In addition, there are 53,200 un- 
paid board members and thousands 
of unpaid volunteers, mostly on 
part-time, who provide help equiv- 
alent to 19,000 full-time workers. 
Further, during nationwide regis- 
tration for war ration books One 
and Two, approximately 2,000,000 
school teachers and other volun- 
teers gave their services. 

The OPA payroll at the begin- 
ning of the final quarter of the 
fiscal year had 4,800 persons at 
Washington and 17,676 at the re- 
gional] and district offices. 


Argentine Ford Dealers 


Aid Allied Internees 


BUENOS AIRES—(UTPS)—The 
British owned Fabrica Argentina 
de Alpargatas, and the Buenos 
Aires branch of the Ford Motor 
Co. have, in cooperation with other 
American firms and within the 
framework of the Executive Com- 
mittee of American Organizations, 
established an emergency service 
for any Allied soldiers that might 
be landed somewhere on the Ar- 
gentine coast. 

The British owned Southern 
Railway has made arrangements 
for the transport of wounded from 
the coast to Buenos Aires, by a 
special hospital train with doctors 
and nurses. In addition, para- 
chutes for the delivery of medical 
kits and concentrated food to 
ships or lifeboats in distress have 
been provided for. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 
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AUTOMOTIVE 
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OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, é direction, 
as, automotive engineering.—Websters New Inter- 
national Dictionary. 


Puddle to Muddle 


PA seems to have made up its mind to compound one 
felony against the orderly movement of essential trans- 
portation from non-users’ hands into the hands of essential 
users—by committing another. Not content with endeavor- 
ing to change the value-basis of used trucks by omitting 
any measurement of the remaining use-mileage in a truck 
when setting prices, OPA now proposes to eliminate the 
trade-in feature that for years has been a new-car sale 
incentive by putting a price ceiling on used cars. 


Begins At Home 


With the imminence of an invasion of Europe, plus the 
wars in the Pacific theater gripping the imaginative Ameri- 
can mind, perhaps a story dispatched by two Associated 
Press correspondents from Iran (Persia) the other day 
seemed comparatively insignificant. At it happens, we be- 
lieve, the reverse is true. 


The story told of planes, tanks, guns, jeeps and trucks— 
in quantities to swamp Russian haulaway facilities—arriv- 
ing from American centers of production, particularly the 
automotive industry. A graphic reminder that Victory... 
like charity ... begins at home. 


Down Deadend Street 


S the coal miners walkout crisis moves swiftly toward 
final Presidential action, consider the predicament of 
the once highly-publicized “Crown Prince of Labor.” 

Once the favored labor confidante of the President, now 
John L. Lewis finds himself strictly behind the eight ball 
in public opinion; in the ignominious position of placing 
his hated rival, Czar Green of AFL, and his successor in 
the CIO, Phillip Murray, in a position to curry further 
public favor by cooperating with the war effort in keeping 
their union members on the job—and most damaging of 
all, finds himself in the role of running his miners’ union 
into a deadend street. 

Such are the fruits of a selfish lust for power that places 
personal ambitions above the cause of the nation in time 
of war. 


Ickes, Eastman, Byrnes, et al 


RESIDENT ROOSEVELT’s appointment of Joseph B. 

Eastman, Harold Ickes and James Byrnes to the War 
Production Board last week, appears on the surface as a 
means fér bringing more centralized and civilized control 
into the overall home-front picture. If the new setup does 
that—and avoids such asinine disputes as the current one 
over high-octane gas and synthetic rubber—it will have 
served a vital purpose. 

The Petroleum Coordinator, particularly, has been one 
of the worst offenders; perhaps he can be kept in line under 
the policy-making authority of the WPB. Eastman’s 
appointment is a belated recognition of the vital role being 
played by transportation in the war effort, and the ODT 
chieftain should be able to better transportation’s position 
as a result. Byrnes, the economic director, is of course a 
natural for membership on WPB. 


During the last war, if you will 
recall, there was one outstanding 
military strategist, a Maj. Frank 
Simonds, I believe, who did a col- 
umn daily for the New York Times 

which was gen- 

WHEN WILL erally accepted as 

THE WAR the last word in 
END war analysis. 
' Sometime in the 
early Fall of 1918, the Major did a 
feature story for one of the na- 
tional weekly magazines, entitled, 
“When Will the War End?” and 
in this article, he went on to an- 
alyze the situation pro and con on 
each front and proved mathemati- 
cally, so he believed, that the war 
had from two and a half to three 
years still to go. Unfortunately this 
magazine then went to press five 
weeks ahead of the day it appeared 
on the newsstands—so that just 
two weeks after we celebrated the 
armistice, the major was predict- 
ing that the celebration was still 
two or three years away. 
* * # 

Now this incident, if my memory 
has served me right, is rather in- 
teresting in the light of the widely- 
varying opinion as to war’s end 
which one finds in printed columns, 
over the air and in any gathering 
where tongues are wagging. Some 
believe that it is unpatriotic to dis- 
cuss the possibility of this globular 
war ever coming to a close. I pre- 
fer, however, to cast my lot with 
those who repeat: “all wars end— 
they always have!” That we know 
there will be no victory until it is 
complete and unconditional for the 
Allies, goes without saying but 
that each day which passes brings 
us One day nearer to victory, must 
be the inspiration for every man 
and woman who is serving on the 
war front or on the home front. 

s + & 


Arthur H. Motley, of the Crowell- 
Collier Publishing Co., said recently 
in Detroit: “The miracles of pro- 
duction that industry has wrought, 
have brought the close of this war 
much closer than any of us 
dreamed possible even as recently 
as One year ago. We are going to 
win the war, and we are going to 
win it because we just out-pro- 
duced the pants off our competi- 
tion. We are going to win the war 
sooner than we thought. And be- 
cause I believe this so firmly, and 
because people in Washington, al- 
though they are not publicizing the 
fact too much yet, believe it also, 
as does Churchill in London, as 
evidenced by his recent statement 
urging British industry to begin 
to think in terms of partial de- 
mobilization. very soon. This mir- 
acle has been wrought by industry 
and labor and good old American 
ingenuity, the kind displayed right 
here in Detroit which has resulted 
in the production of fantastic quan- 
tities of war materials, far beyond 
the original quotas set, and in some 
cases at a fraction of the original 
cost!” 

* * * 

Only today I am in receipt of a 
large four-color wall chart sent to 
me by B. B. Geyer, president of 
Geyer-Cornell & Newell, Inc., New 
York, entitled “What and When?” 
which, based on a predicted World 
War forecast, sets up in graphic 
form what will happen in 1943, 
44, and °45 in the Administration, 
in the U. S. industrial program, in 
employment, production, buying 
power, family income, scientific de- 
velopments, public thinking, adver- 
tising, etc. Based on a completely 
hypothetical prediction of what 
may nappen in the war, Geyer 
traces what can happen if the war 
should follow this pattern. Three 
lines of blank spaces are provided 
so that you can chart your own 
prediction of what will happen in 
your industry, your individual com- 
pany and your advertising program. 

s* ¢+ # 


The particularly interesting thing 
to me is that this graphed predic- 
tion hits 1943’s first quarter on the 
nose. The chart predicts in Janu- 
ary to April: “The turn of the war 
to an Allied offensive, increased 
rationing, tighter controls on pro- 
duction and distribution of all war 
and civilian goods, etc.” April to 
July this year, it predicts: “Allied 
victories in Africa and Russia, re- 
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Talburt in Washington Daily News 


Toehold 


n This Corner 
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‘Wrong Impression os +s 


The views exp 


ressed in this co 
Anonymous contributions ees net Z be accepted but confidence will 


be observed upon req 


Ceilings 

In your issue of Apr. 19 you have 
commented at length on ceiling 
prices. On page 36 you refer to 
Minnesota dealers. Specifically you 
refer that they have approved of 
the ceiling principles. This office is 
at a loss to understand where you 
derive your information. We have 
emphatically been against ceiling 
prices as proposed by OPA and 
other governmental agencies. We 
have protested for the past several 
months this action, as we were con- 
fident that any plan worked out 
would be adverse to dealers in- 
terests. We have protested to our 
national association, to OPA, ODT, 
and our representatives in Con- 
gress. 

You are in receipt of our bulletin. 
Please refer to the bulletin of Apr. 
14. It is number 192. On pages three 
and four you will note that we 
have commented at length. 

The Minnesota Automobile Deal- 
ers Assn. ask that you retract the 
statement that you have made on 
page 36 of your Apr. 19 issue as 
far as it pertains to automobile 
dealers in the state. We are firmly 
of the opinion that the ceiling 
prices as proposed and to be ef- 
fective Apr. 26 will work adversly 
and will not accomplish the re- 
sults that the governmental agen- 
cies contemplate. We have concrete 
indications and examples of these 
facts now. We are firmly of the 
opinion that not only will dealer- 
ships be jeopardized as to their 
survival, but that more seriously 


vision of taxes, pay-as-you-go plan, 
more political appointees to war 
jobs.” In the July-to-October 
period: “A blitz on Germany and 
Italy, followed by a German col- 
lapse somewhere between July and 
January with occupation of de- 
feated countries, internal revolts, 
Allied victory in Burma.” Then it 
goes all the way on to the final vic- 
tory in November, 1944! I find many 
people like myself who believe that 
this is the general program of 
what is going to happen. Obviously, 
your guess is as good as “Pat” 
Geyers’ or mine.—GMS. 

P.S.—I don’t know how many of 
these charts were printed or 
whether there are many available, 
but if you want one, I'd be glad to 
relay your request and see what 
happens. 


are those of our readers. 


break down rapidly under the ceil 
ing prices as scheduled. We are 
of the opinion that in this territory, 
we would have a normal flow ¢ 


motor vehicle transportation 


through buying and selling with 


out regulations as to price control 


Will you kindly correct the im- 
pression given in the article re 
ferred to as it pertains to Minne- 
sota automobile dealers? We are 
not attempting to speak for any o 
the direct factory outlets, but we 
are of the opinion that in this 
territory they feel the same as this 
association.—Frank S. Stone, gen- 
eral manager, Minnesota Automo 
bile Dealers Assn. 

Eprror’s Note: Automotive News’ 
correspondent in Minneapolis sent 
in the story referred to, and based 
on in formation obtained from 
truck dealers, but we are happy 
to publish the reply of the Minne- 
sota dealers association. 


M-216A 


Will you please advise if there 
has been any change in regard to 
rules for taking care of stored 
automobiles, since order M-216/ 
March 3, ruling by the War Pro- 
duction Board?—R. H. Ho.mgs, 
Holmes Motor Sales, Inc. (Ford 
Mercury), Battle Creek, Mich. 

Epitor’s Note: There have been 
no changes in M-216A_ since 
March 38. 


Dealer E’s 


Can you kindly advise me as to 
the number of automobile deale 
who have won Army-Navy “E’ 
awards up to date in: Massa- 
chusetts, New England, Unitec 
States?—C. S. HensHaw, Noyes 
Buick Co., Boston. 

Eprror’s Note: Since we do not 
have the information you desire, 
it is suggested you contact the 
War Production Board office in 
Boston or Washington. 


Coming Events 


5-6—Baltimore. oan conference of 
American Assn. of Motor Vahicle 
Administrators. 

5-6—New York. (Hotel Pennsylvania) > 
SAE National Transportation and 
Maintenance Presting. 


oes | (Carter ay uels tn gan 

esel En els meetin 

9-10—Detroit fee ae Cadillac). SAE Was 
Materiel meeting. 


= 


automotive transportation will 
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MORE GOOD NEWS FROM THE PRODUCTION FRONT 


A REPORT TO THE NATION 


on General Motors’ Production, Employment. 


PRODUCTION 


TODAY THE COUNTRY’S LARGEST PRODUCER 
OF WAR MATERIALS 


During 1942 war production in General Motors increased rapidly. 
Deliveries in the fourth quarter were more than four times those in the 
fourth quarter of 1941 and were at an annual rate of more than three 
billion dollars. In reality, war production increased far more rapidly 
than dollar value indicates—thanks to decreases in cost of manufacture. 
General Motors’ interests and energies are concentrated on speeding 
war production. 


“KNOW-HOW” 


KNOWLEDGE PRODUCES RESULTS 


The experience gained by General Motors over the years has proved 
of immense value in war work. This “Know-How” in the fields of engi- 
neering and manufacture has made possible quick conversion to war 
production, and resulted in simplification of design, improvement of 
quality and reduction in cost. This not only speeded up the work and got 
the job done, but saved manpower and millions of dollars of the tax- 
payers’ money. 


FA S 
WAGES REACH A NEW PEAK AS 
RATES AND HOURS INCREASE 


Along with increased employment and working hours, wages have 
risen substantially. Hourly workers, who averaged $43.41 weekly in 
1941, averaged $54.91 in 1942—an increase of 26%. The payroll 
for both salaried and hourly rate employes in 1942 was $859,314,062. 
G.M. paid $259,331 to employes for suggestions furthering the war 
effort. More than $7,000,000 was paid to employes through group 
insurance. 


“* * THE * 
AMERICAN WAY 
* 

* % WILL WIN*** 


Allison Airplane Engines ¢ Tank Destroyers e Navy 
Grumman Fighter and Bomber Planes e Pratt & Whitney 
Airplane Engines e Army Trucks e Bearings for All Types 
of War Equipment e Diese! Engines for Tanks, Trucks, 
Ships, Locomotives and Auxiliary Uses e Anti-Aircraft 
Guns and Gun Mounts e Tanks e Cartridge Cases e Tank 
Guns and Gun Mounts e Military Locomotives « Bomber 
Parts and Subassemblies « Gun Contro! Equipment e 
Airplane Automatic Pilots « Anti-Tank Guns e Batteries 
and Wiring Equipment for Planes, Tanks and Trucks « Shot 
and Shell e Ambulances e Bomb Parts e Carbines « Spark 
Plugs « Electrical Equipment for Airplanes, Ships, Tanks 


PERFORMANCE 


COLORS—THE WORLD AROUND 


General Motors’ war products are now being used by both the Army 
and Navy on battlefronts all over the globe. Reports of their effective- 
ness—and, in many cases, of decided superiority over enemy equip- 
ment—oare evidence of the quality materials and precision workman- 
ship going into their manufacture. The great variety of equipment 
furnished is indicated below—and there are additional secret weapons 
which cannot be listed. 


EMPLOYMENT FIGURES HAVE MOUNTED 
TO AN ALL-TIME HIGH 


Although more than 50,000 G.M. people have joined the armed forces, 
employment in the U.S. and Canada rose to 370,000 in 1942—an all- 
time high. This increase involved great problems in training personnel. 
Hours worked increased to an average of 45.5 hours per week, compared 
to 40.7 hours in 1941. General Motors’ employment is spread through 
107 plants in the U.S. in 46 communities in 13 states—and five plants in 
Canada. 


YE i a aS HH 
li/ 


SAVING MILLIONS OF DOLLARS FOR 
UNCLE SAM—AND YOU 


As a result of the industrial “Know-How” reviewed above, manufac- 
turing costs were so reduced that, by the end of 1942, more than 
$177,000,000 had been voluntarily returned to the government in 
price reductions, and there will be an additional $183,000,000 in price 
reductions which will apply to subsequent deliveries under existing 
contracts, 


GENERAL MOTORS 


ae 


tclory “ls Our 
: $8 
Business! 


Liconomies and Frofits 


THOUSANDS OF SUBCONTRACTORS AND 
SUPPLIERS ASSIST GENERAL MOTORS 


Continuing peacetime practices, thousands of subcontractors and sup- 
pliers—companies which have demonstrated production efficiency and 
ability to maintain quality—have been utilized by General Motors. 
This practice has resulted in the spread of approximately one-half of 
General Motors’ war work to outside firms. Thousands of these subcon- 


tractors and suppliers are firms employing 100 people or less. 


SERVICE COOPERATION 
We - — 


TECHNICAL TRAINING AND FIELD SERVICE 
TO ASSIST THE ARMED FORCES 


General Motors’ training schools for technicians of the armed services 
have graduated more than 11,000 men—will train approximately 
40,000 in 1943. Parts schedules have also been established, and main- 
tenance units set up in combat areas. Technical observers are stationed 
at battlefronts, so that our engineers and mechanics, cooperating with 
the armed forces, can more rapidly improve the military effectiveness 
of weapons. 


PROFITS 
SST. 


x 


“SALES VALUE Yel th 


GENERAL MOTORS’ PROFITS WERE 
LOWER IN 1942 


The General Motors policy of limiting its rate of profits, before taxes, on 
its manufacturing business to about half of 1941 resulted in a net income 
from manufacturing of 414% of total sales. Common stock dividends 
were $2 per share in 1942, as compared with $3.75 per share in 1941. 


“* *x BUY U.S. *® my 

WAR BONDS AND 
* 

** * STAMPS x * 


and Trucks e Machine Guns e Radio Receivers and 
Transmitters « Airplane Propellers « Naval Gun Hous- 
ings ¢ Parachute Flares and Flare Projectors « Aircraft 
Cannon e Gun Motor Carriages e Truck and Tank 
Engines ¢ Helmet Liners « Instrument Panels for Tanks 
and Trucks e Machine Tools « Airplane Landing Gear 
Struts, Hydraulic Controls, Fuel Pumps and Other 
Equipment « Tank Tracks « Aluminum Engine Castings 
and Forgings « Tank and Truck Transmissions « Arma- 
Stee! Castings for Tanks, Trucks and Guns e Military 
Vehicles « Aerial Torpedoes e And Many Other Products 





6—(288 ) 


AUTOMOTIVE NEWS, MAY 3, 1943 


Steps Necessary to Retain Essential Servicemen 


Many dealers do not realize the serious 
effect which this year’s draft will have on their 
ability to maintain service for essential trans- 
portation during this critical period. Just 
because mechanics have been designated as 
essential workers, many dealers feel that they 
will be able to hold them when Uncle Sam 
calls their number for the armed forces. 

This is not true—unless the dealer takes 
the various steps necessary to get them de- 
ferred not only because of their standing in 
the shop but also through establishing of his 
shop as an essential service station in the 
eyes of the State Selective Service. 

A dealer must realize that a key mechanic 


between the ages of 18 and 38—will be 
called to the colors this year, regardless 
of dependents. 

The only blanket deferment given at pres- 
ent is to farmers who meet the Selective 
Service requirements. 

Other essential workers such as_ ship 
builders, highly technical artisans in such 
specialized work as logging, etc., as well as 
automotive mechanics in shops doing 75 per- 
cent essential service, can be deferred if the 
employer applies for the deferment and is able 
to show that the war effort will be gravely 
hindered by removing these men from their 
present essential occupations. 


cannot be kept from immediate induction 
into the armed forces when he is reclassified 
into 1-A, unless he has registered that man 
as an essential mechanic in his shop and has 
kept records to prove to Selective Service 
that at least 75 percent of the automotive 
service being performed in his shop is on 
labeled essential transportation. 


x* 


Definition of Essential 


Essential 


essential. 


with the war effort. 


in Class I. 


CLASS IlI—Vehicles used principally in 
indirect connection with the war effort, such 
as transportation of essential civilian com- 
modities, and personnel indirectly connected 
with the war effort, and in the service of 
schools and educational institutions. 


x * * 


The Draft Picture 


To thoroughly understand the seriousness 
of this year’s draft, as it will effect the status 9 
of mechanics between the ages of 18 and 38, 
regardless of maritial status, one only has to 
consider the following figures released by 


Selective Service: 


It is considered that there are 22,000,000 


men between those ages in America eligible 
Of these 11,000, 
or 11 out of every 14 physically fit men 


for military service. 


transportation is 
those cars bearing B and C ration cards and 
those trucks listed in the vocations considered 
These vocational pursuits are: 
CLASS I—Vehicles principally used in 
connection with military forces, 
health or safety maintenance services, or 
with essential channels of communication, 
such as mail, telegraph and telephone. 
CLASS II—Vehicles principally used di- 
rectly in connection with the war effort, such 
as those used for the transportation of mate- 
rials, personnel and equipment or supplies 
of industry and business directly connected 
Also, those used in 
essential services other than those specified 


But the employer must apply for the 
deferment; the man cannot apply for himself. 


x * * 


3 Steps to Be Taken 
To make certain that essential automotive 

maintenance is going to be continued for 
the cars that carry America’s war workers, 
doctors, health service people and other essen- 
tial workers, and that our essential over-road 
truck transportation does not bog down due 
to a shortage of skilled mechanics, every em- 
ployer of servicemen should take the following 
steps immediately to retain his essential 
shop crew: 

Get a full report on the Selective Service 

status of every male employe. For those 
within the critical age limit of 18 to 38, 
find out each man’s local draft board, his 
Selective Service order number, age, whether 
married or single, number of children and 
present draft classification. 
2 Prepare a Replacment Schedule listing 

all of the various jobs and showing, by 
totals, all employes engaged in those jobs 
on the summary sheet. On a second sheet, 
list all the men subject to military service 
under present regulations. Under present 
regulations, these include all single men 
regardless of dependents and men with 
wives only. 

(A copy of a pamphlet “Instructions for 
Preparation of the Replacement Schedule,” 
giving full instructions may be secured from 
oe) State Headquarters for Selective Serv- 
ice. 

Two copies of the Replacement Schedule, 
fully made out, should then be mailed 
or taken to the State Headquarters of 
Selective Service. If accepted by the state 
director, an “acceptance number” will be 
assigned to this replacement schedule. New 
forms, 42A, will then be prepared for all 
single men and men with wives only, show- 
ing thereon the state acceptance number. 


considered 


public 


OPA Boosts Gas Rations 


For Salesmen, Others 


BRAKES 
ADJUSTED 
Sof BER RE NOON 


(Continued from Page 1) 


that now may be allowed for driv-. men who were granted additional 
ing between home and work. But) rations last January. This new 
it brings motorists who need to! group includes all kinds of sales- 
drive in the course of their work,| men, newspapermen, photographers 
and who were eligible in the past| and other in-course-of-work drivers. 
ration books only, up to 


for “B” 


MECH ANIC 
IN aATaA~ 
WUTAT & 


To qualify for the additional 


the mileage level of essential sales-| rations an applicant must show 


Cars-to-Mechanie Ratio 
Set at 50-to-1 

A recent investigation brings 
out the information that under 
present maintenance conditions 
on a nationwide basis, one me- 
chanic is needed for every 50 
automotive vehicles to keep 
them in efficient operating con- 
dition. This ratio can be safely 
used by dealers to determine 
the number of mechanics they 


today’s conditions to furnish 
profitable and adequate service 
to their customers. 

Detroit dealers have been 
successful in applying to the 
local USES for mechanics as 
they need them. During the 
past few weeks several dealers 
report that more experienced 
mechanics have been sent them 
by USES than they could absorb. 


| 


that he needs it entirely for course- 
of-work travel, meet regular car- 
sharing requirements. (This means 
that he arranges to carry three or 
more persons in his car if this is 
possible), and show that he is not 
already allowed as much as 720 
miles a month for home-to-work 
travel as provided in an earlier 
order of Feb. 24. 

However, a driver who has thus 
broken the “B” ceiling for driving 
to and from work, for an amount 
less than 720 miles, may obtain 


should have in their shop under || 29 additional amount up to 720 


| miles for driving strictly in the 


course of work. The new order also 
applies to fleet cars, and since these 
automobiles, presumably, are all 
used for _ in-the-course-of-work 
driving, all of them may now get 
up to 720 miles a month. Any pre- 
ferred mileage to which any driver 
is entitled may be obtained in ad- 
dition to the mileage allowed in 
the new amendment, it was pointed 
out. 


Form 42B should be submitted for each man 
of military age, who is maintaining a child 
or children in his home. 

Married men with children are not now 
subject to immediate draft and therefore will 
not be called or reclassified until after the first 
of July, it is now thought, but registering them 
under the replacement table puss them in the 
replacement schedule and makes it mandatory 
for the board to consult the employer before 
their selective service status can be changed. 


x * * 


Keep Record on Jobs 

In filing the replacement schedule, dealers 
who have kept a record of the essentiality of 
each customer on each job ticket should note 
the preponderance of B, C and T gasoline ra- 
tion card holders that his shop is serving, 
since it is obvious that the status of an em- 
ploye vital to the war effort cannot be easily 
established unless the service shop owner is 
able to establish the essentiality of the entire 
shop, as it applies to the percentage of work 
done on those vehicles labeled as essential to 
the war effort. 

If the dealer has not kept such records, 
he should immediately install a system for 
obtaining the name, type of business and 
gasoline ration card for every customer, and 
have this information appear on every job 
ticket. By doing so, he will be fortified 
with ample proof of the essentiality of the 
work each employe is doing, when it comes 
time to establish this fact or if it becomes 
necessary to make an appeal on the status 
of any man listed in the _ replacement 
schedule. 

Skilled automotive service men are consid- 
ered as war workers, with the same classifica- 
tion as ship builders and can be deferred in 
Class 2A or 2B for periods up to six months at 
one time. Re-deferment for key men may be 
had where the employer can show conclusively 
that the man has exceptional skill, that it has 
been found impossible to replace him through 
training another employe in the time given in 
the replacement schedule, or if his removal 
would so impair the service rendered essential 
transportation in the area as to become a 
major hardship in the prosecution of the war 
effort. 

One method of endeavor towards demon- 
strating that the dealer is doing everything in 
his power to maintain this essential service is 
to incorporate the job-segregation program or 
some such endeavor in his shop, which shows 
he is making every effort not only to train 
employes of non-draft status for the work but 
also is utilizing the services of the skilled men 
to the greatest potential. 


|MoToR REPAIR 


“AND WHAT 1S YOUR PRESENT OCCUPATION 2 " 
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Any industrial city .. . offers the most vital and in some 
ways the most inviting target in the United States... 


~ Get ready to be BOMBED! 


Not a searehead, official threat 
or partisan propaganda ... but the 
solemn, straightforward reasoned 
announcement of James M. Landis, 
OCD Director, who analyses all the 


factors, lets you come to your own 
conclusions . . . The German’s 
have the desire, the will, the long range 
bombers. Planes can fly over Canada without 
being reported. Bases and submarine deliveries in 
the Hudson’s Bay area are possible. And industrial 


cities, such as Detroit, are choice targets! Prime 


contribution to national defense is this article! 

In the same issue is the story of Ruth Mitchell, 
sister of General Billy Mitchell, for two years a 
prisoner of the Gestapo—the most damning 
indictment ever made against a nation... For the 
salaried worker, WLB Chairman, William H. Davis, 
brings the good news—“‘ You Still Can Get a Raise”’ 
and tells how... building the world’s longest and 
largest pipeline in the fastest time .. . Pacific 
strategy ... the girls who make gunpowder... 
and other news that intelligent Americans need 
to know, want to know! 


“In The Service of the Nation” .. . isan editorial program put to work! 
It has increased readership issue after issue ... stepped up the circulation of this 
magazine by almost a half-million copies within the past two years .. . brought wide 
quotation in the world press and vastly increased influence. And the advertiser 


fortunate enough to appear in its pages this year is getting attention, interest and 
acceptance that few media can offer... from an 


interested, important and influential audience 


that no other medium has!... 


IN THE SERVICE OF THE NATION 


MAGAZINE 


Bud Schirmer, Detroit Manager. Bob Woodruff, American Magazine Representative. 


The Crowell-Collier Publishing Co., General Motors Building, Detroit. 
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New Discoveries Decline— 


Gen. Fleming to Address 
ARBA Convention 


WASHINGTON.—American Road 
Builders’ Assn. announces that Brig. 
Gen. Philip B. Fleming, admin- 
istrator, Federal Works Agency, 
will be a principal speaker at the 
ARBA annual meeting in Chicago, 
May 4 to 7, and said that, with 
Public Roads Administrator 
Thomas H. MacDonald also on the 
program, the conference will pre- 
sent the highway industry and 
profession with an unparalleled op- 
portunity to obtain the latest, most 
complete and accurate facts about 
the federal road program. 


Gen. Fleming's address will cover 
highways, airport construction and 
other war work under his juris- 
diction, which now has vital in- 
terest for road builders, according 
to ARBA. MacDonald will review 
the current road program and 
plans for the immediate future. He 
will also outline and explain new 
policies and procedures of the 
Public Roads Administration, it 
was stated. 


The role of highways in the post- 


war program will be defined by 
Frank W. Herring, assistant di- 
rector, National Resources Plan- 
ning Board. His discussion of com- 
prehensive post-war studies re- 
cently completed by the board will 
emphasize the necessity for a large 
highway program to insure pros- 
perity after the war. 

Congress will be well repre- 
sented at the highway conclave. 
Leading the House delegation will 
be Roads Committee Chairman J. 
W. Robinson of Utah. He will pre- 
sent his recommendations for post- 
war planning, urging that every 
state, county, city and regional 


‘area should have ‘a planned pro- 


gram of highway _ construction 
ready for contract ‘at the end of 
the war. Sen. John L. McClellan 
of Arkansas will stress the im- 
portance of private enterprise in 
the post-war program, with par- 
ticular attention to the benefits of 
a planned highway program in 
preventing unemployment and de- 
pression. “America at War” will be 


F. B. DAVIS JR., chairman of 
United States Rubber Co., spends 
much of his time in the firm’s war 
plants, located from coast to coast. 
Here he finds out first hand in the 
Detroit plant about the metal inserts 
which give traction to U. S. Rubber’s 


newly-announced ice grip airplane tire. 


the impressive topic of West Vir- 
ginia Congressman Jennings Ran- 
dolph, main speaker at the Presi- 
dent’s Dinner, entertainment high- 
light of the meeting. 


Democracy is the American way of 
life; let’s keep it that way. 


Motor Fuel From Coal | 
May be Necessary 


WASHINGTON.—Postwar United 
States eventually may be forced to 
rely On domestic coal and oil shale 
deposits as additional sources of 
liquid fuel, Dr. A. C. Fieldner, 
chief of the fuels and explosives 
service of the bureau of mines, 
stated last week. 


Dr. Fieldner, for many years 
active in the bureau’s studies in 
the production of liquid fuels from 
coal and oil shales, explained that 
coal during the war has taken over 
much of the burden formerly 
carried by petroleum, and that be- 
cause of the heavy consumption of 
petroleum products many of the 
industrial conversions from fuel oil 
to coal for heat and power may 
remain after the war. 


“Expected higher prices for 
fuel oil will tend to discourage 
new installations using this fuel,” 
Dr. Fieldner said. “The greatest 
concern for the future supply of 


oil is the continuing decline dur- c ‘ 
ing the past four years in thé 
discovery of new fields, This 
calls for a marked increase in_ 
exploration to keep current with- 
drawals from reaching the point 
where total recovery is dimin-_. 
ished.” 

To aid in forestalling such a 
possibility, Petroleum Administra- 
tor for War Harold L. Ickes has 
suggested the drilling of 4,500 
“wildcat” wells during 1943, come 
pared with 3,045 wells drilled in 
1942, Dr. Fieldner said. 

“If this enlarged exploration” 
program is unsuccessful in re- 
storing our former rate of find-_ 
ing new reserves of oil, thé 
present trend of substituting 
coal for the industrial and do-— 
mestic use of fuel oil may con- 
tinue, and ultimately supplemen- 
tary supplies of liquid fuel from_' 
oil shale, coal, and vegetable 
products may be required,” Dr. 
Fieldner asserted, “It is too early, 
to make any definite predictions 
in this respect, but it is not too 
soon to give thoughtful consid 
eration to this problem.” 

Quoting a statement made in 
1942 by William P. Cole jr., former’ 
chairman of the petroleum sub- 
committee of the Committee on 
Interstate and Foreign Commerce, 
House of Representatives, that 
“with our present transportation 
and present rate of discovery, 
showing any regard for conserva- 
tion, we will be short of oil within 
two years,” Dr. Fieldner declared, 
“It is evident that the postwar, 
trend probably will be in the di- 
rection of greater conservation of 
our national petroleum resources 
and in their more effective utiliza- 
tion. War-time progress in the pro- 
duction of high-octane aviation’ 


gasoline may lead to its use “im” 
improved types of high-compres- 
sion internal combustion engines Wa 
designed to obtain more mileage 
per gallon. 


a 


MINDING ONE’S OWN BUSINESS... 


lr you mind your own business these days, you'll cover a world of territory. 


— 


— 


. e 
OPA Clarifiers \g 
= 2 oe * 
Eligibility for | J 
r nl 

New Tires 

WASHINGTON. — Drivers with 
monthly mileage rations over 240 
who are eligible for new passenger, 
car tires, will be issued certificates 
only when need for the replace- 
ments is shown, OPA emphasized 
last week. In the great majority o 
cases, this need cannot be shown 
by drivers whose casings can be 
made to give further service by 
recapping, OPA said. 

This statement was issued, it was 
explained, to clear up apparent 
misunderstanding of a recently an- 
nounced change in the tire ration 
ing regulations whereby drivers 
with monthly mileage over 240, and 
whose present casings are not re- 
cappable, become eligible May 1 for 
rationing certificates to buy any 
grade of tire. Previously, some 
drivers with mileage over 240 a 
month could get only the lower 
grades of new tires when they 
qualified for replacements. 

The only drivers who can bé 
issued new tire certificates even 
though they have recappable cas- 
ings are those whose occupations 
might occasion driving at such high 
speeds that recaps might not bh 
safe. A list of these occupations, 
which is contained in the rationing 
regulations, includes fire fighters 
doctors, police officers and others. 

Replacements that are available 
under rationing to motorists witH 
monthly mileage of 240 or less are 
used or recapped tires. They, too, 
go only to drivers whose tires can 


not be recapped, the OPA state- 
ment said. 


No matter what company name is on your door you’re in the aviation busi- 
ness, the steel business, in electronics, export, import, finance! For your 
business is sensitive to the fortunes of every other business; ifs present and 
its future is being altered by developments in industries which, in other 


days, seemed very remote. 


This inter-relationship of industries makes Business Week of great value to 
the modern management-man. You'll find awareness of how industry has. 
outgrown provincialism, in both the nature and the scope of the business 
news reporting job done by BW’s staff men, correspondents, editors—it 
makes every column of BW’s pages a matter of vital news fo every one of 
125,000 subscribers and nearly a half million executive readers week by 


week.* 


The informed man...the BW reader...in any line of production, market- 


ing, finance, makes all business his business ... through this one compre- 


hensive business news source. 


*Demonstration: write for Revolution in Oil 
reprinted from the April [7th issye, 


Obituaries— 


Edward F. Drew Sr. 
COLLINGSWOOD, N. J.—Edward 
Franklin Drew sr., 57, former design 
engineer for several automotive corpo 
rations, died Apr. 23 in a Philadelphia 
hospital after an illness of four years. 
He had served as eastern sales promo 
tion manager for General Motors fo 
eight ears. About 20 years ago 
sent him to the Oklahoma oil 
flelds to design a truck to meet driving 
conditions in that area. 


330 West 42nd Street, Now York City 
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Highlights of 1942 Operations... 


Durinc 1942, Briggs Manufacturing Company turned 
out aircraft and ordnance materiel in large volume—part 
of its war orders which now amount to about $500,000,000.00 
- +. some 32,000 men and women were employed, of which 
approximately 10,000 were women .. . peacetime peak 


employment rolls numbered about 23,000 workers. 


Sharing its work on some 50 war contracts with more than 
2,000 subcontractors . . . as was its peacetime practice ... 
Briggs Manufacturing Company completed two large air- 
craft contracts started in 1941 . . . continued on another 
. .. tooled up and reached volume production on seven 


other aircraft and two ordnance contracts . . . began tool- 


ing on four new war jobs. 


* * A * * * 


Wing Production in Four Figures 


At the present time more than 944 of the plants, equipment and tools 
of Briggs Manufacturing Company are being used in war work... 
Since early 1941, we have been making 75 different kinds of ducts, flaps 
and various door assemblies for four-motored bombers... Production 
on these items has increased more than eight times original schedules 
.-- During 1942 we completed two large contracts for outer wings, wing 
tips and ailerons with production well into four figures .. . and new 
orders are now in work calling for much greater production ... 


Aircraft Parts for 14 Concerns 


In June, 1942, we began deliveries from several plants of outer wings 
and wing flaps for a fighter plane . . . our production rate on these is 
now six times what was originally scheduled . . . Production was 
obtained on another important contract for 8 very large items, one of 
which, an outer wing section, is 17 feet long and 11 feet wide... 
Heavy bomber flaps, bomb-bays and other door assemblies reached 
volume production . . . work on inner and outer wings and flaps for 
medium bombers was started . . . we are shipping finished airframe 
assemblies and aircraft parts to more than 14 different concerns in 
the United States... 


Fire Power Turrets, Flame Dampeners 


One of our biggest contracts is to make belly fire power turrets for 
heavy bombers . . . In May, 1942, we moved into a large new factory, 
built for the specific purpose of making turrets ... later a new model 
was put into production . . . and fire power turrets are now being 
rushed in record lots . . . Composed of more than 2,000 parts ranging 
from tiny one-quarter inch gears to huge 45-inch aluminum castings, 
these belly turrets require top manufacturing skill . . . Flame 
dampeners to protect night-flying bombers are another Briggs 
war contract ... 


30-Ton Tank Hulls, Cartridge Cases 


During 1942 we also began work on the expanded program for Gen- 
eral Sherman tanks... welding the heavy hulls for these 30-ton giants 
- -. and supplying many of the sub-assemblies that go with the hulls 
- » » This work enabled us to use peacetime equipment . . . and the 
same is true of our work on cartridge cases for 75 mm. ammunition 
which we helped redesign, changing to steel from critical brass... 
Similarly, we redesigned large searchlight casings from aluminum to 
steel .. . thus enabling us to use many peacetime automobile body 
presses and machines... 


Civilian and Military Training Schools 


In conjunction with all our contracts, we conduct training schools 
- . . In addition to newly trained foremen, nearly 14,000 employees 
have been trained for various aircraft work . . . More than 1,200 sol- 
diers, too, have been taught aircraft turret maintenance in the school 
we developed for the Army Air Forces Technical Training Command 
- - - In October, November and December, 1942, and in January, 
February and March, 1943, our school won the coveted “efficiency 
banner” for having the highest efficiency record of any school in the 
eleven states of the Second District! 


“E” Award and Patriotism of Employees 


On September 27, 1942, the Conner Aircraft Division of Briggs 
Manufacturing Company was awarded the Army-Navy E Flag... 
More than 97% of our employees participate in our voluntary payroll 
savings plan to buy War Bonds . . . $24.72 is the average monthly 
pledge per employee! Some 2,885 former Briggs employees have 
entered our country’s Armed Forces . . . And in the 1943 Red Cross 
Drive, Briggs employees donated $62,988.00 as compared with $11,825.00 
last year ... an increase of almost 460%. 


OFFICERS 
W. O. Briggs, Chairman of the Board 


° W. P. Brown, President and General Manager 


- D. Robinson, Vice President and Assistant General Manager 


A. D. Blackwood, Secretary . 
F. J. Kennedy, Vice President 8 


F, W. Hofmann, Vice President » 


W. O. Briggs, Jr., Treasurer 
E. E. Lundberg, Vice President 
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Washington Dealers’ program... 


‘Victory’ Used Car Plan 
Includes Ration Setup 


(Continued from Page 1) 


bring them into circulation among 
essential users are promised, 

The plan has six-prongs: (1) to 
prolong life of cars now in use; 
(2) to place cars in hands of essen- 
tial users; (3) to bring idle cars 
into the market; (4) to provide for 
price control (if so desired); (5) 
to protect equities of used car buy- 
ers; (6) to provide for industry- 
government cooperation. 

The plan was adopted at a state- 
wide meeting of the Washington 
Automotive Trade Assn., held Apr. 
26 in Seattle. M. O. Anderson, 
state president, and NADA re- 
gional vice-president, was _ chair- 
man of the meeting. 

Wm. Ryan, of Northwest Motors, 
Inc., is chairman of the committee 
first named by the Seattle Auto- 
mobile Dealers Assn. to map han- 
dling and conservation of used 
cars. The Seattle dealers adopted 
the report 10 days ago. The state 
dealers took similar action, with 
only a few changes. 

The complete plan, except for a 
preamble, follows: 

Dealers—Repairmen 

Victory Dealers and Victory 

Repairmen. Any automobile 
dealer or repairman licensed as 
such by his own municipal or 
state authorities, may apply to his 
local OPA office for designation as 
a Victory Dealer or Victory Re- 
pairman, provided he meets reason- 
able standards as to facilities, re- 
liability, knowledge and experience. 

Comment: This program is to 
be sponsored jointly by OPA and 
by the nation’s qualified dealers 
and repairmen. We believe a 
means should be devised by 
which OPA should receive the 
benefit of practical! suggestions 
from the industry itself. We 
therefore propose that state 
groups should appoint an ad- 
visory committee to consult with 
the state automobile rationing 
administrator, and from each 
state advisory committee regional 
delegates should be appointed to 
meet periodically with the re- 
gional OPA administrator. It 
might be advisable for some 
states to have two advisory 
councils. The ways and means 
to further this program devised 
in this cooperative manner shall, 
if approved by OPA, form the 
basis of future rules and regula- 
tions promulgated by OPA. 


Periodic Inspection 

Periodic Inspect of Cars of 

B and C Gasoline Ration Card 
Holders. It is proposed that OPA 
require periodic car inspection as 
a condition of obtaining supple- 
mental gasoline ration. This in- 
spection should be evidenced by a 
certificate issued by a Victory 
dealer or a victory repairman. 

Comment: It is recognized 
that the most desirable end from 
the standpoint of car conserva- 
tion would be a periodic inspec- 
tion of every car. This could 
easily be enforced by requiring 
the production of such an inspec- 
tion certificate prior to the issu- 
ance of gasoline rations. How- 
ever, such a program would be 
out of the question under present 
manpower conditions. We believe 
it is most essential to check 
those cars which are driven most, 
and this means those of the hold- 
ers of B and C cards, How fre- 
quentiy should these inspections 
take place? This would vary with 
the type of ration, the number of 
cars in the particular area, and 
the number of qualified inspec- 


tion stations. We believe owner 
should pay a reasonable charge 
for such an inspection, although 
there should not be a charge if 
the Inspection Certificate is 
issued following the performance 
of repair work of a_ certain 
amount, In order to protect the 
owner against being charged for 
unnecessary work, or gourging 
by an unscrupulous shop, the 
owner should not be bound by 
the first dealer’s report, The 
Inspection Certificate of any 
Victory dealer or Victory Repair- 
man should be sufficient. We be- 
lieve that instead of increasing 
the burden upon repair shops 
this procedure would lighten it, 
as it would permit avoidance of 
heavy repairs by early corrective 
measures, thus saving parts and 
labor. This program, with indus- 
try cooperation, should both 
lengthen car life and decrease 
per mile maintenance cost. 


U. C. Rationing 
3 Rationing. It is proposed that 
the sale of all 1937-42 cars be 
placed under rationing by OPA in 
shortage areas and increased na- 
tionwide as the need appears. 

Comment: The industry could 
voluntarily, or pursuant to regu- 
tation, prepare by areas monthly 
inventories and aggregate sales 
reports from which could be 
determined (a) supply of avail- 
able cars with trend up or down; 
(b) demand with trend up or 
down. With this information, the 
shifting of cars from surplus 
markets to demand markets 
could be brought about, and each 
local area could be classified in 
one of four categories: 

(a) Ample supply. No ration- 
ing required; (b) Slight shortage. 
Sales restricted to B and C hold- 
ers for the succeeding month; 
(c) Severe shortage. Sale to C 
holders only; (d) Critical short- 
age. Sales to holders of rationing 
certificates issued by rationing 
board against predetermined 
quota on present new car eligi- 
bility requirements, 

Dealers and individual buyers 
in areas of shortage should be 
permitted to go into unrationed 
areas and buy cars. Thus, an in- 
dividual whose status made him 
ineligible to purchase a car in 
Seattle, a rationed area, could 
go to Montana, an unrationed 
area, to buy a car. OPA should 
cooperate by allowing sufficient 
special gas rations for cross- 
country driving from unrationed 
to rationed areas. 

Under categories (b) and (c) 
rationing boards would issue 
certificates for used cars under 
the same qualification rules now 
applied to applicants for new-car 
purchase certificates in the “be- 
low $1,500” class. 


Reconditioning 

Victory Cars and “As Is’ Cars. 

It is proposed all 1937-1942 cars 
offered for sale be divided into two 
groups, Victory Cars and “As Is” 
Cars. In order to qualify as a 
Victory Car, any unit must have 
been reconditioned by a _ victory 
dealer or repairman and must bear 
the written guarantee of either a 
victory dealer or victory repairman. 
The reconditioning checkup and 
procedure and the guarantee shall 
be set forth in detai] on standard 
forms by OPA. Such a car would be 
labeled: “This is a Victory Car Re- 
-onditioned and Guaranteed under 
OPA Procedure by the Undersigned 
Victory Dealer or Repairman.” A 


STEEL CARTRIDGE cases for Uncle Sam's gunners are being successfully 


munufactured by America’s metal working industry. 


Here are shown stages 


in the drawing of steel from the solid blank at the extreme left to the finished 
‘5 mm case at the right in a production process developed by Buick. 


i 


THIS HULA DANCER “sits one out. 
fire-fightin 
is holding the nozzle of a hose operate 
pumper, product of Chrysler division. The 
during a competitive drill staged by the Navy. 


or “‘wahines,’”’ have taken u 


This pieture was taken 


Official U. S. Navy photo 

** In the Hawaiian Islands, the rirls, 
in a big way. This husky damsel 
by a made-in-Detroit portable fire- 
b_usually takes two strong —. 

e 


all-girl crews that took part outdid some of the best of the male cont ngents. 


A large numbe 
Islands to control possible damage. 


car bearing this victory label would | 
be eligible for gasoline rations. All | 
other cars would be labelled: “As | 
Is” cars and could be sold by the | 
owner without restrictions. How- | 
ever, before such car would be en- 
titled to receive gasoline rations, | 
either the vendor or the purchaser 
must procure a Victory Label for 
the car, that is, it must be recondi- | 
tioned and guaranteed by some 
Victory Dealer or Repairman. 

Comment: We believe that the 
dealer should be entitled to 
charge the seller 5 percent of 
the ceiling price in consideration 
of his guarantee. We further be- 
lieve that no dealer should be 
obligated to guarantee any car 
unless he has performed the re- 
conditioning work. 


It is not the intention of this 
proposal that the individua] own- 
er shall be compelled to sell his 
car to a Victory Dealer, He may 
sell his car independently. He 
may follow one of two courses: 
(1) He may submit his car to a 
Victory Dealer or Repairman for 
reconditioning and precure a 
Victory label with its guarantee, 
then sell the car with right to 
receive gasoline rations, or (2) 
He may sell the car “As Is” and 
the reconditioning responsibility 
would then pass to the purchaser 
who must procure his own Vic- 
tory label before being entitled 
to receive gasoline rations. Ap- 
plication of this procedure to 
1986 and older cars should be at 
the seller’s option, but if sold as 
a victory car, the car would be- 
come subject to rationing, ceil- 
ing prices and all other regula- 
tions relating to victory cars. 

Ceiling Prices 

Ceiling Prices. We do not pro- 

pose the establishment of ceil- 
ing prices. If, however, ceiling 
prices are needed, we believe that 
used car prices should be fixed in 
relation to the new car price of a 
similar model. We propose that the 
used car price should be a fixed 
percentage of the maximum price 
allowed by Maximum Price Sched- 
ule No. 85 as of Jan. 1, 1943, for the 
1942 model counterpart. For a 1941 
car, we believe a percentage of 80 
percent would be a fair figure, with 
earlier models scaled down from 
that point. In instances where the 
older car does not have a 1942 
model counterpart, then the per- 
centage would be taken of the 1941 
local delivered price, adjusting this 
1941 delivered price to equal the 
unknown 1942 price by usin gas a 
base the known relationship be- 
tween a 1941 car which does have 
a 1942 model counterpart. Additions 
should be allowed for radios, dash 
heaters, underseat heaters, etc. 


Comment: We do not believe 
price ceilings are necessary. We 
believe used car prices would be 
kept in line under this program. 
Rationing would bring the de- 
mand into line with supply. We 
suggest a substantial gap _ be- 
tween Victory and As Is prices in 
order to protect the As Is car 
buyer against undue loss. The 
foregoing formula or any fair 
formula should give weight to 
the price of a similar new car 
and to the freight rate involved. 
Unless the price formula recog- 
nizes the freight factor, cars 
will tend to stagnate in areas of 
little demand and become scarce 


r of these portable fire-pumpers have been installed in the 


in the war boom areas where 
they are badly needed. Dealers 
in areas of scarcity should be 
able to buy in areas of abundance 
and make rail shipment, thus 
permitting the freest possible 
play to the action of supply and 
demand. 


Voluntary Aid 

6 Dealers’ Voluntary Aid in Price 

Ceiling Program. Any owner 
desiring to sell a 1937-1942 used car 
shall first present it to a Victory 
Dealer now handling that particu- 
lar make, who shall inspect the 
same without charge and issue a 
certificate on form provided by 
OPA certifying the year, series, 
equipment, etc., and the ceiling 
price, both Victory and “as _ is,” 
which may be charged for the par- 
ticular car. This form shall also 
provide for certification to OPA 
by both buyer and seller that the 
car has not been sold for more 
than the specified ceiling price. In 
addition to the Victory label this 
form should also be required as a 
condition precedent to the issuance 
by the purchaser’s rationing board 
of any gasoline rations. OPA shall 
designate a _ specific dealer ar 
dealers to pass on discontinued 
makes or On makes not handled 
by any dealer in a particular lo- 


cality. 
7 Idle Cars. The dealers offer 
their service in a program de- 
signed to locate idle cars and get 
them into the hands of essential 
users. This plan would be worked 
out with the advice and approval 
of OPA by means of an advertis- 
ing campaign, direct mail and tele- 
phone. The campaign would be na- 
tional in scope and under the di- 
rection of NADA working with 
dealers’ associations, state and re- 
gional groups and the national 
automobile rationing administra- 
tor. We believe this program would 
bring many idle cars into the war 
effort through appeal to casual 
drivers, two-car families, draftees 
and owners who have stored their 
cars for the duration. 


Enforcement 
Enforcement. Any dealer or 
repairman willfully or negli- 

gently failing to adhere to any pro- 
visions of the program’ under 
proper regulations, should be de- 
prived of his Victory designation 
and shall suffer such other pen- 
alties as are provided by OPA regu- 
lation for violation thereof. 


Idle Cars 


SURMOUNTING the handicap of total 


Car Tire Quota 
Down in May, 


Truck Total Up 


WASHINGTON. — The quota of. 
new passenger car tires for ration- 
ing in May is 1,006,882, compared 
with 1,058,000 for April, OPA an-., 
nounced last week, Certificates for 
purchase of these tires go to driv- 
ers whose mileage rations exceed 
240 miles monthly and who do not 
have recappable casings. 

The April new tire quota wag, 
made up of 506,000 Grade I tires 
and 552,000 Grade II’s, but these 
grade distinctions were droppe@ 
May 1 and all tires in both grades 
then will be designated Grade I. 
Quota of used and recapped cas- 
ings—Grade III’s—for needed re- 
placements on cars with monthly 
mileage of 240 or less, is 600,799 
for May, against 598,000 for April. 

Truck tire quota for May, a, 
month when commercial vehicle 
use of tires ordinarily increases, 
is 414,108 against 368,000 in April, 
No quota for truck tire recapping 
has been assigned, since restric- 
tions on the number of recapping 
certificates that may be issued will 
be removed May 1, 

Innertube quotas for passenger 
cars amount to 735,781 for May 
against 736,000 for April, and for 
trucks amount to 434,355 for May 
against 338,100 for April. 


Truck Releases 
1,547 in Week 


WASHINGTON.—A total of 1,547 
vehicles was released under the 
truck rationing program the week 
ended Apr. 24, according to WPB’s 
Automotive division, Civilian users 
received 264 light, 1,027 medium, 
and 36 heavy trucks, 194 trailers 
and 26 attachment third axles. 

Altogether a total of 124,270 ve- 
hicles of all types has been re- 
leased since the rationing program 
became effective last March. This 
total includes 29,972 light, 67,690 
medium, and 15,622 heavy trucks, 
9,719 trailers, and 1,267 attachment 
third axles. 


Kubik Vice-President 


Of Superior Coach 

LIMA, O.—Appointment of W. L. 
Kubik as vice-president in charge 
of production and engineering, is 
announced by J. H. Shields, execu- 
tive vice-president of Superior 
Coach Corp. 


ODT Starts 60-Day Test 


On Truck Tire Wear 

DETROIT.—A 60-day test of 
tire tread wear on over-the-road 
trucks was started by ODT last 
week, Director Joseph B. East- 
man announces. 

The test, which is part of an 
ODT analysis of the effect of 
the 35-mile speed limit on the 
rubber-borne transportation 
services of the nation, will be 
conducted to determine spe- 
cifically the degree of tread 
wear on tires of commercial 
motor vehicles under various 
speed limits, Eastman explained. 
Factors contributing to rubber 
wear, such as loading, speed, 
temperature, braking and fre- 
quency of shifts will be re- 
corded, principally through the 
use of automatic instruments. 
Results of the test will then be 
related to additional factors of 
manpower, vehicle wear and 
general operating efficiency. 


blindness, Clellen McMullen, 


mechanic employed by Friendship Motor Co. (Chevrolet), Donora, Pa., ha 


attained such 
skill, practical 
transmissions to adjustin 
the Pennsylvania State 


peeticlesey at his trade 
y 


valves. 


that he can perform, with astonishing 


every automotive maintenance operation from overhaulin 
A member of the board of directors o 
ederation of the Blind, McMullen is engaged i 


increasing the employment of blind people. 
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This is the Way Three Thousand “Little Business Men” have Stepped up 


to Their Part in Winning Victory —and a Better Future. 


OR a little old-fashioned reassurance as to 
the essential soundness and “can do” spirit 
of America, listen to this simple story. 


It is the story of nearly 3,000 men — friends and 
neighbors to most of you — who had their busi- 
nesses knocked out from under them almost by 
the first bomb to fall on Pearl Harbor. 


. And it is the story of American refusal to be 
licked, of American resourcefulness in emer- 
gency, of American capacity to take care of one- 
self while doing a full part for the whole country. 


, = men were — and are — Buick dealers. 


When automobile production halted, they num- 
bered approximately 3,000. They were selling 
cars at a rate in excess of 300,000 a year. 


In the year that followed, their business nose- 
dived, as might be expected. It dropped so far that 
the total number of new Buicks sold in 1942 
amounted to about one busy 10-day-period’s sales 
in a normally good year. 


Vee in spite of this upheaval, you will find today 
that a very great majority of all the Buick dealers 
in business on December 7, 1941 are still in 
business. 


Most of them are managing to stay “in the black” 
— and what is more important, are keeping their 
organizations essentially intact and going. 


The number of those going out of business is no 
greater than the usual number of dealership can- 
cellations in peacetime. A considerable number 
of these — at least half — retired not for business 
reasons but to enter the service of their country.* 


Meaost of the rest of them are in the service of 
their country too, though not in uniform or in 
official position. 


They converted their parking lots to scrap col- 
lection. They established their service depart- 
ments as official tire inspection stations. They 
geared their shops to the special tasks of wartime 
car maintenance, doing a vital job of keeping 
essential civilian transport rolling. 


In many cases, these men actually operate small 
war plants. Where mechanics once worked serv- 
icing your car or reconditioning used cars, you 
often find machinery humming on small but im- 
portant production jobs — the countless little “bits 
and pieces” vitally essential to larger under- 
takings. 


4 


VICTORY OUR Business | 


What impels these men-—faced with virtual 
annihilation of their normal business — to dig in, 
go to work, and fight things through where and as 
they stand? 


Simple business survival? Perhaps. It may be 
that they want to be on deck, ready for action, 
when peace with all its promise comes. 


But we think it’s something deeper. We think it’s 
because they are through-and-through Amer- 
icans. Because it is their pride—their good 
American pride — to stand on their own feet and 
live by their own abilities. 


The war is a twofold challenge. It is a challenge 
focusing on the battlefield that stretches back to 
our production lines. It is a challenge, too, to dem- 
onstrate the vitality of the American system, and 
its ability to get along, no matter how hard the 
going. 


These challenges, we feel, are being met by your 
Buick dealer and his fellows. Not just because 
he is a Buick dealer. Not through any special 
power that is his. 


They are being met because he is essentially a 
good citizen-—an enterprising American-—a 
worthy individual with a humble job to do that he 
nevertheless insists on doing —the best way he 
knows how! 


* Sons of a goodly number of these are in the armed forces too. 
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Body Companies Studying 


Model Type Reduction 


WASHINGTON. — Simplification 
of the processes of manufacturing 
automotive military vehicles and 
reduction in the number of models 
to the smallest practical number 
are two tasks that have been under- 
taken by the Body Manufacturers 
Industry Advisory committee, fol- 
lowing its meeting with officials of 
the War Production Board and 
other government agencies in 
Washington on Apr. 18. 

Committee members attending 
the meeting were asked to submit 
suggestions on simplifications to 
WPB’s Automotive division which 


acitt© 
eontnerh ti 


coe serine? 


will classify and review the ideas 
presented and submit them to the 
armed forces for their study and 
approval. The committee was in- 
formed that the possibility of 
manufacturing hi-lift and dump 
coal bodies other than those per- 
mitted by Limitation Order L-253 
is being studied by the Automo- 
tive division with a view to meet- 
ing some of the essential require- 
ments for these types of vehicles. 

One member said that his com- 
pany was having considerable suc- 
cess in using tongue - and - groove 
siding as a substitute for both 


steel and plywood in the manufac- 
ture of van-type bodies. 

The employment of women in the 
industry was discussed at length. 
Apparently an increasing number 
of women are being taken into the 
plants which heretofore have al- 
most exclusively employed men. 
One manufacturer reported that 
200 women—approximately one- 
third the production force in his 
plant—were actively employed in 
assembling, riveting and welding 
military bodies. Another member 
told of the school established in 
his plant for prospective employes 
prior to their actual employment. 

Reports of committee members 
disclosed that the body industry 
as a whole is reasonably busy. 


Buy War Bonds and Stamps— 
crush the Axis. 
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Car Sharing Program 
Showing Results 


WASHINGTON.—Significant pro- 
gress in group riding in private 
automobiles has been made during 
the past year, it has been an- 
nounced by Commissioner of Public 
Roads Thomas H. MacDonald, 
chairman of the Highway Traffic 
Advisory committee to the War 
department. The average number 
of persons per car throughout the 
country has increased from 2 prior 
to July 1, 1942 to 2.44 by December, 


1942, and 2.66 at the present time, 
according to surveys of carsharing 
made by 25 states at the sugges- 
tion of the committee and the Pub- 
lic Roads Administration. 

Group riding on the community 
basis has been advanced in recent 
months by the Office of Civilian 
Defense at the request of the Office 
of Price Administration, which is 
responsible for carsharing results. 
During most of 1942, the develop- 
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ment of carsharing was part of 
the transportation conservation 
program of the committee. The re- 
sults, however, are also due in part 
to rationing regulations, shortages 
of tires and repair parts for auto- 
mobiles, and crowded mass-trans- 
portation facilities, MacDonald 
said. 

Group riding has made its 
greatest gains in rural industrial 
areas, the surveys show. The 
average number of persons per 
cars has increased from _ 1.77 
about a year ago to 3.17 now. 
Individual examples of high 
averages at the present time in- 
clude an_ industrial plant in 
Maine with a car occupancy of 
4.382, one in Colorado with 4.30, 
and one in North Carolina with 
4.25. Urban industrial car oc- 
cupancy rose from 2.15 about a 
year ago to 2.29 late last year, to 
2.86 now. The increase for se- 
lected Richmond, Va., plants is 
from 3.10 about a year ago to 
4.06 now. 

On rural roads, car occupancy 
has risen from 2.08 about a year 
ago to 2.18 at present. In urban 
communities, the general average 
decreased from 1.98 about a year 
ago to 1.87 in recent weeks. Rich- 
mond, Va., office workers had a 
car-Occupancy average of 1.87 about 
a year ago. The figure now is 2.36" 
The car-occupancy trend among 
Richmond shoppers went from 1.6 
about a year ago up to 1.92 late 
last year and then declined to 1.56 
recently. 

Car-occupancy averages in in- 
dustrial areas in 10 states before 
and after gasoline rationing be- 
came effective Dec. 1, 1942, are as 
follows: Colorado, rural, 3.3 and 
4.3; Michigan, rural, 2.15 and 2.13; 
Minnesota, rural, 3.06 and 3.58; Ne- 
braska, urban, 2.83 and 3.13; 
Nevada, urban, 2.5 and 2.61; North 
Carolina, urban, 3.07 and 3.78; Ohio, 
rural, 2.16 and 2.38; Utah, rural, 
2.75 and 3.48; Virginia, urban, 3.86 
and 3.87; West Virginia, rural, 2.8 
and 2.97. 


Urges Repeal 
Of U.S. Tax 


NEW YORK.—A plea for repeal 
of the federal tax on the trans- 
portation of goods and commodities 
has been made by the Commeree 
and Industry Assn. of New York, 
claiming the levy is a genuine 
nuisance because of the many 
different methods employed in sell- 
ing and shipping merchandise. 

In a letter to New York City 
congressmen, the two New York 
senators and members of _ the 
House Ways and Means Com- 
mittee, Thomas J. Miley, the as- 
sociation’s secretary, stated: 


“The OPA has held that where 
the pricing is on a delivered price 
basis, the seller must absorb the 
tax; and in cases where the price 
is f.0.b. producer's establishment, 
the buyer absorbs the tax. There 
has been no end of confusion so 
far as the ultimate pricing of mer- 
chandise is concerned. The existing 
tax is not only a nuisance and an 
annoyance, but it is a further ex- 
pense upon business unless such 
tax can be added to the sales price 
and collected from the ultimate 
consumer. We believe that, in the 
light of existing heavy business 
taxes, the tax should be repealed.” 


‘ yous executive secretary of the Auto- 
ca: Ryvncincenn National Representatives mobile Dealers Assn. of Alabama, has 

| boon elected to the board of trustees 
: — of the Alabama Motorists Assn. 
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THEY TOOK AN ENGINE 
AND PUT WINGS ON 1/7 / 


What you see before you is one of the rising miles high to get on top of the 
greatest naval aircraft engines in the best the Axis has got, flashing nearly 
world. seven miles a minute to catch and 

blast the pride of the Japs—the Corsair 
is literally an “engine with wings” and 
a “battery of blazing guns!”’ 


It is the giant new 2,000 H.P. super- 
charged Pratt & Whitney aircraft en- 
gine—built by Nash! 


With eighteen radial, air-cooled cylin- 
ders, a high-altitude supercharger, and 
more than 10,000 separate parts, this 
great Nash-built engine is a miracle of 
precision workmanship! 


Here at Nash we are proud of this great 
engine, built by the very men and 
women who designed and built Ameri- 
ca’s most modern automobile, the Nash 
*“600”’. Proud, too, that the Corsair 
it powers is even now running up a tre- 
Around this power unit the engineers mendous score... of Zeros! 
of Chance Vought designed a fuse- And we predict that when Victory 


lage . . . added just enough flight sur- conan tentimhten Geinet cies. 
face to give it a grip on the sky, and “a on é io tn aeons reaage™ he 
produced the world’s fastest-flying, _ : bi 
feateut-climbing, carrier-besed plane— born a greater Nash automobile and a 
the new U.S Nevy Corsair talner' new program that will offer one of the 
os . soundest profit opportunities in the 
Winging off carrier decks in the Pacific, industry. 


NASH BUILOS GREAT ENGINES / 
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KEEP *EM FLYING! 
BUY WAR SAVINGS 
BONDS and STAMPS! 








By 





Program 
Intensification 
part in the war effort, with par- 
ticular emphasis on the work of 
war advertising committees in local 
communities throughout the coun- 
try, will be planned at a war ad- 


of advertising’s 


vertising conference to be held 
June 28-30 by the Advertising 
Federation of -America at the 
Waldorf-Astoria Hotel, New York. 

Cooperation with government 

bodies and tying-in with war pro- 
grams will be the chief subjects 
for the conference. Speakers will 
include leaders both in govern- 
ment and advertising. Due to 
limitations on wartime civilian 
travel, attendance will be largely 
restricted to delegated repre- 
sentatives of advertising interests 
from all parts of the country, 
who will report on proceedings 
to their local associations. 

The conference this year re- 
places the federation’s annual con- 
vention, which has been a high- 
light in organized advertising for 
many years, Visual demonstrations 
of wartime advertising will be a 
feature of the three-day conclave. 
These demonstrations will be pre- 
sented by the Office of War Infor- 
mation, the Advertising Council, 
and by national associations repre- 
senting various advertising media. 


Elected 


E. A. Schirmer, resident man- 
ager for Crowell- 
Collier Publishing 
Co. in Detroit, 
has been elected 
to the board of 
directors of the 





Goebel Brewing 
Co. 

Schirmer also 
finds time for 


work on salvage 
as a member of 
the Wayne 
County (Detroit) 
Salvage Commit- 
tee. 





Schirmer 


Renews 

Firestone has renewed its con- 
tract for the “Voice of Firestone” 
program over the full NBC net- 
work, effective May 31, 1943, for 52 
weeks. Sweeney & James Co., 
placed the account. 

“Voice of Firestone” made its 
first NBC appearance on Dec. 3, 
1928, and with the exception of 
several short intervals in the fol- 
lowing five years, has been broad- 
cast continually since that time. 


Transfer 

Robert H. White, of NBC’s Cleve- 
land office, has been transferred to 
the networn’s General Sales di- 
vision in New York. 

In his new post, White will act 
as Eastern sales representative of 
NBEC’s Pacific Coast network, while 
continuing to cover Detroit and 
Cleveland territories. From 1934 to 
June 1942, White was manager of 
NBC's Detroit office and was trans- 
ferred to Cleveland last June when 
the Detroit office was closed. 

White was assistant advertising 
manager of Chevrolet from 1927 
until] the early part of 1930. Then 
he was transferred to General Mo- 
tors Radio in Dayton, as sales 
promotion and advertising man- 
ager for 1930 and 1931, and was 
transferred back to Detroit to be- 
come advertising manager of 
Pontiac in January, 1932, Continued 
as advertising manager of Pontiac 
through the B.O.P. days and then 
went back to Pontiac when that 
sales organization was broken up, 
leaving Pontiac in 1934. 


Combo 

Ted Lord, of Farm Journal's 
New York staff, has arranged to 
work on a farm for one month 
and to donate his wages to the 
Red Cross. His inspiration was 
the offer of Graham Patterson, 
Farm Journal’s’ publisher, to 
grant a month’s leave of absence 
with full pay, to any member of 
his staff who would work on a 


Iutensifying Adv.’s Role, 
Firestone Renews 


Pete Wemhoff 


farm for that period, and thus 
contribute toward helping the 
farmer solve his pressing labor 
problem. 

A classified ad in a small town 
paper quickly brought Lord a 
month’s job on a farm. The 
newspaper's publisher was so en- 
thusiastic over the idea that he 
ran the advertisement without 
charge, and played it up as a 
front-page news item. 

The farm work will not be en- 
tirely strange to Lord, since he 
is an ex-dairy farmer and har- 
vested several years in the Mid- 
dlewest. 

















































Significant 

Informative and __ inspirational 
campaigns of industrial advertisers, 
whose civilian production has been 
curtailed or stopped completely, 
were characterized in the 13th an- 
nual report of the bureau of ad- 
vertising of the American News- 
paper Publishers Assn. as_ the 
“most significant development” in 
newspaper advertising in the last 
year. 

Ramon S. Cram, of the Columbus 
(O.) Dispatch, was reelected presi- 
dent of the National Newspaper 
Promotion Assn. at the close of its 
fourteenth annual convention held 
in conjunction with the ANPA 
meeting. Russell L. Simmons, of 
Cleveland Press, was renamed vice- 
president; W. Murray Metten, of 
Wilmington News-Journal, treas- 
urer, and Dan Bowmar jr., of 
Lexington (Ky.) Herald, was elect- 
ed secretary. 


Requests 

More than 4,000 requests for 
copies of Capt. Eddie Ricken- 
backer’s famed Detroit address, 
were received by WJR,. Detroit 
radio station, which rebroadcast 
the speech on Sunday afternoon 
after its original delivery on 
Jan. 21. 

The requests came from Indi- 
ana, Michigan, Ohio and Penn- 
sylvania principally, but there 
were requests also from Kansas 
and South Carolina. Announce- 
ments preceded and followed the 
rebroadcast announcing that the 
copies were available. 


Heros 

Philadelphia Inquirer is pre- 
senting a medal and cash award 
of one thousand dollars to heroic 
members of the armed forces of 
the United States, from the 
Philadelphia area, the recipients 
being selected by a citizens’ com- 
mittee. The committee will make 
its selections from among those 
extraordinary heroes of the Army, 
Navy, Marine Corps, Coast Guard 
and Merchant Marine who have 
received official decorations from 
the government. 

The first award by the Inquirer 
was presented Apr. 10 to Albert 
E. Schmid, a Philadelphia Marine 
who was partially blinded during 
the course of a battle on Guadal- 
canal, in which he accounted for 
200 Japs. The presentation cere- 
monies were held at Reyburn 
Plaza after a parade during 
which he was.accompanied by a 
guard of honor. 


Nominees 


Announcement has been made of 
the nomination of John A. Zellers, 
vice-president of Remington Rand, 
Inc., for reelection May 11 to the 
presidency of the Advertising Club 
of New York. Also nominated were 
Lee J. Eastman, for vice-president, 
and James A. Brewer, president of 
Brewer-Cantelmo, Inc., for treas- 
urer. 

Nominated for the board were 
David S. Tuthill, vice-president of 
National Concert & Artists Corp.; 
Herbert L. Stephen, news editor of 
Printers’ Ink Publishing Co.; 
Charles C. Green, managing direc- 
tor of the club; Frederic R. Gamble, 
managing director of American 
Assn. of Advertising Agencies; 
James Wright Brown jr., publisher 
of Editor ¢ Publisher; Andrew J. 
Haire, president of Haire Publish- 
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FISK TIRES now being a a 


women. Ruth Beard, one o he 


women tire builders replacing men at 
a Fisk plant of United States Rubber 
Co., lifts a tire which she has just 
built off the machine. 


ing Co., and I. S. Randall, assistant 
to the board chairman of Trans- 
continental & Western Air, Inc. 


Promotion 

P. A. Williams has been ap- 
pointed promotion and publicity 
director of the March of Time, it 
is announced by Louis de Roche- 
mont, producer. 

Williams replaces Albert E. Sind- 
linger, who resigned recently tc 


become vice-president of Audience 
Research Institute, Inc. 


Teamwork 


Seventy officials, representing 
ODT, War and Navy departments, 
War Production Board, American 
Trucking Assns. and others con- 
cerned with the problems of truck’ 
conservation, attended the recent 
Washington “preview-showing” of 
the’ new Timken color slidefilm, 
“Teamwork.” 

Timken-Detroit Axle Co., spon- 
sors of the film, planned the 
Washington preview as a sendoff 
for the nationwide showings, now 
being presented to transportation 
organizations by field representa- 
tives of Timken’s Motor Trans- 
port Cooperative Service depart- 
ment. 

“Teamwork,” a full color slide- 
film complete with sound, shows 
how owners, drivers and mechanics 
must work together as a team in 
order to keep America’s commer- 
cial vehicles rolling. In 55 minutes’ 


showing time, “Teamwork” de- 
scribes and illustrates the part 
owners, drivers and mechanics 


must take to “keep ’em rolling.” 
The driver and mechanic sections 


‘present a course of training on 


how to drive a truck and how to 
practice protective maintenance as 
applied to axle equipment. 


Notes 


Timken Roller Bearing Co. has 
been elected to membership in the 
Advertising Federation of America. 

Studebaker Corp. announces the 
signing of its 12th renewal with 
WABC, CBS’s New York City out- 
let, continuing to sponsor “Eric 
Sevareid and the News” three 
times a week. 





CHRYSLER DIVISION 
girl is drilling a series of holes in an aluminum pla 
to get the proper spacing. 


training women for war-production jobs. 


Hits Curbstone Operators 
New Pa. Legislation Defines 


Bonafide Dealer 


HARRISBURG, Pa.—With the 
signing of House Bill 373 by Gov. 
Martin last week, Pennsylvania’s 
Vehicle Code has been modernized, 
according to Claude S. Klugh, 
manager, Pennsylvania Automotive 
Assn, The bill is effective Sept. 
1, 1943. 

Under the Pennsylvania Vehicle 
Code the use of dealer license tags 
has been very much abused by 
many, because of the present defi- 
nition which reads as_ follows: 
“DEALER” — Any _ person, firm, 
corporation, or association, engaged 
in the purchase and sale of motor 
vehicles, trailers and semi-trailers, 
and who has an established place 
of business, or any person regu- 
larly engaged in the business of 
transporting new vehicles on their 
own wheels, and who has an estab- 
lished place of business. 

The term “dealer,” under the new 
law, reads as follows: 


(1) A person actively and 
Principally engaged in and de- 
voting a substantial portion of 
his time to the business of buy- 
ing, selling or exchanging new 
motor vehicles, trailers or semi- 
trailers on commission or other- 
wise; who maintains a salesroom 
or garage devoted principally to 
the motor vehicle business and 
who holds a contract in writing 
with a manufacturer giving such 
person selling rights for new 
motor vehicles, trailers or semi- 
trailers or with a jobber of such 
vehicles who, as such jobber, 
holds a manufacturer’s franchise 
or contract giving selling rights 
on new motor vehicles, trailers or 
semi-trailers in this Common- 
wealth, or 

(2) A person actively and prin- 
cipally engaged in and devoting 
a substantial portion of his time 
to the business of buying, selling 
or exchanging used motor ve- 
hicles, trailers or semi-trailers 
and who maintains a salesroom, 
garage or used car lot actually 
occupied by such person either 
continuously or at regular inter- 
vals and upon which or adjacent 
thereto is a building owned or 
rented by such person where his 
books and records are kept and 
which is devoted principally to 
the motor vehicle business in 
which the repair of motor ve- 
hicles is subordinate or incidental 
to the business of buying, selling 
or exchanging the same, or 

(3) Any person regularly en- 


Ford Speeds 


Heat-Treating 


DEARBORN. — Combining two 
different operations, Ford Motor 
Co. engineers have reduced to two 
or three minutes the process for 
heat-treating and quenching armor 
plate which sometimes required 
hours. 


Results of this revolutionary Ford 
development now are speeding pro- 
duction at the Rouge plant, with 
Ford engineers receiving credit for 
averting what might have been a 
critical bottleneck in armor plate 
production, it is said. 


This 
» using a drill fixture 










gaged in the business of trans- 
porting new motor vehicles, 
trailers or semi-trailers on their 
own wheels and who has an 
established place of business, or 


(4) A person who is duly au- 
thorized to do business in this 
Commonwealth and is actively 
engaged in the business of 
financing sales or making loans 
on security of motor vehicles 
provided, however, that a person 
entitled to dealer registration 
under clause (3) hereof may only 
use dealer’s registration plates 
for the purpose of transporting 
new motor vehicles, trailers or 
semi-trailers on their own wheels 
and a person entitled to dealer 
registration under clause (4) 
hereof may only use dealer’s 
registration plates for the pur- 
pose of moving or operating a 
motor vehicle, trailer or semi- 
trailer which he is repossessing 
or which after repossession he is 
moving for the purpose of re- 
pairing or having repaired, 
demonstrating for sale or which 
he is moving for delivery to a 
bonafide purchaser in the regular 
course of his business. 


Klugh stated that with the 
change in the definition of the 
term “dealer,” only those qualify- 
ing under the definition will be 
granted the privilege of using 
dealer registration plates, and that 
places of business listed on appli- 
cations submitted after Sept. 1 
may be checked before dealer 
registration plates are granted. He 
further declared that, properly en- 
forced, the law would deny the 
privilege of dealer registration to 
curb stone brokers and others who 
never did, in a true sense of the 
word, come under the definition of 
the term “dealer.” 


This law also makes it possible, 
at the proper time, for the secre- 
tary of revenue to furnish automo- 
bile dealers, who come under the 
terms of the amended definition, 
“temporary registration plates or 
markers” for issuance on straight 
sales, although it is felt that the 
provisions will not be invoked for 
some time. 



























































































Quota Restrictions 
Ended on Truck 
Tire Recapping 


WASHINGTON. — Quota restric- 
tions on the number of certificates 
for truck tire recapping that may 
be issued monthly by local war 
price and rationing boards to 
eligible vehicle operators are to be 
removed May 1, Office of Price 
Administration announced last 
week. 


This action is taken to conserve 
rubber by providing recapping as 
soon as needed, rather than ris 
ruin of some casings that might be 
driven beyond the recapping point 
because of lack of quota. Truck 
tire recapping takes only about a 
sixth as much crude rubber as a 
new tire. 

For the same reason, OPA is 
withdrawing the present rule tha 
certificates for recappings or inner 
tubes can be issued for List B 
trucks only after the 25th day of 
the month, and then only if there is 
quota remaining after applications 
for List A vehicles are satisfied 
After May 1, these certificates may 
be granted at any time. 
_ List A in the rationing regula- 
tions cOvers commercial vehicles 
performing services essential tu the 
war effort, while List B includes 
any others deemed by the local 
board to be doing work essential td 
the community. 

Both the changes announced 
were made after consultation wit 
Rubber Director William M. Jeffers 
and on his assurance that the 
necessary supply of truck type re- 
capping matevial would be made 
available. Procedure for getting 
certificates for truck tire recapping 
is not changed. 

























































































Want to buy or sell new or usede 
cars? Dealer Want Ads (see insid 
back cover) will solve your problem. 
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21 Percent Over Last Year—-> 
Truck Shipments Rise 
I3 Percent in March 


WASHINGTON. — Reports com- 
piled and released last week by the 
American Trucking Assns. show 
that the volume of freight trans- 
ported by motor carriers in March 
increased 13.6 percent over Feb- 
ruary and 21.1 percent over March, 
1942. The ATA received compar- 
able reports from 186 motor car- 
riers in 38 states. 

Reporting carriers transported an 
aggregate of 1,431,554 tons’ in 
Mirch, as against 1,259,827 tons in 
February, and 1,181,982 in March, 
1942.. Computed on the basis of the 
average monthly tonnage of the 
reporting carriers for the three- 
year period of 1938-1940 as repre- 
senting 100, the ATA index figure 
was 195.30. February index was 
164.58. 

The reports show that slightly 
more than 90 percent of ali ton- 
nage transported in the month 
was moved by carriers of general 
freight. Volume in this category 
showed a 13.7 percent increase 
over February and a 21.7 percent 
increase over March of last year. 

Transporters of petroleum prod- 
ucts, accounting for a little more 
than 5% percent of the total ton- 
nage reported, increased 17.1 per- 
cent over February and 28.3 per- 
cent over March, 1942. 

Haulers of\iron and steel prod- 
ucts reported slightly more than 


Victory Service 
League Exceeds 
Million Mark 


DETROIT.—In less than _ six 
months time, membership in the 
Victory Service League, sponsored 
by the Chevrolet dealers of Amer- 
ica, has reached the huge total of 
1,141,920, William E. Holler, na- 
tional director of the league, an- 
nounced last week, 

Enrollments have averaged ap- 
proximately 7,500 daily since the 
league was organized in November, 
1942. Totals in the eight Chevrolet 
territorial areas of the country are 
as follows: Flint region, 295,468; 
Atlantic Coast region, 86,449; East- 
ern region, 73,079; Southeast Te- 
gion, 161,170; Great Lakes region, 
150,350; Mid-west region, 125,215; 
Southwest region, 107,683; Pacific 
Coast region, 142,505. 

The purposes for which the lea- 
gue was formed are expressed in 
two descriptive phrases: “Service 
for Victory,” and “Save the Wheels 
that Serve America.” Included on 
the membership roster are the 
names of scores of prominent and 
influential Americans. 

Activities of the Victory Service 
League include support of the 
American Red Cross, cooperation 
in the sale of War Bonds, the col- 
lection of vital scrap metals, gath- 
ering books and sports equipment 
for the armed services, and unified 
effort in helping to maintain and 
conserve the nation’s essential war- 
time automotive transportation fa- 

ilities. 


Three Boston Veterans 


aken by Death 

BOSTON.—Charles R. Dunbar, 
dealer in the Boston area since 
1904, and New England distributor 
or Pontiac, died recently. Another 
veteran taken by death was Charles 
A. Tenney, who years ago was sales 

anager for Marmon. He had also 
been with Locomobile and Pack- 
ard, and later was regional man 
for Harry B. Liggett, Studebaker 
distributor. He had joined the ord- 
nance department directing war 

ork in Boston. 

Day Baker began as an aid to 
Thomas A. Edison when the latter 
was perfecting the storage battery 
for automobiles. In later years he 
became the representative at the 
State House on legislation for 
trucks. He was active until a week 
before he died and was more than 
80 years old. 


Kelly’s Rotary Post 


BUFFALO.—Ralph A. Kelly, 
manager of Nas Kelvinator Sales 
Corp. for Buffalo, has been elected 
president of the Buffalo Rotary Club. 


zone 


1 percent of the total tonnage. The 
volume of these commodities 
showed an increase of 0.7 percent 
Over February, but decreased 4.6 
percent under March of last year. 
Approximately 3 percent of all ton- 
nage reported was miscellaneous 
commodities; tonnage in this class 
increased 11.8 percent over Feb- 
com” and 7.4 percent over March, 
42. 


Stockholders Reelect 
Stewart-Warner Officials 

RICHMOND, Va. — Stockholders 
of Stewart-Warner Corp. last week 
reelected seven incumbents to the 
board of directors: 

Robert J. Dunham, Irving S. 
Florsheim, Frank A. Hiter, James 


S. Knowlson, Frank A. Ross, Ralph 
M. Shaw and Gardiner Symonds. 


SURER FOOTING for airplanes is | 


assured with channel-tread tires like 
this one fresh from a mold in the 
Goodyear Tire & Rubber Co. plant in 
Akron. The high sidewalls mean more 
“flotation” or surface ‘“‘purchase” for 


the tires and hence less likelihood of 
sinking into mud. 


Solid, in Chicago 


Solidly and squarely 
the old Water ‘Tower stands on 
Michigan Avenue—a link be- 
tween Chicago’s ‘‘frontier”’ 


days and its 
as a great world mar 


resent position 
ket. 
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THE BRANHAM COMPANY, National Representatives: 
Atlanta, Charlotte, Chicago, Dallas; Detroit, Kansas City, Los Angeles, Memphis, New York, St. Louis, San Francisco, Seattle. 
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Surprise Inspections Due 
For Cars in Conn. 


HARTFORD, Conn, —- Alarmed 
over the increasing number of 
battered and neglected cars on its 
highways, Connecticut’s motor ve- 
hicle department warns that a 
surprise crackdown is in_ the 
offing. In the interests of public 
safety, Commissioner John T. Mc- 
Carthy has announced that de- 
partment inspectors will soon be 
stationed at strategic points where 
drivers will be stopped and their 
equipment checked for mechanical 
deficiencies. There has been no 
change in the law which empowers 
the commissioner to inspect cars 
as he sees fit. 

Inspectors will not have much 
difficulty spotting mechanical de- 
fects, in the opinion of service men. 
Connecticut cars, once the best 
conditioned in America, have 
steadily slipped into disrepair since 
abandonment of semi-annual com- 
pulsory inspections during the first 
half of 1941. Cars are frequently 
seen with a headlight missing, or 
with the tail pipe dragging on the 


| 


road. The motor vehicle depart- 
ment reports several recent cases 
where occupants of cars have been 
overcome through seepage of car- 
bon monoxide into the car body. 

The surprise inspections as now 
forecast are not a special campaign 
but part of the department's regu- 
lar activities which it intends to 
carry on while personnel and time 
permit. A feature of the one-the- 
spot inspections will be a check on 
registrations, special consideration 
being given to reciprocal arrange- 
ments with other states. 

Commissioner McCarthy adds 
that “we are not satisfied with 
Connecticut's traffic accident rec- 
ord for 1942, We feel that the 
accident rate of 481.5 conflicts per 
100 million miles of motor travel is 
too high, considering current 
events. While this rate is slightly 
lower than for 1941, it is higher 
than for 1940 when out country's 
welfare did not demand the same 
scrupulous care and consideration 
for manpower and property.” 


The Sun—short of a vear and a half—is solid 
in Chicago. So/id but not stolid. 

It has no crusty customs—no hidebound 
policy. It’s an open-minded paper. 

Its readers have swung over to The Sun of 


their own free will. 


That shows they’re progressive! They’re 
wide awake! They’re independent thinkers— 
not victims of inertia! They’re a market for 
progressive, wide-awake advertisers. 

In one year they made The Sun the elev- 
enth largest morning newspaper in the 


country. 


It means that the new newspaper situation 


in Chicago is: 


—The Sun puts new efficiency and economy into 


newspaper combinations which 


coverage. 


give complete 


—With The Sun alone you can buy a tremendous 
impact against America’s No. 2 market with a 


relatively small expenditure. 
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THE CHICAGO SUN 


CHICAGO'S MORNING TRUTHpaper 
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Program 


Intensification 
part in the war effort, with par- 
ticular emphasis on the work of 
war advertising committees in local 
communities throughout the coun- 
try, will be planned at a war ad- 


of advertising’s 


vertising conference to be held 
June 28-30 by the Advertising 
Federation of -America at the 
Waldorf-Astoria Hotel, New York. 

Cooperation with government 
bodies and tying-in with war pro- 
grams will be the chief subjects 
for the conference. Speakers will 
include leaders both in govern- 
ment and advertising. Due to 
limitations on wartime civilian 
travel, attendance will be largely 
restricted to delegated repre- 
sentatives of advertising interests 
from all parts of the country, 
who will report on proceedings 
to their local associations. 

The conference this year re- 
places the federation’s annual con- 
vention, which has been a high- 
light in organized advertising for 
many years, Visual demonstrations 
of wartime advertising will be a 
feature of the three-day conclave. 
These demonstrations will be pre- 
sented by the Office of War Infor- 
mation, the Advertising Council, 
and by national associations repre- 
senting various advertising media. 


Elected 


E. A. Schirmer, resident man- 
ager for Crowell- 
Collier Publishing 
Co. in Detroit, 
has been elected 
to the board of 
directors of the 
Goebel Brewing 
Co. 

Schirmer also 
finds time for 
work on salvage 
as a member of 
the Wayne 
County (Detroit) 
Salvage Commit- 
tee. 





Schirmer 


Renews 

Firestone has renewed its con- 
tract for the “Voice of Firestone” 
program over the full NBC net- 
work, effective May 31, 1943, for 52 
weeks. Sweeney & James Co., 
placed the account. 

“Voice of Firestone” made its 
first NBC appearance on Dec. 3, 
1928, and with the exception of 
several short intervals in the fol- 
lowing five years, has been broad- 
cast continually since that time. 


Transfer 

Robert H. White, of NBC’s Cleve- 
land office, has been transferred to 
the network’s General Sales di- 
vision in New York. 

In his new post, White will act 
as Eastern sales representative of 
NBC’s Pacific Coast network, while 
continuing to cover Detroit and 
Cleveland territories. From 1934 to 
June 1942, White was manager of 
NBC’s Detroit office and was trans- 
ferred to Cleveland last June when 
the Detroit office was closed. 

White was assistant advertising 
manager of Chevrolet from 1927 
until the early part of 1930. Then 
he was transferred to General Mo- 
tors Radio in Dayton, as _ sales 
promotion and advertising man- 
ager for 1930 and 1931, and was 
transferred back to Detroit to be- 
come’ advertising manager of 
Pontiac in January, 1932, Continued 
as advertising manager of Pontiac 
through the B.O.P. days and then 
went back to Pontiac when that 
sales organization was broken up, 
leaving Pontiac in 1934. 


Combo 

Ted Lord, of Farm Journal's 
New York staff, has arranged to 
work on a farm for one month 
and to donate his wages to the 
Red Cross. His inspiration was 
the offer of Graham Pxtterson, 
Farm Journal’s publisher, to 
grant a month’s leave of absence 
with full pay, to any member of 
his staff who would work on a 
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Intensif ying Adv.’s Role; 
Firestone Reneu's 


Pete Wemhoff 
































































contribute toward helping 


problem. 


month’s job on a farm. 


front-page news item. 


is an ex-dairy farmer and har- 
vested several years in the Mid- 
dlewest. 


Significant 


Informative and 


were characterized in the 13th an 
nual report of the bureau of ad 
vertising of the American News 
paper Publishers Assn. 


newspaper advertising in the las 
year. 


(O.) Dispatch, was reelected presi 


president; 
Wilmington News-Journal, 
urer, and Dan Bowmar jr., 


treas 


ed secretary. 


Requests 

More than 4,000 requests for 
copies of Capt. Eddie Ricken- 
backer’s famed Detroit address, 
were received by WJR. Detroit 
radio station, which rebroadcast 
the speech on Sunday afternoon 
after its original delivery on 
Jan, 21. 

The requests came from Indi- 
ana, Michigan, Ohio and Penn- 
sylvania principally, but there 
were requests also from Kansas 
and South Carolina. Announce- 
ments preceded and followed the 
rebroadcast announcing that the 
copies were available. 


Heros 

Philadelphia Inquirer is pre- 
senting a medal and cash award 
of one thousand dollars to heroic 
members of the armed forces of 
the United States, from the 
Philadelphia area, the recipients 
being selected by a citizens’ com- 
mittee. The committee will make 
its selections from among those 
extraordinary heroes of the Army, 
Navy, Marine Corps, Coast Guard 
and Merchant Marine who have 
received official decorations from 
the government. 

The first award by the Inquirer 
was presented Apr. 10 to Albert 
E. Schmid, a Philadelphia Marine 
who was partially blinded during 
the course of a battle on Guadal- 
canal, in which he accounted for 
200 Japs. The presentation cere- 
monies were held at Reyburn 
Plaza after a parade during 
which he was.accompanied by a 
guard of honor. 


N ° 
‘yvominees 


Announcement has been made of 
the nomination of John A. Zellers. 
vice-president of Remington Rand, 
Inc., for reelection May 11 to the 
presidency of the Advertising Club 
of New York. Also nominated were 
Lee J. Eastman, for vice-president, 
and James A. Brewer, president of 
Brewer-Cantelmo, Inc., for treas- 
urer. 

Nominated for the board were 
David S. Tuthill, vice-president of 
National Concert & Artists Corp.; 
Herbert L. Stephen, news editor of 
Printers’ Ink Publishing Co.; 
Charles C. Green, managing direc- 
tor of the club; Frederic R. Gamble, 
managing director of American 
Assn. of Advertising Agencies; 
James Wright Brown jr., publisher 
of Editor ¢ Publisher; Andrew J. 
Haire, president of Haire Publish- 


farm for that period, and thus 
the 
farmer solve his pressing labor 


A classified ad in a small town 
paper quickly brought Lord a 
The 
newspaper's publisher was so en- 
thusiastic over the idea that he 
ran the advertisement without 
charge, and played it up as a 


The farm work will not be en- 
tirely strange to Lord, since he 


inspirational 
campaigns of industrial advertisers, 
whose civilian production has been 
curtailed or stopped completely, 


as the 
“most significant development” in 


Ramon S. Cram, of the Columbus 


dent of the National Newspaper 
Promotion Assn. at the close of its 
fourteenth annual convention held 
in conjunction with the ANPA 
meeting. Russell L. Simmons, of 
Cleveland Press, was renamed vice- 
W. Murray Metten, of 


of 
Lexington (Ky.) Herald, was elect- 














































































FISK TIRES now bei 
women. Ruth ard, 


Co., 
built off the machine. 


continental & Western 


"| Promotion 
pointed promotion an 
director of the March 
is announced by Louis 
mont, producer. 
Williams replaces Alb 
linger, who resigned 


t 


Research Institute, Inc. 


Teamwork 
Seventy officials, 


War Production Board 
conservation, attended 


“Teamwork.” 


Timken-Detroit Axle 
sors of the film, 


ment. 


Notes 


let, 
Sevareid and 
times a week. 


the Ne 


CHRYSLER DIVISION 
girl is drilling a series of 
to get the proper spacing. 


women tire builders replacing men at 
a Fisk plant of United States Rubber 
lifts a tire which she has just 


ing Co., and I. S. Randall, assistant 
to the board chairman of Trans- 


P. A. Williams has been ap- 


become vice-president of Audience 


representing 
ODT, War and Navy departments, 


Trucking Assns. and others con- 
cerned with the problems of truck’ 


Washington “preview-showing” of 
the new Timken color slidefilm, 


planned the 
Washington preview as a sendoff 
for the nationwide showings, now 
being presented to transportation 
organizations by field representa- 
tives of Timken’s Motor Trans- 
port Cooperative Service depart- 


“Teamwork,” a full color slide- 
film complete with sound, shows 
how owners, drivers and mechanics 


must work together as a team in| hicles is subordinate or incidental Ended on Truck 
order to keep America’s commer-| to So Sea oe buying, selling T; R z 

cial vehicles rolling. In 55 minutes’| or exchanging the same, or 

showing time, “Teamwork” de- (3) Any person regularly en- ire ecapp ing 
scribes and illustrates the part WASHINGTON. — Quota restric- 
owners, drivers and mechanics tions on the number of certificates 


must take to “keep ‘em rolling.” 
The driver and mechanic sections 
‘present a course of training on 
how to drive a truck and how to 
practice protective maintenance as 
applied to axle equipment. 


Timken Roller Bearing Co. has 
been elected to membership in the 
Advertising Federation of America. 

Studebaker Corp. announces the 
signing of its 12th renewal with 
WABC, CBS’s New York City out- 
continuing to sponsor 

































































Hits Curbstone Operators... 


New Pa. Legislation Defines 


Bonafide Dealer 


gaged in the business of trans- 
porting new motor vehicles, 
trailers or semi-trailers on their 
own wheels and who has an 
established place of business, or 


(4) A person who is duly au- 
thorized to do business in this 
Commonwealth and is actively 
engaged in the business of 
financing sales or making loans 
on security of motor vehicles 
provided, however, that a person 
entitled to dealer registration 
under clause (3) hereof may only 
use dealer’s registration plates 
for the purpose of transporting 
new motor vehicles, trailers or 
semi-trailers on their own wheels 
and a person entitled to dealer 
registration under clause (4) 
hereof may only use dealer’s 
registration plates for the pur- 
pose of moving or operating a 
motor vehicle, trailer or semi- 
trailer which he is repossessing 
or which after repossession he is 
moving for the purpose of re- 
pairing or having’ repaired, 
demonstrating for sale or which 
he is moving for delivery to a 
bonafide purchaser in the regular 
course of his business. 


Klugh stated that with 


HARRISBURG, Pa.—With the 
signing of House Bill 373 by Gov. 
Martin last week, Pennsylvania’s 
Vehicle Code has been modernized, 
according to Claude S. Klugh, 
manager, Pennsylvania Automotive 
Assn, The bill is effective Sept. 
1, 1943. 

Under the Pennsylvania Vehicle 
Code the use of dealer license tags 
has been very much abused by 
many, because of the present defi- 
nition which reads as _ follows: 
“DEALER” — Any person, firm, 
corporation, or association, engaged 
in the purchase and sale of motor 
vehicles, trailers and semi-trailers, 
and who has an established place 
of business, or any person regu- 
larly engaged in the business of 
transporting new vehicles on their 
own wheels, and who has an estab- 
lished place of business. 

The term “dealer,” under the new 
law, reads as follows: 

(1) A. person actively and 
principally engaged in and de- 
voting a substantial portion of 
his time to the business of buy- 
ing, selling or exchanging new 
motor vehicles, trailers or semi- 
trailers on commission or other- 
wise; who maintains a salesroom 

























ng built by 
one of the 


Air, Inc. 


d_ publicity 


of Time, it the 


de Roche-| or garage devoted principally to |change in the definition of the 
the motor vehicle business and |term “dealer,” only those qualify- 
ert E. Sind-| who holds a contract in writing |ing under the definition will be 


granted the privilege of using 
dealer registration plates, and that 
places of business listed on appli- 
cations submitted after Sept. 1 
may be checked before dealer 
registration plates are granted. He 
further declared that, properly en- 
forced, the law would deny the 
privilege of dealer registration to 
curb stone brokers and others who 
never did, in a true sense of the 
word, come under the definition of 
the term “dealer.” 


This law also makes it possible, 
at the proper time, for the secre- 
tary of revenue to furnish automo- 
bile dealers, who come under the 
terms of the amended definition, 
“temporary registration plates or 
markers” for issuance on straight 
sales, although it is felt that the 
provisions will not be invoked for 
some time. 


with a manufacturer giving such 
person selling rights for new 
motor vehicles, trailers or semi- 
trailers or with a jobber of such 
vehicles who, as such jobber, 
holds a manufacturer’s franchise 
or contract giving selling rights 
on new motor vehicles, trailers or 
semi-trailers in this Common- 
wealth, or 

(2) A person actively and prin- 
cipally engaged in and devoting 
a substantial portion of his time 
to the business of buying, selling 
or exchanging used motor ve- 
hicles, trailers or semi-trailers 
and who maintains a salesroom, 
garage or used car lot actually 
occupied by such person either 
continuously or at regular inter- 
vals and upon which or adjacent 
thereto is a building owned or 
rented by such person where his 
books and records are kept and 
which is devoted principally to 
the motor vehicle business in 
which the repair of motor ve- 


recently tc 


, American 


the recent 


Co., spon- 


Quota Restrictions 


Ford Speeds 


Heat-Treating 


DEARBORN. — Combining two 
different operations, Ford Motor 
Co. engineers have reduced to two 
or three minutes the process for 
heat-treating and quenching armor 
plate which sometimes required 
hours. 


Results of this revolutionary Ford 
development now are speeding pro- 
duction at the Rouge plant, with 
Ford engineers receiving credit for 
averting what might have been a 
critical bottleneck in armor plate 
production, it is said. 


for truck tire recapping that may 
be issued monthly by local war; 
price and rationing boards to 
eligible vehicle operators are to be 
removed May 1, Office of Price; 
Administration announced last 
week. ‘ 


This action is taken to conserve 
rubber by providing recapping as 
soon as needed, rather than risk; 
ruin of some casings that might be 
driven beyond the recapping point 
because of lack of quota. Truck 
tire recapping takes only about a 
sixth as much crude rubber as a 
new tire. 


For the same reason, OPA is 
withdrawing the present rule that, 
certificates for recappings or inner 
tubes can be issued for List B 
trucks only after the 25th day of 
the month, and then only if there is 
quota remaining after applications 
for List A vehicles are satisfied 
After May 1, these certificates may 
be granted at any time. 
_ List A in the rationing regula- 
tions cOvers commercial vehicles 
performing services essential tu the 
war effort, while List B includes 
any others deemed by the local 
board to be doing work essential te 
the community. 

Both the changes announced 
were made after consultation wit! 
Rubber Director William M. Jeffers 
and on his assurance that the 
necessary supply of truck type re- 
capping matezial would be made 
available. Procedure for getting 
certificates for truck tire recapping 
is not changed. 


“Eric 


ws” three 


f 


Want to buy or sell new or used 
cars? Dealer Want Ads (see insidé 
back cover) will solve your problem. 


training women for war-production jobs. This 
holes in an aluminum plate, using a drill fixture 
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21 Percent Over Last Year—- 
Truck Shipments Rise 
13: Percent in March 


WASHINGTON. — Reports com- 
piled and released last week by the 
American Trucking Assns. show 
that the volume of freight trans- 
ported by motor carriers in March 
increased 13.6 percent over Feb- 
ruary and 21.1 percent over March, 
1942. The ATA received compar- 
able reports from 186 motor car- 
riers in 38 states. 

Reporting carriers transported an 
aggregate of 1,431,554 tons. in 
March, as against 1,259,827 tons in 
February, and 1,181,982 in March, 
1942.. Computed on the basis of the 
average monthly tonnage of the 
reporting carriers for the three- 
year period of 1938-1940 as repre- 
senting 100, the ATA index figure 
was 195.30. February index was 
164.58. 

The reports show that slightly 
more than 90 percent of all ton- 
nage transported in the month 
was moved by carriers of general 
freight. Volume in this category 
showed a 13.7 percent increase 
over February and a 21.7 percent 
increase over March of last year. 

Transporters of petroleum prod- 
ucts, accounting for a little more 
than 5% percent of the total ton- 
nage reported, increased 17.1 per- 
cent over February and 28.3 per- 
cent over March, 1942. 

Haulers of\iron and steel prod- 
ucts reported slightly more than 


Victory Service 
League Exceeds 
Million Mark 


DETROIT.—In less than _ six 
months time, membership in the 
Victory Service League, sponsored 
by the Chevrolet dealers of Amer- 
ica, has reached the huge total of 
1,141,920, William E. Holler, na- 
tional director of the league, an- 
nounced last week. 

Enrollments have averaged ap- 
proximately 7,500 daily since the 
league was organized in November, 
1942, Totals in the eight Chevrolet 
territorial areas of the country are 
as follows: Flint region, 295,468; 
Atlantic Coast region, 86,449; East- 
ern region, 73,079; Southeast Te- 
gion, 161,170; Great Lakes region, 
150,350; Mid-west region, 125,215; 
Southwest region, 107,683; Pacific 
Coast region, 142,505. 

The purposes for which the lea- 
gue was formed are expressed _in 
two descriptive phrases: “Service 
for Victory,” and “Save the Wheels 
that Serve America.” Included on 
the membership roster are the 
names of scores of prominent and 
influential Americans. 

Activities of the Victory Service 
League include support of the 
American Red Cross, cooperation 
in the sale of War Bonds, the col- 
lection of vital scrap metals, gath- 
ering books and sports equipment 
for the armed services, and unified 
effort in helping to maintain and 
conserve the nation’s essential war- 
time automotive transportation fa- 


ilities. 


Three Boston Veterans 


aken by Death 

BOSTON.—Charles R. Dunbar, 
dealer in the Boston area since 
1904, and New England distributor 
or Pontiac, died recently. Another 
veteran taken by death was Charles 
A. Tenney, who years ago was sales 

anager for Marmon. He had also 
been with Locomobile and Pack- 
ard, and later was regional man 
or Harry B. Liggett, Studebaker 
distributor. He had joined the ord- 
nance department directing war 

ork in Boston. 

Day Baker began as an aid to 
Thomas A. Edison when the latter 
was perfecting the storage battery 
for automobiles. In later years he 
became the representative at the 
State House on legislation for 
trucks. He was active until a week 
before he died and was more than 
80 years old. 


5 
Kelly’s Rotary Post 
BUFFALO.—Ralph A. Kelly, zone 
manager of Nas Kelvinator Sales 
Corp. for Buffalo, has been elected 
president of the Buffalo Rotary Club. 


1 percent of the total tonnage. The 
volume of these commodities 
showed an increase of 0.7 percent 
Over February, but decreased 4.6 
percent under March of last year. 
Approximately 3 percent of all ton- 
nage reported was miscellaneous 
commodities; tonnage in this class 
increased 11.8 percent over Feb- 
ruary, and 7.4 percent over March, 
1942. 


Stockholders Reelect 
Stewart-Warner Officials 

RICHMOND, Va. — Stockholders 
of Stewart-Warner Corp. last week 
reelected seven incumbents to the 
board of directors: 

Robert J. Dunham, Irving S. 
Florsheim, Frank A. Hiter, James 


S. Knowlson, Frank A. Ross, Ralph 
M. Shaw and Gardiner Symonds. 


SURER FOOTING for airplanes is| 


assured with channel-tread tires like 
this one fresh from a mold in the 
Goodyear Tire & Rubber Co. plant in 
Akron. The high sidewalls mean more 
“flotation” or surface “purchase” for 
the tires and hence less likelihood of 
sinking into mud. 


Solidly and squarely 
the old Water ‘Tower stands on 
Michigan Avenue—a link be- 
tween Chicago’s “‘frontier”’ 


days and its present 


position 


as a great world market. 


THE BRANHAM COMPANY, National Representatives: 
Atlanta, Charlotte, Chicago, Dallas; Detroit, Kansas City, Los Angeles, Memphis, New York, St. Louis, San Francisco, Seattle. 
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Surprise Inspections Due 
For Cars in Conn. 


HARTFORD, Conn, — Alarmed 
over the increasing number of 
battered and neglected cars on its 
highways, Connecticut’s motor ve- 
hicle department warns that a 
surprise crackdown is in_ the 
offing. In the interests of public 
safety, Commissioner John T. Mc- 
Carthy has announced that de- 
partment inspectors will soon be 
stationed at strategic points where 
drivers will be stopped and their 
equipment checked for mechanical 
deficiencies. There has been no 
change in the law which empowers 
the commissioner to inspect cars 
as he sees fit. 

Inspectors will not have much 
difficulty spotting mechanical de- 
fects, in the opinion of service men. 
Connecticut cars, once the best 
conditioned in America, have 
steadily slipped into disrepair since 
abandonment of semi-annual com- 
pulsory inspections during the first 
half of 1941. Cars are frequently 
seen with a headlight missing, or 
with the tail pipe dragging on the 


road. The motor vehicle depart- 
ment reports several recent cases 
where occupants of cars have been 
overcome through seepage of car- 
bon monoxide into the car body. 

The surprise inspections as now 
forecast are not a special campaign 
but part of the department's regu- 
lar activities which it intends to 
carry on while personnel and time 
permit. A feature of the one-the- 
spot inspections will be a check on 
registrations, special consideration 
being given to reciprocal arrange- 
ments with other states. 

Commissioner McCarthy adds 
that “we are not satisfied with 
Connecticut's traffic accident rec- 
ord for 1942, We feel that the 
accident rate of 481.5 conflicts per 
100 million miles of motor travel is 
too high, considering current 
events. While this rate is slightly 
lower than for 1941, it is higher 
than for 1940 when out country’s 
welfare did not demand the same 
scrupulous care and consideration 
for manpower and property.” 


Solid, in Chicago 


The Sun—short of a year and a half—is solid 
in Chicago. So/id but not stolid. 

It has no crusty customs—no hidebound 
policy. It’s an open-minded paper. 

Its readers have swung over to The Sun of 


their own free will. 


That shows they’re progressive! They’re 
wide awake! They’re independent thinkers— 
not victims of inertia! They’re a market for 
progressive, wide-awake advertisers. 

In one year they made The Sun the elev- 
enth largest morning newspaper in the 


country. 


It means that the new newspaper situation 


in Chicago is: 


—The Sun puts new efficiency and economy into 
newspaper combinations which give complete 


coverage. 


—With The Sun alone you can buy a tremendous 
impact against America’s No. 2 market with a 


relatively small expenditure. 


‘ | 
f, , 
_ 


THE CHICAGO SUN 


CHICAGO’S MORNING TRUTHpaper 
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Unless Output Tops Prewar— 
Postwar Unemployment 


Deemed Likely 


WASHINGTON.—Unless the out- 
put of goods in the postwar period 
continues at a level much higher 
than in pre-war years, millions of 
American citizens will again be 
walking the streets, according to S. 
Morris Livingston, head of the Na- 
tional Economics Unit, Department 
of Commerce, He estimates that 
in 1946 (if the war is over by then) 
the capacity of available manpower 
will be 15 to 20 percent greater 
than the capacity in 1940 and 40 
to 50 percent greater than the 
actual output in 1940. 

The total labor force in 1940 was 
55.5 million, of which less than a 
million were in the armed forces 
and 8.9 million were unemployed. 
Allowing for the normal growth in 
population, modified by long-term 
trends toward longer schooling and 
earlier retirement, it will reach 
59.4 million by 1946. Of this total 
labor force, Livingston estimates 


General Finance Buys 


McAlear Mfg. Co. 

CHICAGO.—Continuing its policy 
of buying into industrial firms to 
take up the wartime slack in con- 
sumer sales financing, General 
Finance Corp., through Owen L. 
Coon, chairman, last week an- 
nounced the acquisition of the Mc- 
Alear Mfg. Co., Chicago. Operation 
wil] be linked, Coon said, with 
those of the Clinton Engineering 
Co., Clinton, Ia., another General 
Finance subsidiary which was ac- 
quired last year. 

Coon declared that General Fi- 
nance is now in the manufacturing 
business “in a _ substantial way, 
from small boat manufacturing 
and pre-fabricated housing to the 
production of dried eggs.” 
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“BENDIX” Drive — found on 


deadly gun carriers. This tough little unit 
is adding new service stripes to its already 
unsurpassed service record; a record won in 
peace-time years for reliable starting action 
in 60 million engines. And in 
service, too, it’s tops. 





ECLIPSE MACHINE DIVISION 






Our boys are hitting the enemy hard 
on every front. And supporting them with 
fast, dependable starting action is the rugged 
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bining the potential increase in 
man-hours of employment and 
the projected increase in output 
per man-hour, the potential out- 
put of available manpower in 

1946 would be 25 percent greater 
than the actual output in 1941 
and 46 percent above 1940.” 

This is an estimate of capacity. 
It takes into consideration the 
that at least 2 million will be un-|long-term trend toward shorter 
employed anyway, stating that| hours, It does not allow for the 
“full” employment is not a prac-| possibility that economic malad- 
tical possibility. justments left by the war will re- 

“So long as people are allowed | sult in more than the minimum 
to leave one job in order to seek | amount of unemployment or in 
another there will be unemploy- | part-time employment. 
ment, There must be some un- 
employed to provide sufficient 
flexibility of the labor force in a 
dynamic economy. Seasonal fluc- 
tuations also are not likely to be 
entirely eliminated. Total unem- 
ployment, from those and other 
causes, had been reduced to 1.0 
million by March, 1948, This was 
accomplished only by an extreme 
demand and at the expense of an 
inflationary trend, In other words, 
it is better than we can hope for 


Taxi Operation 
Coordinated by 
ODT Order 


WASHINGTON. —A special or- 
der, the first providing for a co- 
ordinated taxicab service, was is- 
sued last week by Joseph B. East- 
man, director of the Office of 
durin peacetime year.” Defense Transportation. The order 

The ‘oaienale of total labor force| iS based on a previously announced 
in 1946 includes 1.9 million for the! Plan for joint action submitted to 
armed services, but he concedes} ODT by 82 Negro taxicab operators 
that this number may be inade-| Serving sections of Chicago. 
quate “to do our share of policing} Under the joint action plan, more 
the world.” than half a million vehicle-miles 

“There is general agreement that] will be saved monthly, the ODT 
technological progress has been] pointed out. The taxicab operators 
enormously accelerated by the war.| are required to suspend operations 
This carries clear implications of| between 3 a.m. and 6 a.m., except 
increased productivity. Some of]on Saturdays and Sundays, reduce 
this increase is already evident,| daily mileage per taxicab to 190 
but much of it has been postponed] miles, a 30 percent curtailment, 
because the war has also intro-| discontinue service beyond 10 miles 
duced factors making for reduced] of the Southside operations area, 
productivity. Thus the full effect] discharge passengers at street in- 
of this technological progress will] tersections only, discontinue all 
not be felt until several years] operations in or through alleys, 
after the war. divert traffic to each other to re- 

Assuming only a continuation | duce empty mileage and eliminate 
of the past trend, the output per | duplicating service, eliminate dupli- 
man-hour in 1946 will be 13.5 | cating dispatching service and sub- 
percent greater than in 1941-and | stitute a joint dispatching service 
20 percent greater than in 1940. | which shall provide for dispatching 
This implies that the war and | of taxicabs at two block intervals 


the immediate reconversion pe- d limit pcg Pipe apne dessin 
| riod will be over by then. Com- | "mh. moe. i 





equipment and the conservation of 


oy 


. similar arrangements that may well 
=. | be explored by other taxicab opera- 


yo tors throughout the country, ODT 


suggested. Joint action plans cov- 
ered by ODT orders provide im- 
munity to operators from prosecu- 
tion under Federal anti-trust laws 
so long as operations are continued 
in accordance with the orders. 


30,000-Barrel 
Pipeline Opens 


RICHMOND, Va.—Gov. Colgate 
W. Darden jr., officially opened the 
180-mile oil pipeline from Greens- 
boro, N. C., to Richmond during 
dedication ceremonies held in 
South Richmond. The governor 
caught the first pint of gasoline 
and said, “I’m going to put it in 


Maj. J. R. Parten, of the 
Petroleum Administration for 
War, also speaking on the pro- 
gram, said the 30,000 barrels de- 
livered to Richmond per day 
through the line will not aug- 
ment the supply of gasoline for 
pleasure. It will be added to the 
supply for essential domestic 
needs, but most of all the line 
will make available to the Army 
and Navy fighter-grade gasoline 
at a point about 1,500 miles 
nearer the battle front than the 
Gulf Coast sources, he said. 

The pipeline fas completed in 90 
working days and cost about $4- 
500,000. It will bring to Richmond 
daily 30,000 barrels of gasoline and 
other petroleum products, but much 
of this supply will be transshipped 
to northern points. 


Car Financing Declines 


57% in Canada 

MONTREAL.—New and used 
vehicles financed in Canada in 
March numbered 2,800 with a total 
value of $994,973, the Dominion bu- 
reau of statistics has reported. This 
represented a decline of 57 per- 
cent in volume and 65 percent in 
value from the 6,447 units financed 
for $2,828,014 in March, 1942. Of 
the 2,800, only 61 percent were new 
vehicles. 

During the first quarter of 1943, 
160 new vehicles and 6,083 used 
vehicles were financed, compared 
with 4,068 and 13,161 respectively 
in the same period of 1942. 


Uncle Sam’s 





The “BENDIX” Drive is 
a vital member of “The 
Invisible Crew” — the 
precision equipment 
built by 25 Bendix 
plants from coast to 
coast and serving with 
our fighting crews 
on every front. 
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shown in Life magazine survey. 


NEW YORK.—One year after 
Pearl Harbor, out of 59.2 percent 
of U. S. families reported owning 
cars, but 5.9 percent had laid them 
up. 

The lower the standard of living 
level, the greater the percentage of 
cars out of operation. 

There was no significant dif- 
ference between war-worker and 
non-war-worker families in the 
proportion reporting cars off the 
road. 

Of those families still operating 
cars, 65.3 percent estimated that 
their present tires would last no 
more than a year. 

These facts are revealed in a 
report published last week by Life 
magazine, called “The Impact of 
War on American Families,” which 
surveys conditions a year after 
Pearl Harbor as compared with the 
year before. The report is based on 
a national cross section of 6,000 
interviews conducted by Crossley, 
Inc. 

It is shown that 67.2 percent of 
U. S. families were still not rep- 
resented in the armed forces or war 
industry. Only 18.1 percent of all 
families reported having one or 
more members in the armed forces, 
and 18.9 percent had members in 


Chevrolet Dealers 
Set Scrap Mark 


DETROIT.—Scrap collections by 
Chevrolet dealers in eight months 
have reached 197,655,106 pounds or 
nearly 100,000 tons, William E. 
Holler, Chevrolet general sales 
manager, said last week. 

“Of the total, 183,704,113 pounds 
or 91,852 tons were metal—enough 
to make 20 submarines, 10 de- 
stroyers, two cruisers and 700 
thirty-ton tanks. In addition, the 
dealers collected 13,950,993 pounds 
of other important scrap materials 
such as rubber, paper, rags, burlap, 
bags, rope, etc. 


Navy Bestows Award 


On Albert Kahn, Inc. 


DETROIT.—Honor has been paid 
the firm of Albert Kahn Associated 
Architects and Engineers, Inc. for 
its work on designing buildings 
and facilities for numerous Naval 
bases. In the form of a special 
certificate of commendation from 
Rear Admiral B. Moreell, chief of 
the bureau of yards and docks of 
the Navy department, it reads: 

“The bureau of yards and docks, 
Navy department, commends Al- 
bert Kahn, Inc., for outstanding 
services rendered—their devotion 
and unswerving fidelity to the 
tasks in hand when designing 
buildings and facilities for Naval 
air stations and for other naval 
stations on numerous Pacific 
islands, Alaska and _ continental 
United States in furtherance of 
the Navy war construction pro- 
gram.” 
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TREND OF FAMILY INCOME—Pre-Pearl Harbor to one year later, as 


Only 5% of Cars Laid Up, 
Life Survey Shows 
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war work; 4.2 percent are repre- 
sented in both. 

The survey shows, however, that 
the draft is proving to be highly 
democratic, drawing in even pro- 
portions from all groups, rich and 
poor, from big city and small town 
dwellers, and from all sections of 
the country. 

Further confirmed is the fact that 
many farmers have gone into more 
profitable work. Nine percent of all 
farmers had given up agriculture 
one year after Pearl Harbor. 


Studebaker Net 


Rises Sharply 


In Quarter 


SOUTH BEND.—Studebaker 
Corp. and its subsidiaries in the 
quarter ended March 31, 1943, 
earned a consolidated net profit of 
$939,514, after provision of $400,000 
for contingencies and after all 
charges, including depreciation, in- 
terest on debentures, amortization 
of debt discount and provision for 
federal income and excess profits 
taxes. 

This is equivalent to 42 cents a 
share on 2,223,178 shares of com- 
mon stock outstanding at the close 
of the period and compares with a 
net profit of $207,584, equal to 
nine cents a common share, for 
the same quarter last year. 

The company’s profits for 1943 
are subject to adjustment on ac- 
count of renegotiation of govern- 
ment contracts under authority of 
federal statutes, 

Studebaker’s net sales, including 
charges to the federal government 
under cost-plus-a-fixed-fee con- 
tracts, in the first three months 
of 1943 totaled $73,508,023, as com- 
pared with $35,690,593 in the cor- 
responding period of last year. 
Provision for federal income and 
excess profits taxes, net after de- 
ducting a credit of $87,500 for debt 
retirement, was $1,622,500 in the 
quarter ended March 31. 

As of March 31, 1943, Stude- 
baker’s working capital totaled 
$21,528,929 as compared with 
$20,480,653 on Dec. 31, 1942 and 
$17,259,542 on March 31, 1942. 


During the first quarter of 1943, 
Studebaker retired $458,800 princi- 
pal amount of its 10-year converti- 
ble 6 percent debentures, due Jan. 
1, 1945, leaving outstanding as of 
March 31, 1943, a total of $3,953,900. 
Another $1,000,000 principal amount 
of these debentures will be retired 
on Apr. 30 in accordance with 
action taken by the directors of 
—y company at a meeting on Feb. 
26. 


Buys New Building 


ROCHESTER, N. Y.—(UTPS) — 
Striking a note of optimism in antici- 
pation of a postwar increase in busi- 
ness, Simmons Motors, Inc., has pur- 
chased a new site. The new buildi 
will give the company an additiona 
24,000 square feet of floor space. 




































WASHINGTON.—Reports to the 
Council of State Governments show 
that driver responsibility laws are 
among new state legislation involv- 
ing motorists and motor vehicles 
passed this year. Indiana, Oregon 
and Utah enacted the driver re- 
sponsibility acts. 

Indiana law requires motorists 
involved in accidents to guarantee 
payment of damages and show 
financial ability, in the form of 
liability insurance or bond, to pay 
damages they may be charged with 
in the future. Utah motorists who 
fail to settle judgments for dam- 
ages must provide proof of ability 
to pay in the future before they 
can obtain driver licenses. The 
Oregon law is similar. 

Other legislation governing mo- 
torists includes a Nebraska mea- 
sure allowing fines up to $100 for 
a first conviction of reckless 
driving; and a Delaware measure, 
defining as reckless driving, viola- 
tions of a law requiring that mo- 
torists stop at intersection blinker 
lights. 

Maine, Oregon and Utah passed 
legislation in the interstate trade 
barrier field. Maine exempted from 
payment of excise taxes trucks or 
trailers owned in states granting 
Maine-owned trucks similar ex- 
emptions; Oregon granted non- 
resident owners and operators of 
motor vehicles the privelege of us- 
ing Oregon highways without pay- 
ment of extra fees; Utah provided 
for reciprocal agreements with 
other states regarding licensing of 
trucks and trailers. South Dakota 
allows longer and heavier trucks 
to operate on state highways as an 
aid to the war effort. 


Gas Price Hike 
Is Asked for 


Eastern States 


PHILADELPHIA. — Gasoline 
service stations must be permitted 
to charge an extra cent per gallon 
if they are to remain open, the 
Eastern States Gasoline Dealers 
Conference declared last week in a 
resolution. 

Meeting in the Benjamin Frank- 
lin Hotel here, representatives from 
17 Eastern states prepared to ask 
the Petroleum Administration for 
War for permission to increase 
price. 

Since rationing, according to Sol 
A. Herzog, association attorney, 25 
percent of the 90,000 stations in the 
East have gone out of business. A. 
Reed Engle, president of the As- 
sociated Gasoline Dealers of Phila- 
delphia, declared that 500 of the 
3,200 stations represented by his 
group have closed since the first 
restrictions were imposed. 


Traffic Men 


Are Honored 


BIRMINGHAM, Ala. — Twenty- 

eight men, who have completed a 
course in motor freight rates and 
traffic management offered by the 
extension service, University of 
Alabama, were honored at a dinner 
last week at the Dixie-Carlton 
hotel given by the Birmingham 
Motor Truck Club. 
Two classes were represented by 
e men. One, an advanced class, 
is the first in the country to com- 
plete this particular course. The 
order is a beginner’s course. Pur- 
pose of the courses is to train new 
orkers to replace members of the 
motor carrier industry going into 
the armed forces. 










































puisville Police Driving 


igh-Priced Cars 
LOUISVILLE.—Because few new 
low-priced automobiles are for sale 
ere, police are floating along in 
10 newly-purchased “limousines” 
painted in various colors. 

City Buyer Charles G. Klapheke 
said the cars, with trade-in allow- 
ances, cost the city $13,939. “In the 
end it may prove to be a saving for 
the city because we expect these 
igher-priced, heavier cars to out- 
ast the ones traded in,” he added. 
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Some Truck Barriers Removed: 


Three States Pass Laws 
Restricting Drivers 


Pennsylvania reduced various 
motor vehicle license fees, provid- 
ing a flat $10 annual registration 
fee for passenger vehicles, a move 
designed to save motorists $2,000,- 
000 annually and cut administrative 
costs by $100,000. License fees for 
half-ton pickup trucks were cut 
from $26.50 to $16.50. 


States lowering the age limit for 
driver licenses include Indiana, 
Oklahoma, California, Texas, Mich- 
igan and North Carolina; the man- 
power shortage was behind the 
moves. Indiana now is issuing con- 
ditional chauffeur licenses to 16- 
year-olds. License age for school 
bus drivers was lowered in Okla- 
homa from 18 to 16; in Nevada to 
under 18; California, to 17, and 
Texas, from 21 to 17. 
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JOHN SHEPARD 3rd, chairman of 
the Yankee Network, and William F. 
O’Nell, president of the Yankee Net- 
work and president of General Tire & 
Rubber Co., snapped at the meeting 
of the Yankee Network Affiliated Sta- 
ene held at the Hotel Kenmore in 

ston. 


Armstrong’s Job 


BIRMINGHAM, Ala.—James F. Arm- 
strong, formerly vice-president of Far- 
iss-Armstrong, (Chrysler), has been 
appointed regional mileage rationing 
officer for the Southeast, according to 
Harry Sommers, regional OPA ration- 
ing executive. 


Here is an excellent example of Timken 
Bearing Equipped steering gear design built 
by Ross. These Timken Bearings are a 
variation of the standard two-row type. 
The follower pin, which is integral with 
the cone, engages the worm. The other 
end of the pin is press fitted in the com- 
panion cone. Ross bas used Timken Bear- 


ings for 16 years, 
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d|67,800 Tons of Freight 


‘Backloaded’ in Quarter 


DETROIT.—During the first 
three months of 1943, the 61 Joint 
Information Offices thus far estab- 
lished by motor carriers through- 
out the nation, “backloaded” 67,800 
tons of freight in trucks which 
otherwise would have made return 
trips empty, ODT reported last 
week. 


In December, 1942, 31 of these 
traffic clearing houses were in op- 
eration and they provided informa- 
tion that resulted in return loads 
totaling 8,537 tons. For the same 31 
offices this figure climbed to 8,893 
tons during the first month of 1943, 
to 19,513 tons in February and to 
27,429 tons during March. 


This increase in “backloading” 
has been due mainly to the enter- 
prise and cooperation of motor car- 
riers and the leadership displayed 
by boards of governors for Joint 
Information Offices, ODT said. 


~ 


present in greater 


THE TIMKEN 
COMPANY, 


‘All There 


The Joint Information Offices 
operate On a non-profit basis but 
charge a nominal fee for their 
services. A number of the Offices 
already have become self-support- 
ing, and one of them, located in a 
Southern city, recently was able to 
reduce its charges as a result of an 
increased volume of backloads ob- 
tained through the Office. 

Effectiveness of results achieved 
when carriers put forth a whole- 
hearted effort to cooperate in the 
war conservation plan is demon- 
strated, the ODT pointed out, by 
the records of the JIO’s listed 
below: 

In freight tons backloaded: 


City Dec., ’42 Jan., °43 Feb. Mar 
Chicago 109 380 5,480 7,226 
Detroit 1,071 988 1,687 2,510 
Houston 228 162 594 1,422 
Indianapolis 294 430 2,015 4,496 
Kansas City 34 0 299 1.252 





Timken Bearings are ideal for steering gears 


ea 


and steering column applications. Combined 
in them are all the qualities essential to steer- 
ing performance. This includes absence of 
friction which helps assure maximum steer- 
ing ease, ability to carry radial and thrust 


loads and shock loads which are always 


or- lesser degree despite 
? 


shock absorbing units, and maximum de- 
pendability so essential to heavily loaded or 


fast moving vehicles. 


ROLLER BEARING 
CANTON, OHIO 


TIMKEN 


TRADE-MARK REG. VU. 6. PAT. OFF. 


TAPERED ROLLER BEARINGS 


Is In Bearings’’ 
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in Year... 


Service Totals $53,598 
In Small Town 


CURTICE, O.-—In practically 
every dealer operation, where ab- 
sorption of gross overhead by serv- 
ice station profits runs over 100 
percent, some one _ department 
usually sets the pace for the bal- 
ance of the shop. 


In the case of the Dunn Motor 
Sales (Chevrolet), in this little 
town of approximately 300 popula- 
tion in Northwest Ohio, the lubri- 
cation department under the man- 
agement of Mrs. Fern Roye, is not 
only the pacesetter but the cus- 
tomer contact point for a very 
exceptional service operation. 


* During past year 1,703 cars were 
lubricated in this department at 
an average billing of $2.51 per job 
and for a total lubrication gross 
of $4,222 for the year. 


During 1942, parts sales were 
approximately $25,688 and cus- 
tomer labor sales totaled $23,424; 
grease and oil including lubrica- 
tion department sales were $4,541, 
making a total service business 
of $53,598. 

One reason for the high parts 
and customer labor sales is ex- 
plained by the amount of truck 
rebuilding this shop does for the 
farmers in the community. An 
average of three to four trucks per 
month are rebuilt or lengthened to 
meet farmer customer  require- 
ments and, in addition, the shop 
has built some 12 “doodle-bug” 
farm tractors from junked truck 
parts. 

Recently quite a business has 
been built up in converting 1%-ton 
panel trucks into platform or stake 

body jobs by taking off the panel 
bodies, equipping the chassis with 
dual wheels and helper springs and 
building cabs and bodies to the 
customer’s order. This activity has 
kent from 13 to 15 mechanics and 
helpers busy full time. 

But to get back to the romantic 
part of the business—romantic not 
only because it is so competently 
manned (or womanned) by a slight, 
comely little woman who is so 
short she has to use a box to reach 
the engine fittings in the average 
car—but also romantic because of 
the noticeable increase in business 
this department has enjoyed since 
Mrs. Roye took charge last 
November. 

To really appreciate what an 
industrious woman can do in a 
lubrication department if she puts 
her mind to it, one only has to 
look at the record. For the four 
months before Mrs. Roye took 
charge, the department averaged 
$286 in sales per month. For the 
four-month period after she took 
charge, the average was $399 per 
month, The highest month in 
number of cars lubricated and in 

























average billing per car was in her 
first month on the job when 190, 
at an average billing of $3.71 per 
job, went through the department. 

In January of this year Mrs. 

Roye put through 127 cars with 
an average billing of $2.55 per 
car and in February she did 1388 
cars, at an average of $2.25 per 
ear, And while doing this busi- 
ness she also had time to take 
care of the official tire inspec- 
tion work and still put in nearly 
half of her active time in the 
brake department removing, re- 
lining and replacing brake shoes 
on cars and trucks. 

According to George Alexander, 
Alemite lubrication expert who 
helped Mrs. Roye get part of her 
early schooling on_ lubrication 
work, Mrs. Roye has built up the 
business in her department by 
using “good housekeeping” methods 
in her work. She not only lubri- 
cates each car but cleans it 
thoroughly before she turns it back 
to the customer, Not to be content 
in clean jobs to her customers, she 
also keeps her department spot- 
lessly clean all of the time. She 
not only cleans up as she goes but 
washes off each gun and tool and 
wipes them clean before hanging 
them in their proper place on the 
rack after each operation. 

Taking over the running of this 
particular lubrication department 
was sort of a “natural” for Mrs. 
Roye. Her husband ran the same 
department before he was killed in 


an accident and she inherited his 


tools. She had to go to work after 
her husband’s death, but she didn’t 
immediately apply for this lubrica- 
tion job. Instead she did a stint in 
a canning factory, but switched 


when she made up her mind that 
she could make as much as her 


husband used to in_ lubrication 


work. 
Mrs. Roye operates her own cus- 
tomer followup system and sends 


her automotive service work; she 
is about to round out her experi- 
ence by getting thorough instruc- 
tion in the more intricate processes 
of overhauling carburetors, start- 


ers and generators. 


The two Dunn brothers, who 
operate this “haven of mainte- 
nance,” are proud of Fern Roye 
and the record she has set; also 
of the fact that every one of 
their employes are registered in 
the 10 percent for war bonds 
army, Eight of their mechanics 
this month not only bought their 
allotment of bonds but dug up 
enough cash to buy an extra 
bond each for the big bond sale 
drive. 


Dunn Motor Sales is definitely 


service minded. Not only did the 
firm put in a 14-foot service door 
so that any truck can drive onto 
the service floor, but it installed a 
portable lubricator with 50 feet of 
hose so that efficient lubrication 
can be taken to the truck, inside 
or out of the building. The firm 
also has two portable welders, 
which can be taken out into the 
field for rush jobs as well as used 
in the shop. The firm runs its own 
paint shop with a full-time painter 
on the job. 


While the partners look back 
with some longing to the days be- 
fore the war when they used to 
sell about 100 cars and 75 trucks 
each year, they aren’t worried 
about the present one bit, as long 
as their farmer-customers need 
cars and trucks to take care of 
their essential work. 


Dealers Warned 
On Abrasives to 


Clean Chrome 


DETROIT.—Due to the shallow- 
ness of the chrome plating on the 
1942 cars and because practically 
no copper plating was used back 
of the chrome in these vehicles, 
many dealers have experienced 
difficulty in cleaning up _ the 
chrome work satisfactorily. Where 
cleaners which contain abrasive 
substances have been used, these 
abrasives in many cases have 
ground through the thin film of 
chrome to the steel underneath. 


Midwest Mfg. Co. here, manufac- 
turers of cleaners, warn dealers 
and their servicemen against using 
such cleaners on late-model cars 
and suggest the use of a cleaner 
which does not depend upon an 
abrasive to remove the rust and 
grime, and which will clean even 
bad cases of rust on chrome safely 
and quickly. 


Such cleaners have a rust solvent 
incorporated in the solution which 
softens and loosens the rust and 
grime without scratching or grind- 
ing away the surface of the chrome 
finish. After thoroughly cleaning 
the chrome work, a chrome seal 
should be applied to prevent rust 
from again forming. 






with a solvent-type cleaner. 
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out reminder cards regularly to | 
the names in her file. And recently 
has been viewing new horizons in 
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MRS FERN ROYE, lubricationess in the service department of Dunn Motor 


Sales (Chevrolet), Curtice, O., is doing 
In addition to lubrication work, Mrs. 
car and truck brakes. 


a splendid job, the firm’s records show. 
Roye specializes in relining passenger 


She removes, relines and replaces brake shoes. 


New Women-Training Manual 


Issued by Studebaker 


SOUTH BEND.—The latest move 
in Studebaker’s program of helping 
dealers cope with the critical short- 
age of service mechanics, just an- 
nounced by K. B. Elliott, vice-presi- 
dent, is the publication of “Step- 
by-Step Training of Women in 100 
Service Maintenance Jobs.” This 
108-page volume, second in the 
series On recruiting and training 
women, gives step-by-step instruc- 
tions for breaking in new employes 
on typical maintenance operations 
performed in Studebaker service 
stations, and which women helpers 
can be trained to do, in whole or 
in part. 

“The immediate purpose of spe- 


Used Car Stock 
Down to 2,500 
In Cleveland 


CLEVELAND.—Following virtual 
stoggage of the influx of used cars 
from areas harder hit than Ohio 
by gasoline rationing, Cleveland 
area dealers probably have fewer 
than 2,500 used cars to supply an 
increasing demand, according to 
dealer reports. 


The present depleted used car 
stockpile here compares with a 
normal, prewar inventory of 8,000 
co 9,000 vehicles, it was pointed out 
by Earl Burrows, general manager 
of the Cleveland Automotive Trade 
Assn. He added, however, that price 
levels currently are holding firm. 


Cars of all makes and yearly 
models are marketable, but 1940, 
’41 and ’42 models are, of course, 
principally sought, he said. Used 
car sales by used car dealers dur- 
ing March totaled 746, those by new 
car dealers 1,131. Casual sales of 
used cars totaled 6,860 during 
March, Burrows said. Greatest pro- 
portion of used cars involved in 
certificate of title transfers come 
from owners going into services. 





‘Pop’ Turner Is Honored 


By Automotive Boosters 


DETROIT.—Automotive Boosters 
International has paid tribute to 
R. L. (Pop) Turner by elevating 
him to the office of second vice- 
president of the Empire State Club 
No. 5. 


Turner, who was 70 years old on 
March 17, is Syracuse District man- 
ager for the R. M. Hollingshead 
Corp., and is in charge of Whiz 
Automotive and Aviation products 
sales in that area. 





GRILLE AND BUMPER, at right, above, illustrate how even the dirtiest 
and most rusty chrome work can be cleaned and polished easily and safely 
Abrasive cleaners are harmful to thin chrome, 
without copper undercoat, in late-model cars, it is claimed. 


cialized or helper training,” says 
the foreword of the book, “is to 
relieve mechanics of many rela- 
tively simple jobs so that the fully 
experienced Operator may devote 
more time to those jobs requiring 
greater proficiency. The training 
schedules in this manual are in- 
tended to provide a means for in- 
structing new workers. A worker 
thus trained is not considered as 
a substitute for the mechanic, 
though methodical! training of this 
kind is recognized as a means of 
forming habits which will prove 
more and more valuable as experi- 
ence increases. 


“Step-by-step instructions include 
operations throughout the chassis. 
No matter what part of the car the 
mechanic may be working on at 
a given time, he is reasonably sure 
to find one or more on which he 
can save time by using a helper’s 
services. By this means also, the 
helper can be trained for profitable 
production in a minimum of time 
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IN 100 
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SERVICE MAINTENANCE JOBS 





. . . Cover of Manual 


because there is always some work 
on which he or she can lend a 
hand. 

“In trying to help our dealers 
meet the emergencies of the war- 
time shortage of manpower,” said 
Elliott, “we have aimed also at 
assisting them to adapt to the spe- 
cialized needs of the automobile 
service station some of the latest 
methods of employing and breaking 
in mechanics that have made pos- 
sible effective use of inexperienced 
help on a vast scale in war pro- 
duction factories. 


“We have found that where ex- 
perienced mechanics were not 
available to keep a dealer’s shop 
facilities employed to their utmost, 
there has been a growing interest 
in the employment of mechanics’ 
helpers. Since the classification of 
automobile maintenance in_ the 
catagory of essential occupations, 
the local offices of the U. S. Em- 
ployment Service has been anxious 
to help in every way. 

“As a matter of fact, our efforts 
have been channeled largely to- 
wards helping dealers take full ad- 
vantage of the various WMC serv- 
ices that have been established to 
aid in recruiting and. training 
workers essential to the war effort. 
There seems no doubt that almost 
every dealer who is making active 
use Of these manpower services is 
finding them very helpful indeed.” 





























































USED CARS—SERVICE 
Forms Provided 


To Clarify Dealer 


Replacement Need 


PHILADELPHIA. — Original 
forms designed to enable automo- 
bile dealers to file their Replace- 
ment Summary with a minimum of 
confusion, have been drawn up by 
the Philadelphia Automobile Trade 
Assn. 

The suximaries are designed to 
clarify the status of individual 
dealers whose staffs are being de- 
pleted by the draft. They will give 
the Pennsylvania state headquar- 
ters of the Selective Service Sys- 
tem and local boards a picture of 
the dealer’s replacement needs and 
will make possible a more intelli- 
gent approach to the drafting of 
trained personnel. 

The simplified forms are to be 
made out in quadruplicate; the or- 
iginal and one copy to go to the 
state draft headquarters, one copy 
to PATA for use in its training 
program, now in the formative 
stage, and one copy for the dealer’s 
files. 


There are two PATA forms. One 
lists job titles—foreman, sub-fore- 
man, diagnosticians, mechanics, 
mechanics helpers, lubricators, 
parts clerks, porters and mechani- 
cal trainees—and provides space 
for a detailed summary of the 
number of men eligible for the 
draft and those not likely to be 
called. In the latter classification 
is listed men with minor children, 
along with 4F’s and over- and 
under-age personnel. The same 
form provides for a listing of the 
anticipated maximum number of 
workers. 


The second form calls for in- 
formation on anticipated replace- 
ments per month or period. This 
lists the names and titles of the 
employes likely to be drafted, de- 
fines their exact status—that is, 
marital, physical and age—and pro- 
vides space for the dealer to indi- 
cate in what period of time he will 
be prepared to replace them. 


PATA officials advised that in 
identifying their “Business,” dealers 
use the title “Automobile & Truck 
Repairs and Maintenance.” They 
urged further that dealers, in fil- 
ing a copy of their summary with 
PATA, send along a supplementa 
statement of the “additional 
workers you will be requiring fro 
our training school.” 


AERA Conclave 
Opens June 15 


INDIANAPOLIS. — A_ wartime 
conference to study means ané 
methods of performing a better job 
of maintenance on trucks and 
automobiles is being arranged b 
the Automotive Engine Rebuilders 
Assn. and will be held at the 
Netherland Plaza hotel in Cincin 
nati June 15-17. 


The growing load of truck engine 
maintenance work on rebuilders 
shops and the increasingly difficult 
manpower situation convinced the 
board of directors of the need for 
such a meeting, it is said, The 
three days will be devoted to sub 
jects as nearly 100 percent me- 
chanical as possible. 

While no elaborate displays o 
parts or equipment will be pre- 
pared, conference booths are being 
offered to manufacturers at a smal 
charge and a special time will be 
set aside from the sessions for con- 
sultation with manufacturers’ rep 
resentatives. All operators of auto- 
motive machine shops and whole 
salers are invited to attend. 


To feel the pulse of the industry, 
consistent reading of Automotive New 
is a necessity. 








Try an ad in our Want 
Ad Dept. We reach men 


from coast-to-coast— 
See Page 23 


— 


Tag Levy Rises to $200. 
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Mo. Ups Truck Limits 
But Boosts Fees 


JEFFERSON CITY, Mo.—aA bill 
designed to meet ODT and Army 
requests that Missouri fall in line 
with other states in permitting 
heavier truck loads, but at the 
same time boosting truck license 
fees by about $3,000,000 a year, was 
passed by the State Senate here 
Apr. 21. 


The measure previously had been 
approved by the House, but re- 
quired return to that body for 
concurrence in minor Senate 
amendments before going to Gov. 
Donnell. 

Under the legislation, which was 
originally introduced in the House 
by Rep. William B. Weakley, Pike 
County Democrat, the maximum 
tag fee for private trucks and con- 
tract carriers are increased from 
$36 to $200. Farm trucks and city 
delivery trucks would pay only 


are indications that the railroads, 
which had marshaled their forces 
to oppose the bill, will support it 
with the provision, as_ provided, 
that it expire June 30, 1945. ’ 

Proponents of the weight raising 
bill, say it contains a formula for 
distribution of the load by the num- 
ber of axles and wheels, so as to 
cause no excessive wear to roads. 
This formula, they say, is as 
recommended by the American 
Assn. of State Highway Officials 
and the U. S. Bureau of Public 
Roads, also approved by the Ala- 
bama Highway Dept. 

While the bill provides a maxi- 
mum limit of 56,000 pounds, under 
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iNew Licensing 
‘+ Bill for Dealers 
* Likely in Illinois 


CHICAGO.——Intensive study of 
all Illinois laws relating to motor 
; transportation is being made by a 
| special committee of the. state 
\legislature. It is due to report its 
| recommendations shortly, in an ef- 
fort to modernize laws. Meanwhile, 
dealers here are closely watching 
bills introduced in both the state 
house and senate. One measure 
providing for injunctions against 
certain types of picketing, has al- 
ready been killed. 

There is likelihood that a new 
dealer licensing bill, to replace one 
that previously failed to pass, will 
be introduced. 

An analysis by the Chicago Mo- 
tor Club of bills of special interest 
to automobile dealers shows that 
they contain such provisions as 


WAR PRODUCTION CHIEF Donald Nelson is shown (center) with ready-|COMmpulsory liability insurance for 


the weight distribution formula, its| ¢o-pbale synthetic rubber at the end of Se line in a government plant | all automobiles, exemption of farm 


sponsors say trucking concerns in| at 
Alabama would be able to haul no 


Louisville, built and operated by 
his first tour of a “GR” plant, were Dr. Waldo L. 
of the first American synthetic rubber said to be used commercially 


more than 41,000 pounds with| auto tires, and the Goodrich president, John L. Collyer. 


present equipment. They add also} 


one-third of the fees assessed|that the bill, if enacted, would; ditional axles and this would in-| which collects a tax of % cent per 


against others. Fees for common] tend to cause truckers to add ad- | crease the revenue to the state| mile per axle. 


earriers and buses are not in- 
creased. 

The bill was handled in the Sen- 
ate by Senator Derwood E. Wil- 
liams of Troy, who said the in- 
creased fees would compensate for 
additional damage to highways as 
a result of the heavier loads. 

However, Senator Michael 
Kenney of St. Louis quoted a 
statement from Army engineers 
saying that 75 percent of road 
deterioration is caused by 
weather and not use. 

Pointing out that increased 
weight limits had been urged by 
ODT and Army officials to elimi- 
nate a highway’ transportation 
barrier, Williams said 39 other 
states have weight limits similar 
to those provided in the bill. 

* 


* * 


Fla. Bills Ask Diversion 


Despite Gov.’s Plea 


TALLAHASSEE, Fla.—Measures 
calling for diversion of highway 
funds to general revenue purposes 
have been introduced in the state 
legislature here, despite Gov. Spes- 
sard L. Holland’s opposition to such 
proposals. 

Rep. Sanchez of Suwannee has 
introduced a bill providing for 
transfer of $3,500,000 from _ the 
State Road department to the 
state’s general revenue fund for old 
age pensions, teachers’ salaries and 
aid to dependent children. He de- 
clared his bill would remove any 
necessity for new taxes, such as 
the three-cents-a-package cigarette 
tax proposed by Gov. Holland. 
Senator Mathews of Jacksonville 
earlier introduced a bill which 
would empower the governor to 
ransfer money from the road de- 
partment to other functions if 
necessary. 

* * * 


. H. Legislators Uphold 


Dealer Insurance Sales 


CONCORD, N. H.—Legislation to 
prohibit the issuance of insurance 
brokers’ and agents’ licenses to 
automobile dealers and their sales- 
men, who sell fire, theft and col- 
lision coverage on the vehicles pur- 
hased from them, was rejected 
here Apr. 20 by the New Hamp- 
shire House of Representatives. 

at * * 


la. Solons Again Okay 


Seven-Cent Gas Tax 
TALLAHASSEE, Fla. — Florida’s 
pasoline tax will be seven cents a 
gallon for at least two more years. 
The House has unanimously passed 
h Senate-approved bill, re-enacting 
the so-called seventh cent of the 
ax, first enacted in 1931 and con- 
inued by each biennial legislature. 
Gov. Holland recommended con- 
inuation of the tax, and his signa- 


ure to the bill was assured. 
Ea % ed 


dla. Committee Approves 


Truck Load Boost 
BIRMINGHAM, Ala.—The Ala- 
bama legislative committee on 
ighways has reported out favor- 
Ably a bill to raise the truck load 
limit in the state from 30,000 
pounds gross, as fixed by the 1939 
egislature, to 56,000 pounds. There 


Semon (left), inventor 


. Goodrich. His guides in this,| yehicles from motor vehicle li- 


censes, a requirement that motor- 
ists stop from 50 to 10 feet of all 
unprotected railroad crossings, the 


making of both front and rear 


automobile bumpers compulsory. 


From The Naval Air Station, Dutch Harbor, Alaska— 


OUR MAIL BAG BRINGS ANOTHER BID 
FOR A FUTURE PACKARD FRANCHISE 


Ur IN THE ALEUTIANS, a certain 
Quartermaster, 2/c, has been 
thinking about the future. 


He writes: ““When I come back, 
I'd like a Packard dealership in 
some going community...” 

Other letters bring the same 
message. “I am a prospective dealer 
for post-war operations,” another 
man writes. Still another says, “Iam 
interested in handling the Packard 
franchise for and district. 
I have been in business here for 
over 20 years.”” And here’s another 
example: “I realize that this is a 
little early to be checking on this, 
but after all, it’s the early bird that 
catches the worm. I wish to handle 
your product in this territory as 
soon as the war is over.” 


We like to get such letters. They 


reflect the same spirit that has 
brought new outlets to Packard at 
the rate of one every 36 hours for 
the past year—a faith in the pros- 
perous future of the automobile 
business in general, and a prefer- 
ence for Packard, in particular. 
Our dealers are benefiting from 
an aggressive Packard wartime 
program, and the word gets around. 
For instance: 
1. Ample parts stocks are still 
available to all Packard dealers; 
. Dealers credit the Packard “car 
health” program and other busi- 
ness-getters with building gross 
profits, and helping owners con- 
serve their cars; 
3. Factory-trained experts in sales 
and service visit Packard dealers 
at least every sixty days. 


Meanwhile, Packard is working 
round the clock, building precision 
marine engines for the Navy’s PT 
boats . . . building precision Rolls- 
Royce aircraft engines for Curtiss 
Warhawks, and British Hurricanes, 
Lancasters and DeHavilland 
Mosquitoes. 

Like our friend at Dutch Harbor, 
we're concentrating on war work 
right now. But we are learning as 
we work—and our experience to- 
day points to a post-war Packard 
that anyone will be proud to sell. 


ASK THE MAN WHO OWNS ONE 


wae 
PACKARD 


Precision-Built Power 


SE... 
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Dealers Can Help— 


Farm Trucks’ Vital Role 
Needs Attention, Too 


SOUTH BEND.—The vital im- 
portance of the farm truck in war- 
time has been obscured by the 
farm manpower 
and machinery 
problems, accord- 
ing to K. B. El- 
liott, vice - presi- 
dent in charge of 
sales of the 
Studebaker Corp. 

“The country 
has not fully 
recognized that it 
will be difficult to 
accomplish the 
desired farm pro- 
duction objectives 
this year if sufficient truck equip- 
ment in usable condition is not 
available,” Elliott told a group of 
Studebaker representatives meeting 
in South Bend last week. 

“Success of the ‘food for victory’ 
campaign involves transportation 
for harvesting and movement of 
foodstuffs to markets or process- 





K. B. Elliott 


ing plants,” he pointed out. “It 
involves the haulage of livestock 
and all kinds of farm supplies and 
equipment. In this situation, the 
knowledge, the experience, and the 
facilities of the automotive in- 
dustry — both manufacturers and 
dealers—are needed to help meet 
these urgent wartime farm trans- 
portation problems. 

“The farmer needs information 
on how to keep his truck in sound 
operating condition. Studebaker has 
met this need by the preparation 
of a special booklet which will be 
available to farm truck owners 
through Studebaker dealers. Also, 
we are asking all Studebaker deal- 





Fla. Asks to Be Put 


In Gulf States Area 
TALLAHASSEE, Fla. — A 
resolution calling upon Wash- 
ington officials to place Florida 
in the Gulf States gasoline ra- 
tion zone, instead of in the 
Atlantic Seaboard zone as at 
present, has been passed by the 
state legislature and approved 
by Gov. Spessard L. Holland. 
Sponsored by Rep. Cobb of 
Orange, the resolution declared 
Florida “rightfully and logic- 
ally” belongs in the group with 
Alabama, Louisiana and Missis- 
sippi becaus eof its long Gulf of 
Mexico shoreline and its acces- 
sibility to barge transportation 
for bringing gasoline in from 
the Texas producing areas. The 
change would bring considerable 
relief to Florida A card holders. 





baker is making available to them 


ers to give such owners prompt) free of charge, as it has in recent 


service attention and all possible 
help in securing repair parts, re- 
gardless of make of vehicle in- 
volved. 

“Recognizing that many farm 
truck owners do not have a clear 
understanding of Office of Defense 
Transportation requirements, Stude- 


months to many other truck users, 
Certificate of War Necessity in- 
formation booklets, and also cer- 
tificate holders. 


Read Want Ad Section! 
posted in what’s going on in 
and selling field in the industry. 


Keeps you 
uying 


10th Aunual Edition of the 


AUTOMOTIVE NEWS 


ALMANAC 
01 194 I—= 


INCE 1933 this Industry has come to look upon the annual editions of the 
Automotive News ALMANAC as the standard Reference Book for statistical 
compilations, comparative charts, “who’s who” and “where-to-buy-it” infor- 





mation. 


value and no available figures or information will be omitted. 


OW! Survey Shows: 


‘Transportation Battle’ 
Now Being Won 


WASHINGTON.—The “battle of 
transportation” in the continental 
United States is now being won 
and the war and necessary civilian 
transportation load is being carried, 
the Office of War Information re- 
ported last week. 


Yet OWI warned that “the vic- 
tories are not necessarily perma- 
nent,” adding: 

“Transportation equipment with 
few exceptions, is being used close 
to its limits. Railroad passenger 
equipment, buses, private automo- 
biles, tires, parts and tank cars 
are wearing out. Few replacements 
are being made. The manpower 
shortage (in transportation) is seri- 
ous and may get worse. Women 
and Negroes now hold many trans- 
portation jobs in which they have 
not previously been employed, but 
discrimination against Negroes per- 
sists in many places. Selective 
Service boards, which defer war 


This year our editors are determined to make it of even greater 


This year too, for the first time, and for the benefit of future historians, we will 
include as an especially timely and valuable feature, the 


RECORD OF AN INDUSTRY'S 
CONTRIBUTION TO VICTORY 


Wherein we will inscribe for all time in words and pictures, the record of each 
individual manufacturer who patriotically converted from the building of cars, trucks 
and their component parts and accessories to an all-out production of the 
implements of warfare. 


EXTRA COPIES 


of the Almanac, 


deluxe editions, spiral 


TO BE MAILED 


LATE IN JUNE 


FORMS CLOSE JUNE 15th 


bound, when ordered in advance of publica- 


tion, $1.50 each, or four for $5, post-paid. 


Order now to avoid disappointment! 


Automotive News 


5229 CASS AVENUE 
DETROIT 


News office. 





ADVERTISING 


Make sure your company and its products 
are advertised in the 1948 Almanac which 
will be generally used for post-war planning. 
For rates, etc., contact any 


Automotive 








































































































plant workers, often draft war 
transportation workers.” 
OWI placed in this order the 
most acute present problems: 
1. Transportation of oil. 
2. Transportation of workers to 
war plants. 
The latter problem was declared 
approaching its most serious stage 
and “to continue present ac- 
complishments it will be necessary 
to maintain the recently increased 
efficiency in railroad operation and 
to increase group riding in private 
passenger cars to prevent further 
strain on local transportation sys- 
tems.” 
Despite the tremendous amount 
of troop travel—with whole divi- 
sions and all their equipment 
moved—it cannot be said, accord- 
ing to OWI, that “travel for 
pleasure — or, rather, travel - to 
places of pleasure—is out.” The 
report added: 
“Plenty of Americans traveled to 
Florida last winter, in addition to 
the troops who went there by train. 
Florida-bound coaches and Pull- 
mans carried honeymooners, serv- 
icemen on furlough and people go- 
ing down to visit friends stationed 
there. But this year fewer people 
went to Florida—and to Mexico, 
too—than would have gone had 
the trains been able to fill all re- 
quests for space, and those who 
did go, though they probably had a 
good time when they got there, al- 
most certainly didn’t enjoy the 
train trips very much.” 
On the local transportation front, 
OWI was not so optimistic. It esti- 
mated that by the end of 1943 
“about four times as many Ameri- 
cans will be going to work every 
day as can be carried at any one 
time in all available public vehi- 
cles.” Streetcars, buses and other 
public conveyances, the report said, 
will hold something over 13,000,000 
persons at one time, “whereas by 
December the working population 
will be up to 50,000,000, exclusive of 
the armed forces and including 27,- 
000,000 in agriculture and other 
essential industries alone.” 
OWI commented: “The two best 
expedients for the relief of the 
local transportation crush—expedi- 
ents being tried widely but with 
varying degrees of success—are 
group riding (car-sharing) in pri- 
vate passenger cars and staggered 
hours.” 
“But so far,” it was added, “de- 
spite campaigns, group riding is 
still far from occupying a promi- 
nent place among American cus- 
toms.” 
OWI pointed out that “it is ad- 
mittedly not easy for a group of 
four or five persons to meet twice 
a day, at the same place, at the 
same hours, with the regularity re- 
quired if the arrangement is to 
succeed.” 
Taxis, said OWI, now are re- 
garded as less a luxury than al 
means of taking care of the over- 
flow from mass transportation sys 
tems, but have been placed unde 
various regulations.” 
Pointing out that the number of 
taxis in the country had been 
frozen last September, OWI re- 
called, that more than 2,000 had 
been taken off the streets of New 
York, “which still is considered 
relatively over-supplied,” and thaf 
“elsewhere they are forbidden to 
cruise—a ban that is pretty gen 
erally ignored.” . 


Victory Garden Program 


Planned by Goodyear 

AKRON.—Eight hundred acres 
of victory gardens will be planted 
this spring by employes of Good- 
year Tire & Rubber Co. and its 
subsidiaries in various parts of the 
country, Fred Colley, director of 
the project, has announced. Te 
thousand Goodyear workers have 
pledged to plant victory gardens. 
Half of this number will sow thei 
vegetables in plots plowed and 
fertilized by the company. 

The program for Goodyear wa 
launched at the request of P. W. 
Litchfield, chairman of the board 
and chief executive officer, who id 
also one of the sponsors of the 
National Victory Garden move 
ment. 


Dealers Urged to Help... 





‘Deadline’ Parts Output 
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Aided by WPB 


(Continued from Page 1) 


of these recent moves, it is our| cetion of copper wire. 
opinion that under the CMP, our! of copper wire was 90 percent of 


ability to meet replacement parts|the amount requested. 


requirements and reduce orders on 
hand for such parts will depend 
almost solely upon the amount of 
critical material which is alloted 
to us for this use.” 

A different story is told, however, 
by the manufacturers of bearings, 
both anti-friction and engine, One 
maker reported: “It is our definite 
feeling that, with military orders 
bearing higher preference ratings 
than replacement parts order, this 
situation will never be reasonably 
solved until the Automotive divi- 
sion of WPB, by directive, reserve 
a percentage of the manufacturing 
capacity of those making replace- 
ment parts for this purpose.” 

Another said: “While we are still 
able to hold a minimum stock in 
our factory and distributors of at 
least one of every size and type 
bearing and can usually ship im- 
mediately on a ‘car tied up’ appeal 
order, we have not been able to 
make any headway on our back 
orders nor release much material 
for dealer stocks yet.” 

One thing that comes up in 
every check on the replacement 
program is the lack of the dealer 
in properly making out his rush- 
parts orders. In practically every 
case, the manufacturers empha- 
size that, if the dealer will write 
on his rush-parts order that 
these parts are needed for a car 
or truck tied up for lack of the 
part, the factory will make prac- 
tically immediate shipment. They 
also point out that most of the 
manufacturers of critical parts 
are not able to produce for deal- 
ers stocks as yet and that the 
dealer should not include his 
critical parts in a stock-parts 
order. 

Make a special order for parts 
needed for those jobs in hand only, 
and the dealer can, in most cases, 
now get them, it is emphasized. 


WPB’s announcement earlier in 
he week said that additional allo- 
cation of materials for automotive 
eplacement parts for the second 
quarter of 1943 will give the in- 
dustry almost 100 percent of the 
amounts requested for that period. 

Eighty-five percent of the alloy 
steel requested by the industry for 
he second quarter of 1943 has now 
been allocated, it was reported, 
and the industry has also received 
he full requested amounts of car- 
bon steel and copper, with the ex- 


be] Stock Transfer 
be] Plan to Speed 
© Plane Output 


—— 


— 


WASHINGTON.—A move de- 
signed to speed the production of 
airplanes by making it possible 
yuickly to transfer materials and 
parts from the inventory of one 
manufacturer to another, was an- 
ounced last week by the War 
Production Board. WPB Directive 

0. 16, places in the hands of the 
Aircraft Scheduling Unit at Wright 
Field, Dayton, O., authority to ef- 
ect such transfers. 


The new directive removes from 
the effect of Priorities Regulations 

and 13 approximately 400 plants 
primarily engaged in aircraft pro- 
duction and places them under con- 

ol of the Aircraft Resources Con- 
trol office and the Aircraft Produc- 
ion Board. Through them, the 
Anit is given the duty to redistri- 
bution of idle and excess inventor- 
ies of controlled materials, and will 
Ssue the necessary regulations. 


Among the inventory items in- 
olved are all primary forms and 
non-assembled, partially or wholly 
abricated forms of aluminum and 
uminum base alloys, copper and 
copper base alloys, and steel, in- 
gluding carbon, alloy, stainless and 
Dol steel. In addition, the directive 
provides for the transfer of stand- 

d items of aircraft hardware and 
ertain other assemblies and parts. 


For 
ture— 


Future—For Your 


WAR BONDS. 


America’s 
BUY 


According to government offi- 
cials, CMP-4B applications show 
that large percentages of re- 
placement parts are being made 
for military use. This situation 
was borne out by the Automotive 
Replacement Parts Industry Ad- 
visory committee’s report of an 
increase in military purchase 
orders from civilian inventories, 
especially during the first three 
months of 1948. These unexpected 
emergency purchase orders from 
the armed forces, committee 
members said, have made it diffi- 
cult to forecast the amount of 
materials needed in order to 
maintain distributors’ stocks so 
that both civilian and emergency 
military needs can be satisfied. 


Allocation 


| tee submitted a report on a stand- 

ardization program for _ springs 
and spring leaves which had been 
worked out in cooperation with 
the Automotive division, recom- 
mending reduction in the number 
of sizes of spring leaves from 186 
to 76. The report is being sub- 
mitted to the Automotive Industry 
Advisory committee for study and 
approval. 

Sleeve-bearings have been assign- 
ed to the Automotive division, the 
committee was informed, and an 
industry advisory committee will 
probably be set up for this segment 
of the automotive replacement 
parts industry. 

The committee was also inform- 
ed that crankshafts are critical 
common components subject to 
scheduling under General Schedul- 
ing Order M-293, and that the 
Automotive division is working out 
delivery schedules that will dove- 
tail with actual requirements for 
crankshafts. 


The committee was asked to re- 
port to the division any instances 
of automotive parts intended for 
export, which are being held in 
warehouses or at ports because of 
lack of shipping space. 


Pete Wemhoff’s Fourth Dimension 


The Chassis Parts sub-commit-' offers news of advertising. 









Fields Retires 
As Vice-Pres. 
Of Chrysler Corp. 


DETROIT.—K. T. Keller, presi- 
dent of Chrysler Corp., announces 
the retirement of Vice-President J. 
E. Fields, effec- 
tive with the lat- 
ter’s sixty - fifth 
birthday, the re- 
tirement age for 
Chrysler officials. 

Fields, who has 
been an Officer of 
the corporation 
since 1925 and a 
director since 
1927, will continue 

1 to serve as a di- 

rector, having 

= been re-elected to 

the board at the last stockholders 
meeting. 

Fields has been an executive of 
the Maxwell and Chrysler corpora- 
tions for more than 20 years, hav- 
ing joined the late W. P. Chrysler 
in the Maxwell Motor Corp. before 
Chrysler Corp. itself was founded. 
“He is, in point of continuous serv- 
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ice, the recognized dean of sales 
executives in the automobile indus- 
try, having been an outstanding 
automobile sales executive for more 
than 35 years,” Keller said. 

Fields played an important role 
in the shaping of the sales and ad- 
vertising policies of the automotive 
industry. With other sales-minded 
men, he realized that mass produc- 
tion is the result of mass selling, 
not the reverse, as so many people 
believe, even today. Consequently, 
factors were incorporated into sales 
structures which made possible the 
mass production of motor cars and 
trucks. 

Fields learned his “trade” under 
the early American industrialist, 
John H. Patterson, of the National 
Cash Register Co. He went to De- 
troit in 1908, from Dayton, to join 
the late Hugh Chalmers, who like- 
wise was one of the great salesmen 
in the automotive industry. 

Later, as one of the early as- 
sociates of Walter P. Chrysler, 
Fields pioneered plans and policies 
that built sound dealer sales and 
service organizations. The dealers 
in turn, brought car purchase and 
service into the neighborhoods of 
America, and throughout the world. 


For America’s Future—For 
Future—BUY WAR BONDS. 


Your 








WE ANNOUNCE 


“FLYING HORSEPOWER" 


Now — in addition to the Famous Houdry Catalytic Cracking Process — Socony-Vacuum 
Announces a 2nd and 3rd Revolutionary Advance in Petroleum Chemistry. Soon —for 
America’s Fighting Planes — Amazing New Gasolines will permit as much as 35% Higher 
Power Output from Aircraft Engines— 25% Heavier Bomb Loads or 15% Wider 
Cruising Range— as much as 30% Greater Yield of Aviation Base Stock. 








PRESENT OCTANE 
YARDSTICK CANNOT MEASURE 


THE FULL POWER OF THESE 
GREAT NEW. SUPER-FUELS! 





After bringing Eugene Houdry 

to this country, Socony-Vacuum 

pioneered with him the develop- 
ment of the Houdry catalytic re- 
fining process. We were the first 
company to produce 100-Octane 
gasoline in commercial quantities 
by catalytic methods. From this 
beginning has stemmed most cata- 
lytic refining, the only method by 
which 100-Octane aviation gaso- 
line can be produced in the vast 
quantities needed by the United 
Nations’ air fleets. Socony-Vacuum 
has produced up to now more cat- 
alytic cracked base stock for 100- 
Octane gasoline than any other 
company. 


2 Today, the T. C. C. Process 
(Thermofor Catalytic Crack- 

ing), Socony-Vacuum’s second 
great contribution in the refining 
of vital aviation fuels, is being in- 
stalled in 20 American refining 
units (7 of them ours). The T.C.C. 


Process permits continuous cata- 
lytic refining, improves the quality 
and increases the quantity of 100- 
Octane base stocks. It requires less 
critical materials—steel and alloys 
—than any other catalytic process. 


Close on the heels of the T.C.C. 
Process comes Socony-Vac- 
uum’s third revolutionary sci- 
entific discovery, the Synthetic 
Bead Catalyst, described in the 
picture here. For many years, 100- 
Octane (which means without 
knock) has been the standard of 
gasoline performance. 100-Octane 
has been a synonym for perfect. 
Now, Socony-Vacuum’s sensational 
Bead Catalyst makes possible the 
production, in commercial quan- 
tities, of a new and better gasoline 
—as much as 35% more powerful 
than any present 100-Octane gas- 
oline—so powerful it can be greatly 
diluted for use as an ingredient in 
100-Octane gasoline. Even thus di- 
luted, this remarkable fuel will give 
to aircraft a new, quick, maneuver- 
ability, speed, climbing power, and 
carrying capacity. 
In one great raid on Berlin, it 
would have enabled the bombers 
used to carry 200 extra tons of 


bombs. And—with the new “Flying 
Horsepower”—British pilots would 
have been able to fly 22,000 miles 
farther in one recent 24-hour pe- 
riod without increasing their gaso- 
line load! 

Socony-Vacuum’s Synthetic 
Bead Catalyst for producing super 
gasolines—is being made available 
by license to the entire petroleum 
industry. 


MAGIC BEADS!...Catalysis is defined 
by Webster as ‘‘a chemical change 
effected in a compound by an agent that 
itself remains stable.’’ Socony-Vacuum’s 
revolutionary new catalyst is a. porous 
bead...looks much like a pearl, is irides- 
cent in its original form. The gasoline 
cracking stock passes in a continuous 
stream through the porous beads, under- 
goes a remarkable chemical change, 
assumes octane and power values un- 
known before. 





Socony-VAcuuM Oil ComPANY, INC. 


and Affiliates: Magnolia Petroleum Company 





General Petroleum Corporation of California. 
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Automotive Washington 


Real Facts Are Needed in Gas-Rubber Controversy; 
Quick Showdown Due on Taxes 


By William Ullman 
Washington Correspondent 

WASHINGTON-—An investigation 
into the seemingly perpetual con- 
flict between the War department’s 
high-octane gaso- 
line program and 
the synthetic rub- 
ber program, as 
proposed by Wil- 
liam Jeffers 
doubtless finds 
most people in 
agreement with 
the rough - and- 
ready rubber 
chieftain, The 
real facts in the 
bickering should 
be made known 
because the people are entitled to 
know them. 

It has been indicated by 
Undersecretary of War Patterson 
that inadequate production of 
high-octane gasoline grounded 
many of our planes last month 
and will ground more of them 
this month to delay the spring 
offensive against Germany, with 
the tragic result of prolonging 
the war. The blame for this 
serious situation is placed by 
implication on unnecessarily high 
synthetic rubber production 
plans. 

On the other hand, Jeffers’ 
friends assert that the high-octane 
gasoline production schedule has 
been beautifully bungled and that 
the War department could easily 
fix the blame by looking around its 
own house instead of hopping on 
Jeffers. 


Ullman 


* * &* 


Bad Business 


For Morale 

THERE ARE many Washington 

officials who regard all these 
charges and countercharges, seri- 
ous as they are, as bad business 
and completely out of place at this 
stage of the war. It is conceded 
that both Undersecretary Patterson 
and Director Jeffers are honest and 
aggressive and each doing his 
utmost to succeed at his job and 
serve his country and that, to a 
certain extent, such competition is 
a healthy thing, but that an um- 
pire is needed to keep the conflict 
under control. 

There is no question that the 
country just now needs both the 
high-octane gasoline and the syn- 
thetic rubber programs and can- 
not survive without them. Hence, 
as Director Jeffers has sug- 
gested, the sooner the facts are 
laid square on the table, the 
better it will be for both factions 
to the controversy and_ the 
country. 


*- * * 


Family Car 


A Necessity 

I WONDER just how many of 
our Automotive News family really 
saw and read the following state- 
ment by Rubber Director Jeffers, 
made in New York City last Febru- 
ary. Because I believe that many 
missed it, and further because it is 
most inspiring for all those whose 
personal fortunes have been, and 
will be again some day, wrapped 
up in the various phases of the 
automotive industry, I am includ- 
ing it in this week’s column. It 
gains its strength for re-publica- 
tion and bears weight because it 
comes from an aggressive and 
really smart guy. Here it is: 

“When this struggle has ended, 
thousands of new freight and 

nger cars will have to be 

built and to that construction 
will be applied the experience 
gained in the war. New planes 
will be built, new trucks and 
buses designed, new ships will 
take our manufactured goods to 
the far places of the earth, new 
automobiles will travel our high- 
ways. 
“Perhaps the greatest lesson of 
this war is that which is being 
taught the average citizen; namely, 
that the domestic economy of this 
country depends upon transporta- 
tion, not only the transportation 
that is afforded by the railroads, 
airplanes, buses, and trucks, but 
also the individual] transportation 
which each family has in its auto- 
mobiles. Initiation of gasoline and 


in mileage caused by the necessity 
for rubber’ conservation, have 
brought home to the individual] the 
fact that the family car is no 
longer a luxury in America but a 


practical necessity.” 
* * + 


Quick Showdown 


Due on Taxes 

AS THIS issue of AUTOMOITVE 
News comes off the presses, the 
House of Representatives will be 
re-convening after a week’s vaca- 
tion, at the beginning of which, as 
though it didn’t have a care in 
the world, it nonchalantly left the 
income tax situation right up in 
the air and 44,000,000 taxpayers 
in a state of anxious suspense that 
has had many of them nuts for the 
last three months. But, then, that’s 
Congress. 

However, there are two consid- 
erations which may act as a set- 
off against what may be regard- 
ed as hard-boiled indifferences to 
the plight of the people. One is 
the virtual certainty of a quick 
showdown on _ tax legislation, 
rough and tumble, with no holds 
barred, The other is a heavy ac- 
cumulation of letters from the 
folks back home which may spur 
the legislators to a realization of 
their responsibility 

Meanwhile, so-called compromise 
plans, which most people think are 
bad, have been drawn up by the 
Democratic and Republican groups 
of the Ways and Means committee. 
It is felt generally that neither of 
these plans provides rea] tax relief 
for all the people. Both would re- 
quire most persons to pay more 
than one year’s taxes in a 12- 
month period and to continue pay- 
ing for years until] they have clear- 
ed up an old debt which should not 
be considered a real debt—and 
won't be if Congress does its duty. 

* *¢ & 


Ruml Plan 


Coming Back? 

THERE IS an advantage in 
these proposals, however. The ef- 
fect will likely be to bring some 
new tax bill back to the House 
that can be amended to embody 
the Rum! plan for getting rid of 
the old millstone and putting all 
taxpayers on a wholly current 
basis. 

There is wide sentiment for the 
Carlson bill, which many believe 
would accomplish this result. In 
any event, now, more than ever 
before, is the time for congress 
to follow a straight and honest 
course and provide 100 percent 
tax relief for the American 
people—relief that impera- 
tively needed. 

That is the consensus in all 
walks of life in the National 
Capital. 


* 


Background 


For Postwar 
“MARKETS After the War,” a 
volume just released by the De- 


partment of Commerce, may be 
described as an overall economic 
road-map pointing toward a poten- 
tial era of unparalleled peacetime 
prosperity for the United States. 
It finds that the major potentials 
will be present the day victory is 
won—employment on an unprece- 
dentedly high level, the greatest 
productive plant of all time, na- 
tional income at a peak hardly 
dreamed in prewar years with a 
large volume of accumulated sav- 
ings, and an unmeasured demand 
for goods denied to the consumer 
by war’s exactions. 

Prepared by the Bureau of 
Foreign and Domestic Com- 
merce, the publication is de- 
signed to assist marketing ana- 
lysts in setting their sights on a 
common goal of greater postwar 
opportunity for American busi- 
ness, “Markets After the War’ 
is intended to provide, on a na- 
tional level only, some of the 
background and _ perspective 
which is essential to the intelli- 
gent analysis of potential mar- 
kets. It leaves to industry experts 
the further task of describing the 
postwar possibilities in their 
particular fields. 


‘‘Dealers Tell Me,’ by John O. 
is an open forum for the 


unn, 
tire rationing and the restriction expression of dealers’ opinions. 


TRUE TO AMERICAN TRADITION, women of the South are taking over 


the work of their menfolks, who are now in the armed forces. 
above shows 11 graduates of the first Chevrolet Lubrication School for hs 
auspices in Birmingham, Ala. These ‘‘lubricatresses 


conducted under factor 


icture 
omen, 


The 


are taking the places of men in the lubrication departments of Wood Chevrolet 


Birmingham; Drennen Motor 


Co., 
North Birmingham. 


Chevrolet Co. 


the initial school, and are doing such splendid wor 


Car 
The wome ndisplayed such interest in 


Co., Bessemer, Ala., and Al DeMent 


for the dealers, that 


several additional schools in the Birmingham zone are now being planned. 


Procedure Outlined for Getting 
Parts for Trucks, Buses 


WASHINGTON. — Procedure _ to 
be followed in obtaining replace- 
ment parts for trucks and buses 
was outlined last week by R. L. 
Vaniman, director of WPB’s Auto- 
motive division. 

“Owners of automotive vehicles 
cannot, of course, expect the serv- 
ice and facilities of prewar days,” 
Vaniman said. “They may not be 
able to find the parts needed in 
the first repair shop or in the shop 
that usually does their repair work. 
But this is war time, and they 
must realize that certain facilities 
are no longer available and learn 
to do more for themselves, The 
owner who accepts the statement 
of the first parts dealer he ap- 
proaches that ‘you can’t get that 
part any more’ and lays up a truck 
performing essential services with- 
out further effort to obtain the 
part, is impeding his country’s war 
effort.” 

Many owners, according to Vani- 
man, labor under the misunder- 
standing that they must have a 
preference rating to buy a replace- 
ment part. 


“Owners of automotive vehicles, 
and this includes owners of truck 
fleets and transportation buses, 
can get their replacement parts 
without preference ratings, and 


Hires Two Japs 


As Mechanics 


MILWAUKEE. — Shortage of 
automobile mechanics here has 
prompted local Ford dealers to 
open a recruiting campaign to en- 
list both men and women in 
mechanic courses to replace those 
who have gone to war or war- 
plants. 

Short of skilled mechanics since 
last November, David J. Sutton, 
Inc. (Ford) made application to 
the war rehabilitation board for 
three American-born Japanese and 
as a result, Aki and Katz Endo 
have been engaged by the com- 
pany. The Endo brothers, born in 
Los Angeles, operated their own 
gasoline service station there for 
nine years. 

Sutton, in commenting upon the 
newcomers, said: “I see no reason 
why they can’t be as good me- 
chanics as anyone else. I think 
Milwaukee is big enough to accept 
them for what they are—loyal 
American citizens.” 


Ickes Hopes for Boost 


In East’s Gas Rations 

WASHINGTON.—Gasoline ra- 
tions to Eastern motorists can- 
not be increased at the present 
time, Petroleum Administrator 
for War Harold L. Ickes told 
New England governors in a 
telegram made public last week. 
However, Ickes held out further 
hope for improvement “when 
the Great Lakes and New York 
barge canal are open for traffic, 
and the 24-inch pipeline to the 
East Coast is completed.” 

that the immediate 

problem is to provide adequate 
oil supplies for military needs, 
Ickes told the governors that 
“until this problem is solved to 
complete satisfaction of the 
military authorities” he could 
not safely recommend increased 
gasoline allowances, 


they should not be asked for such 
ratings when the parts are to be 
used for repair,” he added. 


The possible steps to be followed 
by owners of vehicles in buying 
repair parts are: 

1, The repair man must first 
determine whether or not the old 
part can be repaired or recondi- 
tioned. If it cannot, the owner is 
eligible to purchase a new part. 

2. Where the owner is unable to 
get a new part from local dis- 
tributors or a_ serviceable used 
part from an automotive scrap 
yard—and in this effort he may 
secure the help of the nearest dis- 
trict office of the Office of De- 
fense Transportation—he or his 
repair man places a purchase order 
with a dealer. 

3. The dealer, in turn, transmits 
the purchase order to the manufac- 
turer, with or without a Certificate 
of Emergency, according to the 
essentiality of the need. 

4. Finally, if the manufacturer is 
unable to supply the necessary 
part, the dealer or the repair man 
may appeal for assistance to the 
nearest district or regional field 
office that has on its staff an auto- 
motive specialist representing the 
WPB Automotive division. 

Vaniman pointed out that the 
first three ways of making the 
necessary repairs should be tried 
before asking WPB for assistance. 

Requests to the War Production 
Board should give the following in- 
formation: description and quan- 
tity of parts needed; catalog num- 
ber; where purchase order was 
placed, and any identifying num- 
ber on it. These details will assure 
Proper identification of the pur- 
chase order and the part or parts 
needed. 

The owner is expected to hand 
over to his repair man the broken 
or worn part for which a replace- 
ment has been obtained. The re- 
pair man in turn passes on the old 
part to the dealer or manufacturer 
if it can be rebuilt, otherwise he 
scraps it. 

The Automotive division of the 
War Production Board, according 
to Vaniman, is making every effort 
to assure an adequate supply of 
replacement parts for essential 
transport needs. Limitation Order 
L-58 (amended March 11, 1943) au- 
thorized the production of suffi- 
cient replacement parts to meet 
these needs but their actual pro- 
duction ultimately depends upon 
the availability of critical material. 

The War Production Board may 
order any producer to schedule and 
deliver his production in such a 
manner as will relieve shortages. 
L-158 also provides that when the 
dealer files with the manufacturer 
a Certificate of Emergency attach- 
ed to his purchase order, the manu- 
facturer must give precedence to 
this order over al] other orders 
not of an emergency nature. 

Further, Limitation Order L-158 
authorizes manufacturers and deal- 
ers to deliver replacement parts 
without regard to priority rating 
of AA-3 or lower. This provision 
automatically places the owner of 
a truck or bus in a position where 
his purchase order for replacement 
parts is treated as though it bore 
an AA-2X priority rating—one of 
the highest. 


Need a Service Man—Want a Job— 
try a want ad in Automotive News. 
They get quick results! 


Quotas 


(Continued from Page 1) 


cupation, or doing work related to 
the war effort or public welfare. 
An applicant to a local war price 
and rationing board must show he 
needs a car to get to or carry on 
his work and that his present car 
is not adequate. 


For hard-topped cars with a 
manufacturer’s list price of $1,500 
or less, eligibility is more limited. 
It includes war workers, ministers, 
doctors, farmers in certain circum- 
stances, and others who need cars 
for the essential purposes set forth 
specifically in a list contained in 
the regulations. In this case, too, 
the applicant must show he has 
no other adequate car. 


The cars for which no certificate 
is needed—1942 automobiles with a 
manufacturer’s list price of $2,500, 
as well as 1941 cars driven less 
than 1,000 miles—can be sold by a 
dealer on receipt of a statement 
from the buyer showing that he 
will use the car for a gainful oc- 
cupation or for work related to the 
war effort or public welfare. The 
customer need not state that he 
has no other adequate vehicle. 

State quotas and reserves for 
Mav are shown in the following 
table: 


Alabama 
Arizona 
Arkansas 
California 
Connecticut 
Colorado 
Delaware 
Florida 
Georgia 
Tdaho 


Kentucky 
Louisiana 


Michigan 
Minnesota J 
Mississippi 5 
PE. nivdonsesencee 1,451 
Montana 236 
Nebraska 

Nevada 

New Hampshire ...... 

New Jersey .......... 1,0 
New Mexico 

New York 

North Carolina 

North Dakota 95 
RES 055d bin s\n 5'68-0'056-4 3,423 
Oklahoma 36 
Oregon 

Pennsylvania 

Rhode Island 

South Carolina 

South Dakota 

Tennessee 


Washington 
West Virginia 
Wisconsin 


Wyoming 
District of 


National Reserve 
Grand Total 


Region I 
Region II 
Region IIT 
Region IV 
Region V 
Region VI 
Region VII 
Region VIII 


RES: is sine s'siss'naccpncesaeeee 3,400 


May quotas for the territories and 
possessions of the United States are: 
Hawaii, 8; Panama Canal 


Zone, 13; Puerto Rico, 40; 


Virgin 
Islands, 3 


Anderson Co. Workers 
Honor Founder 


GARY, Ind.—Employes of the 
Anderson Co. turned tables o 
their president, John W. Anderson, 
recently at a dinner dance for their 
benefit to celebrate the 25th anni 
versary of the founding of the 
company. 

After Anderson had extended his! 
welcome to the gathering, the em- 
ployes surprised the founder of the 
company by tendering a testi 
monial to Anderson himself. A 
25-year leadership pin, and a hand- 
somely tooled leather covered book 
containing all employes names and 
an expression of their loyalty and 
appreciation was presented to 
Anderson by @ delegation of em- 
ployes. The book also contained 
the names of men and women em- 
ployed by the company, who have 
entered the armed forces. 


Miley Buys Hoosier 


CHICAGO.—E. G. Jacobs, general 
manager of L. J. Miley Co., Ine., 
announces the company’s purchase 0 
Hoosier Brake Lining Co., North Man- 
chester, Ind. Improvements are being 
made to augment capacity of the plant, 
which has been incorporated as the 
L. J. Miley Co. of Ind., Inc. 
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Synthetic ‘Tires-for-AI 
Seen Delayed 


WASHINGTON. — After several 
days of name-calling, the 100- 
octane gasoline versus synthetic 
rubber controversy simmered down 
last week to the following conclu- 
sions in a purely internal row, 
aired in Congress: 

Donald Nelson, WPB chairman, 

took personal responsibility for 
overriding the military’s high- 
octane gas program to save the 
Allies from a “bankruptcy in rub- 
ber”; said the military failed to 
decide in time on its gas needs; 
deplored the public airing of con- 
troversy, and declared that both 
the gasoline and rubber programs, 
as well as the airplane and escort 
ship schedules, can be met this 
year. 

Petroleum Coordinator Ickes, 

while assailing the assignment 
of critical material to synthetic 
rubber plants, declared that Army 
demands for 100-octane gasoline 
will be met this year through “re- 
sourceful work of oil-industry ex- 
perts and members of his staff.” 

Undersecretary of Navy For- 

restal, siding with Undersecre- 
tary of War Patterson whose 
original charges started the con- 
troversy, criticized the granting of 
“overriding priorities” to particular 
programs, declaring the effect was 
to curtail total output in all pro- 
grams. He testified that inability 
to get valves (the most critical 
items in both the gasoline and 
rubber programs) threatens the 
Navy’s escort ship production. 

As a result of the contro- 

versy, it is expected that the 
production of synthetic rubber 
will not be allowed to exceed the 

maximum needed to meet mili- 
tary and essential civilian de- 
mands, with the result that syn- 
thetic tires-for-all will be delayed 
much longer than anticipated. 


Leading quizzers at the Senate 


hearings last week were Senators 


Eastern Dealers 


ATTENTION! 


We specialize in selling new 
car and truck stocks for 
Eastern Dealers, regardless 
of the number, make or 
model . . . @ special deal for 
less than carload lots. 


We represent you—top price 
results . NO CHARGE 
TO YOU ... quick action. 


List your inventory with 
us. We'll sell it for you, 
RIGHT NOW. 


USE THIS BLANK! 


No. New Cars 
No. New Trk’s 


average 
per car and truck over our 
original invoice price, F.O.B. 
our town. 


MAIL TODAY! 


H. D. Braun Sales Co., 
34 Clinton Ave., Albany, N. Y. 
Tel. 5-4567 


Ford, Mercury, Lincoln 
Dealer 


Ball of Minnesota and Ferguson 
of Michigan. They took the posi- 
tion that, in forcing through an 
order and public announcement 
that any civilian can get his tires 
recapped, Rubber Czar Jeffers had 


misled the public as to the rubber . 


situation, which Nelson said was 
still “dangerous.” 


Used Cars 


(Continued from Page 1) 


the sort of look one finds on the 
face of a good poker player in a 
tight game, But it is our guess, 
nevertheless. 

Both the New York and St. 
Louis meetings will be conducted 
by H. W. Huegy, Thomas J. 
Kinsella and J. F. Delaney of OPA, 
with Huegy presiding. At New 
York the dealer delegation will be 
headed by Ray Chamberlain, 
NADA _ executive vice-president. 
At St. * Louis, President David 
Castles of NADA will lead the 


dealers. 


* * 


Price Ceiling Imminent, 
Chamberlain Says 


NORFOLK, Va.—Price ceilings 
on all used cars are imminent, 
Ray Chamberlain, executive vice- 
president of National Automobile 
Dealers’ Assn., said in an address 
before 165 Virginia and North 
Carolina automobile dealers here. 
He predicted a ceiling would be 
established within 30 days. 


Hubert G. Larson, head of auto- 
mobile rationing for OPA, told the 
dealers that a ceiling price for 
used automobiles was “one of the 
hottest subjects in Washington to- 
day,” but predicted this would not 
occur for about 60 days and he said 
he expected an announcement 
would be made far enough in ad- 
vance that dealers, if they felt they 
might “get stuck” with too many 
used cars on their hands, could 
get rid of some of their stocks. 


The meeting was sponsored by 
the Norfolk-Portsmouth Automo- 
bile Dealers’ Assn., and prominent 
dealers from this section of Vir- 
ginia and Eastern North Carolina 
were in attendance along with offi- 
cials of the North Carolina Auto- 
mobile Dealers’ Assn. 


+ 


Dealers tell me... 


(Continued from Page 3) 


throughout America, Such a 
government practice would set 
up a condition whereby more 
used cars would be rebuilt, thus 
enhancing the value of the na- 
tion’s transportation backlog. 

* * * 


Turn Parts 


Into Cash 

MENTIONED in the last column 

that I considered this an excel- 
lent time for dealers to move 
obsolete parts. There are many 
millions of dollars worth of obso- 
lete parts, some eight to 10 years 
old, in the hands of dealers 
throughout America. An obsolete 
part is the deadest thing in the 
world unless there is a market for 
it. Displaying such a part in your 
showroom window and reducing it 
to one-half price is useless unless 
you can locate a customer who has 
use for that part. Factories don’t 
take back parts over two years old. 
Dealers for one make haven’t con- 
tacts with dealers for another 
make, when parts are required for 
used-car rebuilding. Dealers here- 
tofore have liquidated old parts 
mainly by the junk method. Now, 
however, if one dealer could find 
another dealer needing these parts, 


he could easily liquidate them for: 


at least his inventory cost. 

I suggest that dealers look into 
the inventory of obsolete parts, 
make up a list of them and at- 
tempt to sell them to other deal- 
ers in their community. Many of 
these parts are hidden away and 
forgotten, Get them out and turn 
them into cash now. 


It costs you abouc a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 
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DEALER WANT AD DEPARTMENT 


A new service to Automotive News subscribers, reaching more than 12,000 automotive establish- 
ments from Maine to California, an estimated 50,000 readers. Low rates: TEN CENTS (10¢) PER 
WORD per insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups 
of numbers as one word. Ads may be signed with your name and address at regular rates, but where 
replies are sent to “Box No....., Care Automotive News, Detroit” these words are FREE, and replies 
are forwarded, unopened, day received. Address: 


WANT AD DEPT., AUTOMOTIVE NEWS, DETROIT. 


—_——————— 
FORD AGENCY PARTS CLERK and vul- 


canizer and recapper. Draft exempt. 
Good wages, steady work, transporta- 
tion furnished. Give experience and ref- 
erences in own hand writing. Ford 
Agency, Pocatello, Idaho. Box 419, c/o 
Automotive News, Detroit. 


MECHANICS, Automobile for largest Ford 
dealer in Northern California. $1.25 hr. 
for 40 hr. week and 1% rate for over- 
time. Ideal conditions, permanent job. 
Give full details experience, age, draft 
status, etc. Wm. L. Hughson Co., 
1200 Larkin St., San Francisco, Calif. 


METAL MEN, Automobile, for largest 
Ford dealer in Northern California. 
$1.37% hr. for 40 hr. week and 1% rate 
for overtime. Ideal conditions. Perma- 
nent job. Give full details experience, 
age, draft status, etc. Wm. L. Hughson 
Co., Inc., 1200 Larkin St., San Fran- 
cisco, Calif. 


PARTS MEN, Ford, for largest Ford 
dealer in Northern California. $1.00 hr. 


. Give full details experience, age, 
draft status, etc. Ideal conditions, per- 
manent job. Wm. L. Hughson Co., Inc., 
1200 Larkin St., San Francisco, Calif. 


Have large, well equipped 
shop located in Florida town of 10,000 
people in heart of Citrus, Vegetable and 
Lake region. Right where living and 
fishing will be best from now on. 
Naval Air Station located here. We pay 
high commission basis with guaranteed 
weekly minimum. Wire or write giving 
total experience with Ford dealers. We 
want permanent employees. W. Az 
Morrison, Vice President, Strickland 
Motors, Inc., Sanford, Fla. 


SERVICE MANAGER for large central 
Ohio dealership. Excellent earnings. Fu- 
ture opportunities controlled only by 
your ability to produce. Experienced with 
Chrysler products helpful but not es- 
sential. Reply stating age, education, 
lodge or other organization affiliations 
and earnings desired. Box 412, c/o Au- 
tomotive News, Detroit. 


MECHANICS WANTED. Chrysler Product 
experience. Salary. Vacation with pay 
after first year. Best of working condi- 
tions. Contact Mr. Lange, Shank-Cobley, 
Inc., 1017 Madison Avenue, Toledo, Ohio. 

<select 

PARTS MANAGER, Oldsmobile Dealership. 
$175 monthly salary. City Oldsmobile 
Company, Oklahoma City, Okla. 


EXPERIENCED PARTS MANAGER for 
Chrysler products. Good opportunity in 
established business. Ideal location. Ref- 
erence required. McNutt Motor Co., 110 
College St., Maryville, Tenn. 


POSITION WANTED 


SITUATION WANTED, Parts Manager 
Chrysler products. Mid-West or South, 
would consider Pennsylvania. 6 years 
factory, 7 years dealer. Good reason for 
change. $250 per month. Excellent 
references. Box 417, c/o Automotive 
News, Detroit. 


WASHINGTON REPRESENTATION, Cur- 
rent Government Activities; Priorities, 
Specifications, Awards, Data; Trade- 
Marks, Labels, Copyright, etc. Retainer, 
per Diem or Fee Basis. 20 Years Ex- 
perience in Research. H. C. Hallam, 
1331 G. Street, Washington, D. C. 


USED CARS WANTED 


150 OHIO DEALERS in concentrated de- 
fense production area need good used 
cars. Send list, prices, etc. Box 410 c/o 
Automotive News, Detroit. 


FLORIDA DEALER in market for large 
number late model used cars—good 
condition with good tires. Advise de- 
scription and price. Box 403, c/o Auto- 
motive News, Detroit. 


CHRYSLER - PLYMOUTH TLEALER de- 
sires to arrange with Eastern connection 
to purchase late model used cars (prefer- 
ably Plymouth, Dodge, De Soto and 
Chryslers). Write Forman Motor Co., 

3020 Broadway, Oakland, Calif. 


= 


Kindly insert the following 


tions. 


|| Address 


WILL BUY—late model clean choice used 
cars, pickups and trucks. Have own 
transport. We own and operate 10 Used 


USED CAR AUCTION 


Car markets in Utah, Idaho and Colo- ' 
rado. Send lists and prices Airmail to 


Jesse M. Chase, Pocatello, Idaho. 
USED CARS FOR SALE 


TRUCKS, CARS and BUSES for sale. 
150 to 200 40’s to 42’s. All makes and 
models on hand at all times. Ben Fishel 
Auto Company, 2114 Sycamore, Cairo, 
Illinois. (Phone 127). 


‘| IMMEDIATE SALE fifty 1941 Chevrolet 


and fifty 1941 Plymouth two-door and 
four-door sedans; also 40 1941 Dodge 
sedans and 30 dump trucks. All models, 


AUCTION 


Every Tuesday -Rain or Shine 


CAIRO, ILLINOIS 


--For Dealers Only-- 
Come Buy !--Come Sell! 


all cars in excellent condition. Excellent | 


tires. Delivery Drivers Available. Box 
397, c/o Automotive News, Detroit. 


DEALERS NOTICE! Plenty of cars can 
be bought here at the right price. 
Jacobs Brothers, 245 North Broad, Phila- 
delphia, Pa. 


CARS FOR SALE 


Late Model BUICKS 
and other makes. 


NEWARK BUICK CORP. 
980 Broad Street 
Newark, N. J. — Market 2-0940 


OBSOLETE PARTS EXCHANGE 


FOR SALE—One Model T Ford cylinder 
block. M. L. Mathes, 610 Toledo Trust 
Building, Toledo, Ohio. 


DEALERS—If you need, or have for sale, 
any obsolete parts for cars and trucks, 
why not advertise in Automotive News’ 
Want Ad Dept.? It brings results. 


NEW CARS WANTED 


OHIO DODGE-PLYMOUTH direct factory 


dealer wants new Dodge & Plymouth 
cars and used cars also. Send list, body 
type and prices. Write Box 418, c/o 
Automotive News, Detroit. 


WILL PAY GOOD PRICE for New DeSoto 
and Plymouth cars. Rawls Motor Com- 
pany, Raleigh, N. C. 


WANTED TO BUY, New 1942 Pontiac 
cars. The Roth Motor Sales Company, 
1310 Cherry Street, Toledo, Ohio. 


NORTH CAROLINA DEALER will buy 
new Dodge and Plymouth automobiles or 
will trade new Dodge Trucks and Com- 
mercial Cars for same. Box 413, c/o 
Automotive News, Detroit. 


PACKARD-NASH DEALER of Pennsyl- 


vania want to buy new or used 1941 or 
1942 Packard or Nash, any model. Write 
Box 416, c/o Automotive News, Detroit. 


WANTED TO BUY. New 1942 model 
Studebaker cars. Hollingsworth Motor 
Sales, Marion, Indiana. 


VIRGINIA DEALER WANTS any number 
of Packard and Studebaker cars. Also 
late model used cars. Virginia Motor & 
Sales Corp., Norfolk, Va. Phone 23203. 


WANTED NOW 


Any number new cars 
and trucks of any 
make for authorized 
southern dealers. 
Write or wire particu- 
lars, giving invoice 
prices and bonus de- 
sired. 


AUTO FINANCE CO. 
CHARLOTTE, N. C. 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


UIPMENT WANTED 


WANTED. Valve Hard Seat Grinder, 
Front End Checking and Alinement Unit, 
preferable Bear F110, or similar. Write 
Box 415, c/o Automotive News, Detroit. 


WANTED—WRECKER, mounted on Dodge 
chassis, 40 or 41 model. Will pay cash. 
Give full description. Citizens Motor 
Company, Box 336, Williamson, West 
Virginia. 


MOTOR REBUILDING EQUIPMENT 
WANTED, must be in good condition. 
Will pay cash. 1—14” x 48” Crankshaft 
grinder, 1—Grinder for Clutch Pilates, 
Connecting Rods and Ford Push Rods 
(Lempco Model AC or similar), 1-- 
Brake Drum Turning Machine (Lempco 
Model JJ or similar) HAL LYNCH MO. 
TOR COMPANY, Jacksonville, Florida. : 


WANTED: Thirty Foot Van Type Trailer, 
two Late Model 522 GMC Tractors. Give 
description and price. Welborn Motor 
Company, Anderson, 8S. C. 


EQUIPMENT FOR SALE 


2—1936 Heavy Duty Francis Auto Cart 
Truck Trailers, Tandem wheels, single 
axle; good 7.50x20-10 ply tires: $600 
each. Also 14—New Dodge Truck 
windshield Cowl Assemblies, $50 each. 
PARRISH, INC., TULSA, OKLA. 


DEALERSHIP WANTED 


INTERESTED IN BUYING Chevrolet, 
Buick or Cadillac Dealership in Middle 
West. Would prefer some new car 
inventory. Replies treated confidentially. 
Box 414, c/o Automotive News, Detroit. 


INTERESTED IN PURCHASING a dealer- 
ship in New England or New York State. 
Prefer a General Motors Agency with 
potential of 350 to 500 cars. Give full 
Particulars. Box No. 409, c/o Automo- 
tive News, Detroit. 


WE ALWAYS STOCK 150 te 160 Used 
Trucks of ALL makes and bedy types. 
Ne matter what you want, we have it. 
Write SHEARER CHEVROLET, 7244 
Manchester, St. Louis, Mo. or call Mr. 
Swiney, HILand 3400. 


WANTED OBSOLETE SPRINGS Truck or 

Passenger car, be Give 

| Manufacturers part numbers and quan- 

| = Spring Service Company, Tulsa, 
a. 


ee a a A RN RS A 

LIKE TO TRADE 100 trucks and 25 pick- 
ups; all Fords and Chevrolets for Ford 
and Chevrolet Passenger cars. Write Box 
411, c/o Automotive News, Detroit. 


TRUCKS WANTED 
WANTED NOW—Chevrolet Long or Short 


oO 

Substantial bonus for outright purchase. 
Write, wire or phone. HOWARD CRUM- 
LEY CHEVROLET COMPANY, Shreve- 
port, La. 


Address all Box No. replies in care of Automotive News, 5229 Cass Ave., Detroit 


AUTOMOTIVE NEWS, 5229 Cass Ave., Detroit, Mich. 


word Want Advertisement, under proper heading in the next | 


(1) or (3) editions of Automotive News, for which find enclosed $ 
of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- 
(No charge for Box Number address when replies are sent in care of Automotive News.) 


, which is figured at the rate 





One help after another 


for dealers from Studebaker 
A continuing activity day after day and week after week 


re 
BY TELETYPE DIRECT FROM WASHINGTON Studebaker receives first-hand 
information on rulings and regulations that affect motor cars and motor trucks. 
This information is then interpreted and briefed—and mailed at once to dealers, 
usually the same day Studebaker gets it. Studebaker maintains a special staff 
for this purpose. Because Studebaker dealers always have reliable information 
on car and truck regulations, they’re usually the best informed dealers in their 
communities. 


2 
oe 


STUDEBAKER’S FAMOUS MONTHLY ACTION PROGRAMS enable dealers 
to operate intelligently and effectively with definite business-increasing objec- 
tives in mind. And throughout the trying period since January, 1942, Studebaker 
field representatives have been calling regularly on dealers to help put these 
action programs over. Business management, service department management 
and operation are successfully dealt with on these calls. And, throughout 1943, 
Studebaker’s factory and field force plus Monthly Action Programs will continue 
to aid dealers on their current, down-to-earth problems. 


SPECIAL WARTIME BUSINESS HELPS are continually sent to Studebaker 
dealers. These helps have already enabled hundreds of dealers to streamline their 
operations for top operating efficiency. Studebaker field men in person help 
dealers analyze their business potentials and set up the correct procedures for 
accounting, daily expense control, budgeting, service sales income and other 
activities. No Studebaker field man is ever too busy to pitch in ad help no 
matter what a dealer’s problem may be. “ae 
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lers as wt its 


“America’s 


Now building Wright Cyclone Engines for the Boeing 
Flying Fortress . . . multiple-drive, military trucks 
for the fighting fronts and supply lines of the 


United Nations ... and other vital war matériel. 





